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Fine Example of Incised Mayan Vase, Found in Guatemala, Now Preserved in the Collections 
of the Museum of the American Indian, New York 
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Erected 1400 B. C. ss) 
The LUXOR PATTERN, 
inspired by the art of ancient Egypt, will 
appeal to those who appreciate good taste in 
Silver-Plated Tableware. 


This pattern promises to participate in the exceptional 
favor enjoyed by the other de 
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Mrs. Angier B. Duke, Philadelphia 


Mrs. John A. Drake, ACew York 
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Mrs. Clarence R. Edwards, Boston 
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Advertisements of the Luxor Pattern, Alvin ( Sons Sife Slate 7 appeared in the follow- 
ing magazines: Ladies Home Journal, Woman’s Home Companion, Century, 
Harper’s, Scribner’s, World’s Work, Review of Reviews, and Atlantic Monthly 
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The American Indian Museum and the Jeweler 








By S. Rosenbaum 

















THE student of primitive ornamental 

designs will find much of interest in 
the newly opened Museum of the American 
Indian on Broadway and 155th St., New 
York. Especially to those workers in the 
art of designs, who are seeking distinctive 
American themes, will the objects on dis- 
play have an essential appeal. There is 
much that will be suggestive to the orna~ 
mental metal worker, not only in the actual 
examples of his craft on view, but also in 
the. designs and symbolism of other hand- 
craftsa of an ingenuous people. 

Of gold and silversmiths’ work there is 
no large representation on public view, but 
the study collections have many specimens 
that are available to the student, designer 
and collector. A placard informs the 
visitor that a large proportion of the work 
is made from silver coins, or coin silver 
melted and cast into bars, hammered out 
thin and worked into shape with crude 
home made tools. The use of metal did not 
become widespread until the whites intro- 
duced abundant and easily worked material 
in the shape of silver coins. A number of 
tools, including stamps and punches used by 
the Navahos are also shown. - 

As might be expected the chief metal 
works is that of the southern races, in- 
fluenced as they were by the ancient 
civilization of South America and Mexico 
and by the widespread Spanish colonization 


of these regions and those immediately 
northward. The use of stones seems to be 
limited to local specimens. Turquoise, 


jadeite and greenstone are prominent. There 
is an imposing aray of these two latter in 
the form of amulets from Mexico and 
Central America strongly suggesting 
Oriental objects of the same character. 
Among Bolivian contributions are two 
large silver pins used as shawl fastenings, 
set_ in blue and red stones which are 
extremely interesting in color and in design, 
also a silver pin with cleverly executed 


birds as ornaments. Among prehistoric 
ornaments are some in gold from Central 
and South America showing exceedingly 


skilful use of tiny ‘gold granulations. 

Of considerable interest is work done in 
turquoise and silver by Zuni and Pueblo 
Indians. Notable among the work of the 
former is a ring, a bracelet, and a pendant, 
Set with these indigenous stones. A prod- 
uct of their primitive art is a pair of ear 
Pendants in wood, inlaid with turquoise set 
M gum. The Pueblos are represented by 


some striking pendants of conch-shell inlaid 
with turquoise, lignite and colored shell and 





stone. An interesting silver and turquoise 
necklace is also of their handicraft. The 
Navahos reveal their wonted sense of color 
and form in a highly ornamental turquoise 
and silver ring and a bracelet of the same 
combination. Two pairs of earrings lying 
adjacent, one in silver and blue glass, the 
other in silver and red glass by Seneca 
Indians are immediately attractive and 
almost sophisticated in their modern aspect. 
In the same case is shown the evolution of 
a Mexican silver dollar into a pendant 
under aboriginal treatment. Some turquoise 
pendants from New Mexico are also admir- 
able in their naive manner, as are too, some 
silver earrings of Cherokee and Shawnee 
workmanship. From the island of the 
California coast :come ornaments of shell, 
by the Indians of the San Miguel and Santa 
Catalina, also specimens of blister pearls. 


The Indians of far North America seem 
to have been the most addicted to symbolism 
in design. They are mostly represented by 
work of this character. Silver bracelets 
with carved effigies of the bear, the killer- 
whale and beaver are typical examples by 
the Haidas of Vancouver Island. The 
halibut also figures in some silver brooches 
by them. The Tlingit tribe of southeastern 
Alaska reveal similar motifs in copper and 
silver bracelets. crudely emblematic of the 
bear and the whale. They are also the 
craftsmen of some interesting native designs 
carved in bone, whale’s teeth and horn. 
Two carvings in slate, by them, representing 
mosquito and caterpillar, and two bears, are 
of curious interest. The Kitskan of 
British Columbia contribute some ear orna- 
ments of haliotis shell, and of like interest 
is an iron hair ornament with haliotis shell. 

While the Indians of the plains show 
nothing cf direct interest to the jeweler, a 
great deal of their bead work is highly 
decorative and ingenious, and offers  in- 
numerable suggestions to the designer seek- 
ing original themes of native inspiration. 
Indeed, it is to this end, that the value of 
the American Indian Museum to the crafts- 
man and designer of our progressive indus- 
tries is chiefly dedicated. The themes of 
European and Oriental antiquity we must 
necessarily take at second-hand, but our 
aboriginal background offers a fruitful field 
at once unhackneyed and unexploited. 





Editor’s Note:—The Mayas of Guatemala 
were sculptors of unusual ability, as shown 


by their gold castings and their incised pot- 
tery, an example of which appears on the 


front cover of this issue. 





Auction Sale of the Late King of 


Wurtemberg’s Treasures 





66'I. HE auction of the estate of the de- 

ceased former King of Wurtemberg 
in the Rosenstein [castley by the art dealer 
Fleischhauer fetched in the first two days 
the gross sum of 27% millions. Crystals, 
porcelain, Oriental and Russian art objects 
entered into it. The highest price fetched 
was for two Empire-girandoles [candelabra], 
estimated in the catalogue at 1,000,000 marks, 
bringing 1,100,000 marks. Another pair, -75 
centimeters high, estimated at 50,000 marks, 
brought 240,000 marks. 

Two large ruby-glass vases, of Bohemian 
origin, decorated with rich gold ornament, 
brought 440,000 marks instead of 60,000. 
Numerous objects, such as gold crystals of 
Russian origin, a bowl with 16 glasses, 
marked in the catalogue at 50,000 marks, 
brought 280,000 marks. Bowls (4 pieces) 
marked at 18,000 marks, were bid up from 
19,000 to 160,000 marks. A tea and ‘coffee 
service, weighing 5 kilos, Indian style, with 
repoussé decoration, fetched 550,000 marks. 
A 10-kilo Oriental tea service fetched 
760,000 marks.”—Deutche Goldschmiede- 
Zeitung. 








The Crown of Roumania’s Queen 





AST October saw the coronation of the 

King and Queen of Roumania at 
d’Alba-Julia. A recent issue of Le Moniteur 
describes the Queen’s crown in the follow- 
ing words: 

“The crown which the Metropolitan placed 
on the forehead of Queen Marie of Rou- 
mania in the Cathedral of d’Albia-Julia is 
the work of M. Falise, a French .artist. 
It was wrought from an ingot of Transyl- 
vanian gold. The goldsmith has enriched 
it with rubies, emeralds, amethysts, tur- 
quoises, carbuncles, and moonstones that the 
queen selected herself, ranged in the order 
that accords with her own preferences and 
the influences that are attributed to each of 
them. Symbolism extends to the decorative 
motifs: to the blades of wheat which en- 
circle the crown at its base; the acanthus, 
which reminds of fidelity of the queen and 
desire for victory; true-lovers’ knot, alter- 
nating on the circlets that close the crown 
and carry a globe of gold surmounted by 
a wonderful cross of unique type, supposed 
to be of most ancient origin, the primitive 
period of Egypt. Its four arms, of equal 
length, are the mystic sign of equality and 
their esoteric intent following the sun’s 
course indicated by the extremities of the 
points."—(We presume this must be a 
swastika. ) 








At Albany, N. Y., the firm of Davis & 
Kopp has been succeeded by Etta T. Davis. 
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Nineteen Twenty Three 


wy are on the threshold of a 
NEW YEAR and there is no 
more important resolution for every 
retail jeweler to adopt. than to re- 
solve’ during the coming year to 
purchase Gold Jewelry of unques- 
tioned quality and workmanship, 
upon each piece of which the 
maker’s trade mark is_ readily 
discernible. 


Look for the sign of the Shirt 
Stud upon gold jewelry for these 


qualifications. 
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What Is a Craftsman? 











By Richard F. Bach,* in The American Magazine of Art 














the arts, as in other pursuits of life, 
the ordinary terms of daily use suffer 
constant change of meaning. The modifica- 
tion may be so gradual as to be impercepti- 
ble except to the close student. When at 
last the change becomes patent to all, many 
of us are surprised, and not a few refuse to 
accept the newer meaning. So it’ is with 
the term craftsman. Craftsmen of old and 
craftsmen of now are mentioned in the same 
breath, with never a thought that in most 
cases they are twodifferent kinds of persons. 
We are accustomed to think of a craftsman 
as one who unites in himself ability in both 
design and execution, one who designs and 
produces finished objects of art himself, and 
possibly does this with the aid of assistants 
or apprentices. Too readily do we ignore 
the means used by the craftsman to make 
his products, the quick assumption being that 
he makes things “by hand,” perhaps with 
the help of simple tools which are held in 
the hand. 

Does the potter make his slip by hand? 
If he does, he wastes his time and wilfully 
raises the price of his product, thus harming 
the cause of craftsmanship. The craftsman 
potter’s balling mill is no different from that 
used in the largest pottery in the land, vary- 
ing from the latter only in size. The process 
is purely mechanical, and the smallest barrel 
may be turned over and over by a one-horse 
power motor to do the work for him. Thus 
he uses electrical motive power to aid him in 
producing a work of craftsmanship. The 
craftsman of old had no such contrivance, 
have to rely upon human strength and 
skill and the ordinary appliances which could 
be driven by these, such as levers, treadles, 
etc. So in these simple mechanical expedi- 
ents we begin to see the differentiation be- 
tween the old and the new. 

But, further, the craftsman may be a 
woodcarver, for instance, and in his daily 
work use endless energy in roughing out 
square timbers to make, let us say, chair legs 
or perhaps balusters or spindles for a choir 
screen. Each time he begins with a squared 
timber, each time he roughs out, each chip 
that flies consumes his strength. Now sup- 
pose he devises a machine for roughing out 
these squared timbers, a machine which will 
do the yeoman work. If he uses such a 
machine, is he the less a craftsman? You 
may say, let him use his apprentices to rough 
out, while he does the finished carving. Ask 
any modern craftsman what such appren- 
tices cost him. They are no longer the old 
type of apprentices, bound over for seven 
years, receiving board and instruction only 
and glad to learn. Today even the stained 
glass window is held up when the glazier’s 
union strikes. 

So the comparison may be carried into all 
the crafts. The jewelry craftsman uses a 
blow torch which is attached to a modern 
city gas system. Every metal tool he has 
1S produced by machine, precisely as are the 


dentist's tools. So also with the others, 
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whether leather carvers or weavers or work- 
ers in wood. They cannot be craftsmen in 
the old sense. And why should they wish to 
be? There is no progress in a stalemate. 
They play the game in the modern sense, 
taking advantage of every modern conveni- 
ence that will free their hands and minds 
from humdrum routine and give time and 
space for design. The one _ controlling 
thought remains—the craftsman must unite 
in himself the ability both to design and to 
produce; from beginning to end the whole 
process is within his power. 


Now many a craftsman of old gained a 
popularity which made it impossible for 
him to turn out the pieces called for by his 
trade. As this grew he added assistants to 
his staff. Finally he had a large shop, a 
bottega. It was not long before he noted 
the varying aptitudes of his aids, their speed 
at some things and their obtuseness in others. 
Thinking out his problem he saw the ad- 
vantage of assigning to these helpers the 
kind of work for which they seemed best 
fitted. The result was a smooth-running 
shop, manned by specialists, turning out 
material more’ rapidly but in all probability 
better than before. The master still knew 
the whole gamut of duties, but his hand 
touched the lathe and mallet less frequently. 
He remained a craftsman to the end of his 
days. If he trained a good successor, his 
name carried on through generations, But 
were his specialist assistants also craftsmen? 
For the good of their craft and his own, too, 
we may hope that the master gave them. 
knowledge of phases of the work other than 
those in which he had found them most apt. 
Or perhaps they gained such knowledge 
elsewhere, after the period of service with 
him was over. Again you may say, no mas- 
ter craftsman ever did such a thing when 
cathedrals were built and Cellini cups mod- 
eled. or pulpits carved by da Majano. What 
did Boulle do, and Caffieri and Tijou? Or 
have pieces been marked as by Boulle just as 
canvases have been marked Corot, so that he 
would have had to finish one a day to do 
them all in his lifetime? No; it is human 
nature to work out the problem as did our 
hypothetical master above. In that way he 
profited by his success and spread his own 
genius out to more and more people. 

No doubt there were not a great many 
shops like that of this master, but his ex- 
ample appears in the many larger crafts- 
man shops which we have now. They are 
patterned after his, and they use various 
mechanical expedients which have been 
referred to here, and many more. What is 
more, they are anxious to hear of others 
that will help them. Again the controlling 
thought remains: the master of the estab- 


lishment still unites within himself the 
ability both to design and to produce. The 
difference appears in the subordinates. 


Among these we find specialists who have 
no ambition to become craftsmen; and some 
who may be but laborers in the plant, 
hewing wood and drawing water that the 
craftsmen’s energy may be conserved for 
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a higher purpose. But among these sub- 
ordinates we also find artisans, skilled minds 
and hands, that will in the end replace those 
of the master and perpetuate the craft. 

Of such establishments there are many, 
and their work appears in a myriad places 
where no one considers it craftsman’s work; 
Perhaps it is not good in design and so does 
not claim attention, yet according to methods 
of production it was made by craftsmen. 
There are not so many craftsmen now, there 
is not the same competition, or at least not 
on the same basis, so that good things no 
longer represent as large a proportion of the 
whole produced. 

Nevertheless it would be well to remember 
that a craftsman is not a solitary individual, 
who is bound to have a halo in the hereafter 
because he is a craftsman, and whose work is 
bound to be good because it was done by a 
craftsman. Craftsmanship improves as do 
other things, by competition, on the old 
theory, “the more milk, the more cream.” 
Craftsmanship characterizes the plant as 
well as the individual. When that plant 
uses machinery which becomes too compli- 
cated for one person to master, or where 
there are too many machines for him to 
control, the plant becomes a factory, and 
we will find it used for quantity production. 
But until that point is reached and as long 
as the master still unites within himself the 
ability both to design and to produce every- 
thing his establishment turns out. we have 
craftsmanship. The presence of steam, elec- 
tricity or water motive power is no bar to 
craftsmanship, nor is the use of machinery. 
We have come a long way from the old 
conception, though without question there 
will always be craftsmen who work with 
their own hands and with the simplest tools 
because they like to—and can afford to, 
which may be more important in these 
crowded times. 

In the larger establishment of the success- 
ful master craftsman we have already found 
two characteristics of the most complicated 
modern industry producing objects of indus- 
trial art. We find him counting upon cer- 
tain power-driven machines for roughing out, 
and we find him organizing his plant to take’ 
advantage of special abilities of his aids. 
The first of these is the basis of quantity 
production, or standardization; the second 
leads to specialization, the two salient factors 
in modern manufacture. The machines 
have been carried to a degree of intricacy 
that defy description and that require the 
highest type of specialists to man them, yet 
others to make them, and still others to set, 
thread, gauge, harness and in other ways 
prepare them for operation. Add to that 
the insistent demand of hundreds of millions 
for textiles, furniture and other objects of 
industrial art and combine this with the 
comparative facility and ease of production 
offered by automatic machines, and present 
conditions of design in manufacture will be 
readily understood. 

The craftsman may make more than one 
object of a given design, but he will not 
undertake to do this incessantly, because it 
would dull his imagination. When the 
machine first became a promising factor in 
industrial art production the craftsman did 
not see his opportunity of working with it 
and for it. He could then have saved us 
from the slough of despond into which these 
juggernauts dragged us. Had he, with his 
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avility as designer and maker, produced 
»odels for the machine to follow, the manu- 
j.cturer would now be a cultivated person 
irom the standpoint of design. Instead he 
«-chewed the machine as an engine of the 
devil, he fought it, derided it, forgetting that, 
aiter all, it was simply a tool. To be sure it 
had gone beyond all bounds in ingenuity and 
had acquired all abilities except that of 
thought; it might easily be regarded as an 
enemy of the hand. Yet when the crafts- 
nian first harnessed a motor to his balling 
mill he began the era of machinery as we 
have it. So the machine has grown in im- 
portance and design has been valued at less 
than digging dirt. 

Sut meanwhile other things have hap- 
pened. There has been a public awakening 
with regard to the value of and interest in 
design. There has grown up the keenest 
rivalry among manufacturers and among 
retailers. 
execution to begin with as well as the use of 
always better raw and fabricated materials. 
Sut when processes have been improved 
until the apex of ability seems in sight, other 
ways of encouraging public purchase must 
be sought. Here certain long-headed manu- 
facturers soon lead the way; they see the 
selling value of design. To a great extent 
the idea has been conveyed to them by the 
dealer, who in turn has had it impressed 
upon him by the ultimate consumer. 

Thus it ushered in a new era in manufac- 
ture of industrial arts. Today manufactur- 
ers are competing not only on the basis of 
material and methods of production but also 
on the basis of design. This they have 
worked out in two ways. First, they have 
tried to obtain the best original designs and 
have followed the best ideals of craftsman- 
ship in taking advantage of the utmost pos- 
sibilities of their mechanisms (his tools) and 
in profiting by the resources of science and 
invention. 

To be sure the manufacturer must count in 
thousands. He cannot make one chair, one 
bracelet, one rug. His business is to supply 
the mass, and for this numbers are needed, 
quickly produced. The manufacturer of 
today, in supplying the mass of the people 
with the things which it needs not next year 
or next month, but the day after tomorrow, 
has had to do the best he could with design; 
he was not craftsman—trained. Conse- 
quently, when he first began his work he saw 
only the multifarious reproduction of a sin- 
gle design, and he found the value of the 
design by dividing the supposed original cost 
of it by the number of times it was repro- 
duced. But now he thinks differently; he 
now knows that the repetition makes the de- 
sign more valuable and that practically its 
entire original value must be incliided in the 
selling value of every repetition of it. That 
is salutary reasoning, and it will be the sal- 
vation of design in industry. Hence the 
modern manufacturer’s constant demand for 
good design, design made with some regard 
for the machine’s ability to produce it. 
Hence also his constant complaint about the 
schools which ‘teach designing on paper, 
where the third dimension does not come 
Ito play. The craftsmanship of the ulti- 
mate objective does not appear in the design 
Now generally offered the manufacturer. 

he paper drawing, after all, is but the 
smallest part of the process of execution 
from the manufacturer’s point of view. 


This rivalry brought about better. 
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In this way the manufacturer seeks to 
approximate, though vicariously, the crafts- 
man’s first requirement, the ability in design. 
The craftsman’s other quality was the ability 
in execution of the design. These two things 
the craftsman combined within himself. 
The manufacturer cannot do this; quantity 
production requires specialization. He ac- 
cordingly engages the foremost ex'perts in 
many lines of effort to aid him in executing 
these designs. He may know the details, 
but he does not himself engage practically in 
production. Through these experts the 
manufacturer learns things of value to the 
product he makes, things that reduce its 
price without curtailing its utility or reduc- 
ing the value of its design. He learns of 
ways and means of threading a loom and 
operating shuttles that may evolve an 
entirely new type of weave. He learns of 
expedients in dyeing; industrial chemistry 
having become a powerful influence in pro- 
duction, he also learns of new materials that 
will make his product more durable, more 
flexible, a better ground for color, etc. He 
relies upon the metallurgist, the bacteriol- 
ogist, the entomologist, the botanist; he may 
even maintain laboratories and experiment 
stations of his own. In addition he develops 
to the highest pitch the special abilities of 
his artisan-operatives, so that their specific 
work, though itself only one of a hundred 
processes in producing an object of insignifi- 
cant final cost, shall represent the last word 
in skill and knowledge. 

Thus the manufacturer seeks to approxi- 
mate the craftsman’s ability to execute de- 
sign. How well he succeeds, we know. We 
buy and use his product. We criticise his 
product, knowing nothing of ways and 
means of its making. It is made by ma- 
chine; it must be bad, is our snap judgment. 
No greater fallacy could be favored among 
those who have at heart the progress of 
American design. There is a craftsmanship 
of the machine, there is a craftsman feeling 
in the factory. In the reeking and clatter- 
ing foundry, in the droning and rattling 
mill there are men and women whose ideals 
and methods of work are those of the crafts- 
man of old, in many cases coming much 
closer to that standard than do those who 
profess to follow directly in the older 
craftsman’s footsteps. 











Efficiency 





Efficiency is the art of arrival, the art of 
reaching what you have long been striving 
for. Those who want to be efficient must 
do more than wish it. They must will it 
and be determined to push through all kinds 
of difficulty. 

One must do the things that some say are 
impossible of accomplishment. He must 
do everything he does with all his heart 
and energy and as though his whole future 
depended on the success of that particular 
bit of work. 

The most efficient man is thoroughly 
democratic, is a close student and a good 
observer. He is ever ready and anxious to 
learn from everybody, from the bootblack 
to his richest acquaintance. He is willing 
to work early and late, his mind being on 


his work and his future rather than on 
pleasures after hours——National Grocers’ 
Bulletin. 
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A Beautiful Modern German Crozier 
‘| HE accompanying illustration, together 

with a description of what it terms a 
goldsmith’s masterpiece, and given by 
Deutsche Goldschmiede-Zeitung from the 
workshop of Heinrich Steenaerts, of Aix-la- 
Chapelle, in the form of a crozier made for 
the Collegiate Church of that city, 

It is constructed in Carolingian-Roman- 
esque style, a style which has but few exist- 
ing specimens in ecclesiastical art in metal. 
Hence the master craftsman has carried 
out his design from the characteristics of 
the architecture of that period. The linear 
decoration was inspired by the Carolingian 

















MODERN GERMAN CROZIER 


bronze grating of the Hochmiinster; the 
vegetable motifs he took chiefly from the 
sharply indented acanthus leaf of the great 
bronze door of the Cathedral;. he borrowed 
his capital forms from those of the marble 
columns of the Octogon; for the relief 
plaque he reproduced, rather closely, the 
repoussé depiction of “Charlemagne before 
the Madonna” in the shrine of the Cathedral 
treasury. 

In spite of the historic examples followed, 
the work, so the writer claims, is not free 
from originality, the master’s spirit being 
injected into the design. The shaft is of 
hammered work; lovely amethysts, having 
the engraved armorial bearings of the suf- 
fragan and of the Cathedral chapter, deco- 
rate it; the same treatment being given 
the rock-crystal reliquary finial. 

The entire work is of silver-gilt. The 
stones are amethysts and emeralds. 
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The News from England 








Conditions in the Diamond Market—New Earring Vogue—Jewelers and Sil- 
versmiths’ Exhibition in London Next Year—American Jewelry Buyers 
—Jeweled Cigarette Holders 

















Lonpbon, Dec. 12.—Business with the dia- 
mond mines is improving gradually and 
this, in conjunction with the firm state of 
the diamond market, is considered here a 
good augury for 1923. The Diamond Syn- 
dicate’s business may be regarded as satis- 
factory. The sale of rough diamonds in 
small bulk continues, mostly for abroad, 
of course. Amsterdam diamond dealers 
report that they have not been doing a 
lot of business in diamond parcels lately. 
There is no great demand shown just now 
for medium and ordinary stones compared 
with the purchase of these goods a couple 
or three months back. There is a better 
demand for stones of good quality ranging 
from one-quarter carat upwards. The in- 
creased prices for rough are being main- 
tained, however, and the statistical posi- 
tion of diamond stocks is such that the 
market keeps very firm. So far as Bri- 
tain is concerned trade prospects for 1923 
are regarded as much brighter. Politics 
have been disposed of for the time being 
and the new Conservative government 
promises to go all out for better interna- 
tional relations and more stable home trade. 
The country has been unsettled owing to 
lack of a definite policy since 1919. Now 
that capital knows where it stands indus- 
tries can be speeded up. All this must help 
the purchasing power of the populace and, 
incidentally, react favorably on such things 
as diamonds and other precious stones. 
Although there are no immediate signs here 
of a revival of the diamond cutting and 
polishing industry, the head works of which 
were at Brighton, diamond. cutters and 
polishers on the continent are gradually 
being abscrbed back into the industry again, 
and that is a sure sign of improvement in 
the diamond trade. 

* * x 

The new earring vogue here which has 
received a decided impetus from Paris has 
been given the stamp of approval by such 
leaders in fashion as Gladys Cooper, the 
actress, the Marchioness of Londonderry, 
Mme. Merry del Val, wife of the Spanish 
Ambassador, and Lady Alexander. Miss 
Cooper, now playing in the role of “The 
Second Mrs. Tanqueray,” has created im- 
mense interest with her three and one-half- 
inch marcasite and amethyst crystal ear- 
rings weighing two ounces each. They are 
modish deep swinging ornaments and are 
likely to set a new fashion for the jewelers 
to take up. The. new styles in hairdress- 
ing leaves the head smooth and the ears 
uncovered. Hence the revival of interest 
M original type ear ornamentation. Lady 
Alexander is wearing some deep earrings 
formed of five interlocking rings. Miss 
Cooper has just purchased four pairs of 
farrings from Molyneux of Paris. They 
are of the same type as she wears on the 
stage. They are of marcasite and beauti- 
fully cut. Some have amber drops and 
other a big pear-shaped pearl. Others have 
‘ree pendants of amethyst. Screw fasten- 





ers are used for these gems. The demand 
for the modern type earring, particularly 
among very young women, is growing 
rapidly, the London jewelers say. Nearly 
all this class of customers prefer the screw 
type earring. Elderly women, who have 
worn earrings at various times in the past, 
usually prefer the pierced-ear sort. In 
short—the modern fashion is for screw-on 
earrings; the Victorian fashion was for 
pierced-ear pendants. 
x ok Ok 


Most of the large jewelry houses have 
issued special Christmas catalogues for 
distribution to prospective purchasers of 
Christmas jewelry gifts. The booklets list 
and price on all sorts of articles mostly ac- 
ceptable as gift lines during the yuletide. 

x * x 


The jewelers and silversmiths are to have 
an exhibition in London next June and 
the event will signalize the revival of the 
pre-war trade exhibitions that were so popu- 
lar and proved such a commercial stimulant. 

x * x 


American purchases of jewelry in Paris 
have been exceptionally good of late, the 
demand for colored gems having shown a 
pleasing -increase in volume. Prices for 
pearls have gone high, in one case a single 
pearl of fine luster and size selling in Paris 
for just on $42,000. It weighed nearly 47 
grams. At one auction a rope of 209 pearls 
realized $137,000. The use of pearls in 
France seems to be increasing in popularity 
they now being threaded like beads for 
ear pendant, bracelet and similar purposes. 

x * * 


According to the German newspaper Le 
Berliner Tageblatt Berlin is rapidly ap- 
proaching the state where she will be one 
of the important jewelry markets of Europe 
as a result of the control by the government, 
in co-operation with 300 dealers, of the 
precious stones trade which has flourished 
secretly and evaded taxation. By controlling 
this gem market, the government thinks, 
foreign buyers will be drawn to Berlin 
where they will be able to purchase dia- 
monds and other stones at more favorable 
rates than they can in the present gem marts 
of the world. Small fortunes in jewels 
are secreted in Berlin, it seems, they being 
the property of Russian refugees and a 
secret trade in these gems between rich 
owners and German dealers has been pro- 
ceeding. 

x * * 

Some exquisite cigaret holders for women 
are appearing in the retailers’ windows now 
in readiness for the yuletide trade. Some 
of these are trumpet shaped and cut from 
the interior of selected elephants’ tusks. 
They are made with a tortoise shell band, 
gold mount and screw cup which takes a 
cigaret of any size. They are four inches 
in length, A more expensive line is a 
jeweled trumpet design. These holders are 
of compressed vulcanite (harder and lighter 
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than amber) six imches loag, and mounted 
with a ring of tiny precious stones. These 
holders containing rose diamonds set in 
platinum are 10 guineas. Rubies, pearls, gar- 
nets, and turquoise in gold settings are used 
on other holders, the prices of these being 
somewhat cheaper. Other holders are of 
ivory with colored vulcanite cup and gold 
mount and ivory with jet beads. These 
holders are put up in leather cases and are 
beautifully finished. 
*x* * * 

Chairman Prinsep, at this week’s meet- 
ing of the Gold Mines Investment Co., 
said that the difficulties through which the 
South African mining industry has passed 
and adversely affected the dividends are 
now a thing of the past, and that lower 
working costs, more efficient working, and 
larger returns are factors that should now 
result in increased earnings. The chair- 
man spoke well for the future of the gold- 
mining industry. 








SENT TO PRISON 





Sentence of from 15 to 30 Years Given 
Joseph Ryan Who Was Convicted of 
Robbing Detroit Jeweler 


Detroit, Mich., Dec. 21.—Joseph Ryan, 
convicted of the robbery of Edward Eber- 
hardt, Woodward Ave. jeweler, three 
weeks ago, and who escaped in a sensd- 
tional manner from the probation officers, 
where he was being questioned after con- 
viction, was sentenced from 15 to 30 years’ 
in Marquette prison by Judge Thomas F. 
Cotter, Monday. 

The court recommended the mimimum 
sentence. In his getaway from the proba- 
tion office. Ryan used dramatic methods. 
He escaped through a tunnel under the new 
municipal building amid a volley of shots 
and then escaped somewhere in the 
Schmidt tanning shop. 

Ryan was retaken in the raid of a large 
apartment house which housed a colony of 
thugs, who had a store of 50 pounds of 
dynamite and as many more of nitrogly- 
cerine. 


The Louvre Sells Some Madame 


Thiers’ Jewels 


“rT HE Louvre, which, as we have before 

stated, proposes to sell Mme. Thiers’ 
jewels, has already sold, for the benefit of 
the national museums, a lot of very cele- 
brated jewels, for they were those belonging 
to the French crown. On the 12th of 
May, 1887, as a matter of fact, there were 
dispersed at auction all those jewels that 
held no historic interest. 

“There were reserved under this head: 
the ruby known as Cote de Bretagne, which 
was cut in the form of a dragon to decorate 
the collar of the Golden Fleece of Louis 
XV:; the diamond known as Hortensia, a 
great brooch of diamonds; the watch of the 
Dey of Algiers; the jewel of the Order of 
the Elephant of Danemark. There were 
others.’—Le Moniteur. 

















Klein’s Bazaar at El Paso, Tex., was re- 
cently robbed. The amount of the loss be- 
ing placed as between $4,000 «.nd $5,000. 
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Welcome 1923 
The Sapphire Year 


THE Paris tendency has forecasted the 

greatest sapphire year in history during 
1923. In rings, in pins, brooches, laval- 
lieres, in a thousand other articles of jewelry, 
sapphires will predominate. The: choice is 
one of two: genuine sapphires for the “four 
hundred’; Heller Hope Sapphires in fine 

settings for the “‘four million.” 


. HOPE 


eater AO 








































stock, therefore, and keep it in shape. 





RY BY jewelry 
will continue 
popular as hereto- 
fore. The pigeon- 
blood red of the 
ruby has a natural 
and intense attrac- 
tion for most people. 
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Look to your ruby 





MONG neck- 
laces of pearl 
reproductions, we 
venture a prophecy. 
1922 was a Deltah 


year, as most jewel- 











ers can attest. 1923 
will see Deltah 



































A Happy New Year 
—and a Merry One 


E wish our trade friends a 
most Happy, Merry, Cheery, 
Joyous, Prosperous and Profitable 


New Year. 
L Heller 6 Son, inc. 
Paris PROVIDENCE GENEVA 


358 Fifth Avenue, New York 

















“uu §=eguality plus Deltah 
advertising carry Deltah Pearls still further 
into the buying consciousness of women. 
Every day in every way they sell better 
and better. 


Deltah 
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TRADE MARK REG.U.S.PAT OFE 
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Night Watchman Bound and Gagged by 
Crooks who Obtain Gems Valued at 
$16,000 from Buffalo Concern 


Burrao, N. Y., Dec. 22.—Binding Henry 
King, colored night watchman, hand and 
foot, bandits blew the huge safe in the office 
of king Makers, Inc., jewelry manufacturers 
and wholesalers, in the Bowen building, W. 
Huron and Pearl Sts., on the night of Dec. 
19, and escaped with gems valued at $16,000. 
The stolen jewels included a number of 
yaluable unset diamonds, diamond rings and 
costly necklaces. Much care was taken in 
the selection of the valuables in the safe. 
Apparently well versed in the quality of 
jewelry the “yeggmen” took only the more 
expensive gems. Imitation rubies and other 
stones were not touched. One large tray of 
unset diamonds were taken. Two crowbars 
and several cases of jewelry were left be- 
hind by the safe robbers in their haste to 
get away. The $12,000 in owners’ jewelry 
and $4,000 in customers’ was taken from the 
safe. Several hundred dollars’ worth of 
wrist watches were taken from a drawer in 
a desk, which leads police to believe the job 
was done by someone conversant with the 
office and the affairs of the firm, of which 
J. H. Rutstein and Frank Rosen are joint 
proprietors. 

Happening in the heart of the downtown 
section of the city, within a stone’s throw 
of the Pearl St. police station, at 11.30 
o'clock in the evening, the robbery was char- 
acterized by the police as one of the most 
daring in recent years. 

Detective-Sergeant McCormick, detailed to 
investigate the robbery, is seeking a man 
who rented the office next to the looted 
establishment three days previous to the 
robbery, and who was with the janitor when 
he was bound in the basement by the safe 
blowers. The man told the agent in charge 
of the renting of the offices that he repre- 
sented a well-known New York advertising 
agency, eager to establish an office here at 
once, and that he had to have a place im- 
mediately. He was leased the office next 
to Ring Makers, Inc. 

When he rented the office he gave his local 
address as 281 Broadway. Immediately after 
the robbery police went to this place. They 
found an undertaking establishment, but no 
one who knew the man. Suspicion is nat- 
urally directed toward this man. Authori- 
ties expressed belief that he was implicated 
in the theft and leased tne office as a blind 
to get “the lay of the land” for the gang. 

With the downtown streets crowded with 
pedestrians leaving theaters, two men boldly 
forced entrance into the Bowen building. 
They went to the basement and covered 
King, the caretaker, with revolvers. 

“Don’t you open your mouth or we'll fill 
you full of lead,” was the command of one 
of the hold-up men. 

Then they proceeded to tie King with 
some heavy cord. He had been dozing in 
the chair when they confronted him. His 
legs and arms were bound firmly to the 
chair. He remained there helpless for sev- 
cral hours. Finally he managed to wiggle 
loose from his fastenings and walked over 
to the Pearl St. station to give an account 
of what had happened. As he is an elderly 
man—about 65 years old—he was completely 
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exhausted from the effort he had put for- 
ward to loosen himself. 

A flash of the hold-up was sent out over 
the police wire and a large squad of head- 
quarters’ detectives was rushed to the scene 
to investigate. 

“Professional yeggmen never pulled a 
better job,” was the admission of Detective 
Chief Zimmerman as he looked at the safe 
which had been blown. 

Weighing more than a ton and standing 
five feet high, the safe is a massive affair. 
The general impression from viewing it 
would be that it could not be cracked. 

The outer door had been blown off by a 
carefully placed charge of nitro glycerine. 
Considerable dexterity was used by the rob- 
bers in prying open the inner door. 

Taking all the precautions of experts, the 
gang filled all the cracks of the doors and 
windows with soap to muffle the sound. 
They are believed to have used gloves to 
prevent identification through finger-prints. 

Entrance was effected by jimmying an 
annex door and then forcing the door lead- 
ing to the office of the jewelry manufactur- 
ers, which is on the main floor. 

The janitor was able to give only a meager 
description of the bandits. He was sure 
that there were more than two men, as he 
heard voices in the office while he was _ be- 
ing bound by the pair who entered the base- 
ment. 

Police believe that the safe was blown 
while King was being tied. Because of the 
great amount of work done, it is believed 
that there were at least four or five in the 
gang. 

Besides the jewelry, several hundred dol- 
lars in cash was taken from the safe. The 
partners say their loss is only partially cov- 
ered by insurance owing to a recent lapse 
of policy. Most of the jewelry stolen is 
usually kept securely in a vault, but had 
been recently left in the place nights be- 
cause of the Christmas rush. It has been 
customary for them to open their office 
about 9.30 a. mM. They were notified of the 
robbery by another tenant in the building 
who arrived while the watchman was on 
his way to the police station. 








Police Hold Detroit Jeweler Who Reported 
He Was Robbed of $18,000 Worth 
of Diamonds 


Detroit, Mich., Dec. 20.—The prosecutor 
has recommended a warrant for the arrest 
of a local jeweler, charging him with con- 
spiracy to defraud an insurance company of 
$18,000. The accused has offices in the Bar- 
lum building, Broadway and Grand River 
Ave. He is under arrest. 

Shortly before noon fast Thursday the 
accused telephoned police headquarters that 
armed bandits had just entered his establish- 
ment and stolen diamonds valued at $18,000. 
When detectives reached the scene they 
found the jeweler gagged and bound to a 
chair. 

The detectives started an inquiry when the 
jeweler failed to explain how he could tele- 
phone for help when bound and gagged. 
The diamonds were insured, and the alleged 
victim is said to have entered a claim for 
the insurance the day after the robbery. 

The police suppressed publicity of the 
reported robbery so their investigations 
might not be hampered, they said today. 
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STAMPING LAW CASE 


New York Jeweler, His Clerk and a Provi- 
dence, R. I., Dealer Summoned 
to Court 





On a charge of violating the New York 
Stamping Law, J. Ortman, a jeweler, at 
153 Canal St., New York, and a young 
woman clerk, were given a hearing last 
Wednesday before Magistrate Nolan in the 
First District Magistrates Court and finally 
held in $100 each, for trial in the Court of 
Special Sessions. A Providence, R. L., 
dealer was summoned to appear in the same 
case and was later held in $100 bail for a 
hearing today (Wednesday). 

The charge against Ortman and his clerk 
involves the sale of a belt buckle which et 
the hearing the jeweler contended he pur- 
chased from a man known as Mr. Mus- 
chnick of Providence, R. I. The latter was 
summoned by Mr. Ortman to appear as a 
witness and at the hearing last Wednesday 
Mr. Muschnick contended that he bought 
the buckle involved, from some one @lse. 
The Providence man was finally released in 
$100 bail and the case was adjourned until 
today (Wednesday), in order to allow him 
to bring the other man into court. 

It was claimed at the hearing that the 
entire belt buckle assayed .627 parts of silver. 
The lever it is contended was marked 
“N. S.” and that all of the buckle except 
the lever assayed .926 fine. 








Omaha Jeweler Attacked by Thug Who 
Escapes with $20 

OmaHna, Neb. Dec. 23—B. Q. Haines, 
Omaha jeweler, was slugged by a hold-up 
man in his store a few nights ago and 
robbed of $20 which was in the cash register. 
The man walked into the store and asked 
for a pin or brooch which he said he had 
brought there a few days before for repairs. 
Haines turned to the safe to unlock it and 
get the repair box. The man slugged him 
from behind. Haines fell to the floor un- 
conscious. The man fled without getting 
any diamonds or jewelry. 

A passerby who entered the store, found 
Haines on the floor in a dazed condition, 
and called assistance. The case was re- 
ported to the police. 








The jewelry store of Jacob Kranz, Bir- 
mingham, Ala., was robbed last Wed- 
nesday night and the burglar escaped with 
approximately $227 worth of loot, including 
rings, necklaces, cuff buttons, clocks and 
other articles. Entrance to the store was 
gained by the burglar smashing one of 
the front plate glass windows. Mr. Kranz 
who sleeps in the rear of the store heard 
the smash of glass and rushed to the store in 
time to see the burglar make his exit 
through the front door, which he had un- 
locked. Mr. Kranz fired six shots from a 
revolver at the fleeing burglar, but. al! of 
the shots went wild. The police have been 
unable to find a clue as to the identity of 
the burglar. A few months ago the store 
was robbed by a negro in broad daylight, 
who escaped with a valuable watch, after 


knocking Mrs. Krantz on the head and 
seriously injuring her. She finally re- 
covered. This negro was captured by a 


number of citizens. 
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Values Always 


And a policy of fair dealings with 
the deep conviction that through 


service comes Volume. 


170 BROADWAY 
31 N. STATE ST. 


LONDON: 
Audrey House, Ely Place 


We Sell 
Diamonds Exclusively 








Diamonds 


ARNSTEIN BROS. & CO. 


NEW YORK 
CHICAGO 


AMSTERDAM 
6 Tulp Straat 
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ALLEGED SWINDLER CAUGHT 


Beulah Rogers, Alias “Beulah Lee,” Held in 
$10,000 Bail After Arrest in New York 


The apprehension in New York last Fri- 
day night of Beulah Rogers, alias “Beulah 
Lee” alias “Mary Cameron,” etc., alleged 
to be a notorious check swindler, is con- 
sidered by the police as one of the most 
important arrests made during the holidays. 
The prisoner failed in an alleged attempt to 
swindle a Third Ave. jeweler and after be- 
ing trailed for several blocks was finally 
arrested. She is now being held on a charge 
of swindling Harry Kieselstein, a jeweler, 
at 245 FE. 59th St., New York, in May, 1921, 
out of $68 in merchandise and $7 in cash. 

Apparently taking advantage of the holi- 
day rush, the woman walked into the store 
of H, Astor, 1466 Third Ave., while the 
place was crowded with customers, and 
greeted the proprietor in a friendly tone. 
She told Mr. Astor, it is alleged, that she 
had bought merchandise in his store on 
several occasions and was always satisfied 
so for that reason had returned. The 
jeweler tried to recall the woman’s visit but 
was unsuccessful, and suspected that some- 
thing was wrong. She began conversing 
with one of the clerks and stated that she 
had known the clerk from childhood. 

The woman finally selected a watch and 
chain priced at $40 and in payment offered 
a check drawn on the Harlem branch of 
the Corn Exchange Bank. As Mr. Astor 
was suspicious of his woman visitor, he re- 
fused to accept the check. The woman im- 
mediately left the place, but was followed 
by Harry Beusse, a clerk in the jewelry 
store. It is claimed she called an another 
Third Ave. jeweler but when she discovered 
that she was being followed hurried from 
the store and attempted to evade her pur- 
suer. At 87th St. and Lexington Ave. the 
clerk finally caused the woman’s arrest. 

Upon being taken to the police station on 
104th St., the woman refused to speak. She 
was questioned by Detectives Joseph J. 
Ryan and Rudolph Unger, but they were 
unable to make her talk. 

In the meantime, Mr. Astor was doing 
some fast thinking and remembering that 
over a year ago, Harry Kieselstein, a 
jeweler at 245 E. 59th St., had been vic- 
timized by a woman check swindler, he 
immediately communicated with the jeweler. 
In a short time Mr. Kieselstein appeared 
at the station house and immediately identi- 
fied the woman as the one who had swindled 
him in 1921. 

Detectives Ryan and Unger again set at 
work on the prisoner and after more ques- 
tioning she finally admitted her identity. At 
first she claimed to have no police record, 
but an investigation showed that she had 
been arrested four times and convicted on 
three different occasions. 


On Dec. 7, 1910, it was revealed she was 
arrested as “Beulah Lee” on a charge of 
Passing a bogus check and on this charge 
was sent to Blackwell’s Island on Dec. 29, 
1910, for a term of three months, On a 
charge of petty larceny she was again ar- 
rested in New York on Aug. 10, 1914, as 
Mary Cameron” and two weeks later was 
sentenced to prison for six months. As 
Mary Marshall” she was arrested for the 
third time in New York on March 16, 1918, 
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charged with petty larceny, through passing 
a worthless check. Within five days after 
this arrest she was again sent to Blackwell’s 
Island. Her last known arrest took place 
April 24, 1921, in Baltimore, Md., where 
she described herself as “Jennie Sanders.” 
She was charged in that place with obtain- 
ing merchandise from a Baltimore jeweler 
on false pretenses, but finally .made restitu- 
tion and was released. 

The swindle at the Kieselstein store in 
New York, on which charge the prisoner 
is being held, took place on May 28, 1921. 
At that time a woman, whom Mr. Kiesel- 
stein has identified as the prisoner, came to 
his store with a young man whom she 
claimed was her son and selected a diamond 
ring costing $52, and a necklace worth $16 
and in payment offered a check for $75 
drawn on the Corn Exchange Bank. She 
received the jewelry and $7 in cash as 
change from the check and then departed. 
Several hours later the jeweler was con- 
vinced he had been swindled. 

When Beulah Rogers, as the woman now 
describes herself, came up for hearing last 
Saturday before Magistrate Simpson, in the 
Fifth District Magistrates Court, she pre- 
sented a striking appearance in a tailor made 
blue serge suit and a velvet hat and carried 
a handsome beaded bag. When the magis- 
trate had read the charge against the woman 
he was handed a copy of her record and 
after looking it over held her in $10,000 bail 
for a hearing which was to take place 
yesterday (Tuesday) after THe JEWELERS’ 
CIRCULAR had gone to press. 








HOLD UP JEWELRY STORE 


Masked Bandits Visit Establishment of M. L. 
Truby, Independence, Kans., and Escape 
with Valuable Loot 

INDEPENDENCE, Kans., Dec. 20.—Four 


masked bandits held up the M. L. Truby 
jewelry store at Independence yesterday 





evening and escaped in a motor car with. 


diamonds valued at about $15,000. 

Two of the men are reported to have en- 
tered the store and seized the diamonds 
while the other two men remained in the 
motor car outside. M. L. Truby, owner 
of the store, was hit over the head by one 
of the men after he had been forced to open 
the store safe. 

The bandits were frightened away follow- 
ing the assault on Truby and fled leaving 
$500 in currency on the floor of the safe. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ending Dec. 23, 1922 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.... $573,254.11 
Gold bars paid depositors............ 70,848.63 
ORD ie Sacigussen SR wane oe eanaawne $644,102.74 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
NE UY aie 6 t: OEE GRAS E TR ROREHEM $113,791.73 
OED AE bi 26 ahes tes 4Ceoeenad nes 182,191.20 
I 6.6604 CR KNEADED THO ROS 128,954.83 
ee eee ee ee 74,224.20 
IS 2 eee Ie eT ee 53,123.56 
WINGER CE. Sa ctann dptdn ah ea canes s wacdes 20,968.59 


De | ee a ne eee $573,254.11 
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CHARGED WITH LARCENY 





Bookkeeper and Cashier for New York 
Watch Concern Held in $5,000 Bail 
for Action of Grand Jury 


Charged with embezzling $16,000 from 
his employers during the past 21 months, 
Abraham Strongin, a bookkeeper and cashier 
for Louis Manheimer & Bros., wholesale 
dealers in American watches, 35 Maiden 
Lane, New York, was arrested on Tuesday, 
Dec. 19, and is now being held for the ac- 
tion of the grand jury. The defendant was 
arraigned in the First District Magistrates’ 
Court last Friday on a charge of grand 
larceny and after waiving examination was 
held in $5,000 bail. 

According to the police and members of 
the firm, Strongin began his thefts soon 
after he entered the employ of the company 
in March, 1921. When the audit was com- 
pleted last week and the total shortage was 
figured at $16,000, Strongin was called to 
the offices of the Fidelity and Casualty In- 
surance Co., 92 Liberty St. There he was 
confronted by officials of the company, and, 
according to the authorities, admitted the 
charge. Detective-Sergeant Fleming, of the 
Old Slip station, was sent to the bonding 
company to arrest Strongin on the charge 
of grand larceny. He was locked up at 
Police Headquarters. 

The accused cashier is 25 years old and 
until eight weeks ago it is said was a law 
student at the Law School of New York 
University. It was Strongin’s devotion to 
his studies, so it is claimed, that won him 
a great deal of encouragement and com- 
mendation from his employers. 

According to a member of the firm, a 
slight discrepancy was found in Strongin’s 
cash account several days ago, but no im- 
portance was attached to it. One question, 
however, led to another, and, a member of 
the firm said, when Strongin was unable to 
explain the discrepancy accountants were 
put to work on the books. 

It is claimed that Strongin’s desire to play 
the races caused him to commit the alleged 
thefts. 








Mrs. J. M. Powell was brought. to 
Birmingham, Ala., Thursday, Dec. 21, from 
Canton, O., by operatives of the Bodeker 
National Detective Agency, of Birmingham, 
charged with forging 18 checks, aggregating 
$1,262.50, on Mrs. R. S. Munger, of 
Birmingham. Some of these checks were 
cashed by jewelers on purchases, others 
were cashed by clothing houses and others 
were cashed by the American Trust & Sav- 
ing Bank, the bank on which the checks 
were made payable. The first one of these 
checks was drawn April 12, 1922, and the 
last one was dated Aug. 9, 1922. All of 
these checks were made payable to Mrs. 
Mabel McCombs or “Cash” and all bore the 
forged signature of Mrs. R. S. Munger. 
Mrs. Munger’s husband is one of the 
wealthiest men in Birmingham. It is said 
that the forged signature of Mrs. Munger 
was one of the best imitations of a forged 
signature ever seen by the bankers of 
Birmingham. Mrs. Munger was out of the 
city all Summer and the forgery was not 
detected until she returned home and had 
her bank book balanced, and the checks re- 
turned to her. 
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Our representatives for 1923 
will be pleased to call and 
solicit your patronage 


Charles F. Klitz 
Robert E. Davidson 
James J. Loeb 
William. A. Loeb 


MELEES 


Amsterdam James J. Loeb & Bro. 


London 


Paris 68 Nassau Street, New York City 


Antwerp 
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DEATH OF EDWARD WALDECK 





First Manufacturing Jeweler in Wisconsin 
Succumbs After a Long Career 

Mu. wAUKEE, Wis., Dec. 22.—Jewelers in 
the middle west mourn the loss by death of 
Edward Waldeck, the first manufacturing 
jeweler in Wisconsin, who started in busi- 
ness i) 1870 as a manufacturer and was the 
first silversmith in the early days of Mil- 
Waldeck was the first man 
to master the gold-plating problem in Wis- 
consin. At one time he operated the largest 
jewelry manufacturing business in this State. 
His shop was for many years located on the 
floor above the old Pruesser jewelry store at 
FE. Water and Mason Sts. He retired from 


waukee. Mr, 

















THE LATE EDWARD WALDECK 
active business 20 years ago, when, in 1902, 
he turned over his business to his son, Rob- 
ert, who carried on operations in the same 
location until 1916. Fred J. Theleman then 
succeeded to the business and continued 
there jor several years until he moved to 
his present shop in the Manhattan building. 
Robert Waldeck is still connected with the 
business as an employe of Mr. Theleman. 

Mr. Waldeck was born in Milwaukee in 
1841, and would have been 82 years old Jan. 
8. The family home was a log cabin on 
what is now 4th St., between Chestnut and 
Prairie Sts. When 14 years old, Mr. Wal- 
deck went to work in a grocery store and 
soon after became a jeweler’s apprentice. 
He worked as an apprentice and jeweler’s 
assistant until 1870, when he went into busi- 
hess for himself as a manufacturing jeweler. 
Mr. Waldeck often recalled to younger 
jewelers the hardships of the early days and 
the crudeness of equipment in the first man- 
ufacturing shop. Everything, including 
forging, was done by hand, as facilities were 
inadequate and no machinery equipment was 
available. He was one of the pioneers who 
made the problems of the present-day jewel- 
er easier as the result of his experience and 
inventions. Soldering was at that time a 
big drawback to the business. 

Surviving Mr. Waldeck are his daughter, 
Mrs. Charles Mueller, at whose home he 
died of a paralytic stroke, and two sons, Rob- 
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ert C. and Charles E. Waldeck. Mr. Wal- 
deck was prominent in the Odd Fellows and 
Knights of Pythias. 








DEATH OF W. F. ANTEMANN, SR. 





Veteran Jeweler of Albany, N. Y., Answers 
the Last Call in His 84th Year 


AtBaAny, N. Y., Dec. 25.—This has proved 
anything but a Merry Christmas for W. F. 
Antemann, Jr., of W. F. Antemann & Son, 
jewelers, platinumsmiths and _silversmiths, 
57 N. Pearl St., owing to the fact that he 
has just been bereaved by the death of his 
father, W. F. Antemann, Sr., who passed 
away at his home, 262 Hudson Ave., in his 
84th year. The funeral services will take 
place Wednesday afternoon and the burial 
will be in Rural Cemetery. 

The senior Mr. Antemann was one of the 
oldest jewelers in Albany and one of the 
oldest in the State of New York, having 
been in business for over 60 years. Born 
in Germany in 1839, Mr. Antemann came 
to this country as a child and settled in 
Albany, living in this city for 76 years. 
Early in life, he learned the jewelry trade 
and in the early 60’s started in the jewelry 
business at N. Pearl St., which he continued 
successfully throughout: his career. - As his 
son grew to manhood, the latter was brought 
in the business and later admitted into the 
firm, the style being known as W., F. Ante- 
mann & Son, which continued without 
change until the retirement of the senior 
member a few years ago. Since that time, 
Mr. Antemann, Jr., has continued the busi- 
ness alone at 57 N. Pearl St., making a 
specialty of platinum jewelry. 

Deceased was widely and favorably known 
throughout this section in business, social 
and fraternal circles and was a member of 
all the Masonic bodies of Albany. He is 
survived only by his son. 








Death of William E. Palmiter 


Petoskey, Mich., Dec. 23.—William E. 
Palmiter, head of the Palmiter jewelry 
store at East Jordan, near here, died yes- 
terday of paralysis. 

He was the town’s first telegraph 
operator, a member of the city council, a 
Mason and a Maccabee. He was 56 years 
old and had resided in East Jordan since 
1878. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York reported 
for the past week: 


Domestic 


Selling Price Silver, 

London U.S.Gov’t Standard 
Date Official Assay Bars Price 
ONS eee eee 30% 65% 995% 
LL OAEE ee, eee 30% 65% 99% 
oN > ee ae 30% 6514 99% 
ey. Oe) wersaceour Holiday 65% 99% 

De We a Stee are ai sces Holiday Holiday Holiday 
se Raiece isa aioe Holiday 65% 995% 








Fire caused by an explosion of alcohol 
badly damaged the W. T. Loney jewelry 
store, Saginaw, Mich., and the Berlin 
School of Dancing there recently. The 
alcohol was being used to clean silverware, 
and became ignited. 
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DEATH OF WILLIAM E. TABER 
Veteran of Civil War Who Was Identified 
with the Jewelry Trade in Providence 
for Years, Passes Away 


ProvipENcE, R. I., Dec. 23.—William E. 
Taber, a veteran of the Civil War and for 
many years identified with the retail jewelry 
business of this city, died at his home 170 
Ccurtland St., on Saturday, Dec. 16, in the 
86th year of his age. After giving up busi- 
ness for himself he was for more than 25 
years an employe in the jewelry and watch 
department of the Tilden-Thurber Corp. 

His death removed the last of a coterie 
of retail jewelers who half a century or 
more ago conducted stores on lower West- 
minster St. They included Joshua Gray, 
Robert C. Linke, Jabez Farrington, A. J. 
Robinson, Herbert Phillips and John C. 
Knowles. As was the case with nearly all 
of these well-known figures in the local re- 
tail jewelry trade, Mr. Taber succeeded to 
the business established by his father, Wil- 
liam E. Taber, that for many years occupied 
a store in a long wooden building on the 
north side of Westminster St., and was 
torn down in 1872 to be replaced by the 
present Butler Exchange building. 

Captain Taber very appropriately could 
be called one of the “Minute Men of the 
as he twice responded to the 
emergency calls of President Lincoln, At 
the breaking out of the war he was a mem- 
ber of the First Light Infantry Regiment 
and at once offered his services as a private 
in Co. A, First Rhode Island Detached 
Militia, being mustered-in June 3, 1861, and 
participated in the disastrous first battle of 
Bull Run. He was mustered-out with the 
regiment, Aug. 2, 1861, and returned to 
his work as clerk in his father’s watch and 
jewelry store. 

In May, 1862, when the Confederate 
Army of Virginia under Gen. Robert E. 
Lee was advancing up the Shenandoah Val- 
ley and threatened to attack’ Washington, 
President Lincoln issued an emergency call 
for 300,000 troops for the defense of the 
Capitol. The Tenth Rhode Island Volunteer 
Infantry was raised in less than 10 hours 
as a 90 day emergency corps and was 
mustered into service May 26, Mr. Taber 
being commissioned Captain of Company A. 
The regiment was mustered-out, Sept. 1, 
1862. Again Mr. Taber returned to civil life 
taking up his duties in his father’s store, 
where he remained until entering business 
for himself. 

Captain Taber was born in Providence in 
1836, the son of William E., and Charlotte 
C. (Seabury) Taber and after a_ public 
school education entered the employ of his 
father. When his father retired from busi- 
ness Mr. Taber continued it until the early 
90’s when he discontinued business and ac- 
cepted a position with the Tilden-Thurber 
Corp., which he retained for more than a 
quarter of a century, retiring from active 
business life about six years ago. 

He was a member of Slocum Post No. 
10, Grand Army of the Republic and was 
also a member of Hope Lodge, Independent 
Order of Odd Fellows. A daughter, Mrs. 
Miller of Marblehead, Mass, survives him. 








The business of Frank A. Conant, Santa 
Barbara, Cal., will be discontinued. 
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The Dangers and Responsibilities Assumed by Partners* 





By Elton J. Buckley 
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S long as there are business men to 

write me letters like the following, 
which I received from a Western carriage 
and hardware dealer during the week, it will 
still be in order to say a word about the 
pains and penalties of partnership: 


“Will you kindly give me legal advice 
on the following? [I have an interest 
in a hardware stock and wish to dis- 
continue partnership with the party 
with whom I am interested. I have 
offered him my interest in the stock, but 
he does not want to buy it. Can I sell 
my interest to other parties without his 
consent, or can I take my part of the 
stock and move it to another town to 
myself? There are no articles of agree- 
ment at all, no articles of partnership, 
although we have been running for 
about two years in this locality. Your 
early reply will be very much appre- 


ciated. W. GK 


Naturally I can’t reach+all the business 
men in the country, and all of them wouldn’t 
read what I wrote if I could, but I have 
dinned so often about the absolute idiocy 
of going into partnership without a proper 
agreement, that I actually feel a sense of 
disappointment and defeat when I get a let- 
ter like this. Here is a man, apparently in- 
telligent, who formed the most dangerous of 
all human relationships without taking even 
one of the precautions which can be taken 
at such a time. Lending every dollar you 
have in the bank to a man you never saw 
or heard of, is not one whit more uncertain 
and hazardous than going into partnership, 
no matter how well you think you know 
the man, without the insurance which the 
right kind of an agreement gives. 

I can answer this correspondent’s ques- 
tions, and as I go along teach somebody 
else a perhaps needed lesson. 

I have already said that every partnership 
ought to be founded on a written agreement, 
preferably prepared by a lawyer, but it 
doesn’t need to be if you know how to pre- 
pare it yourself. With some knowledge of 
the risks of partnership, however, I feel that 
if I were a layman and could only use a 
lawyer for one thing, it would be to pre- 
pare my partnership agreement if I needed 
one. 

1—No partnership ought to be formed 
without a time limit. If the combination 
Proves uncongenial, a time limit will save 
lots of worry and possibly lots of money. 
If it is congenial, the time limit, when 
reached, can be waived and the partners go 
tight along. 

2—When the partners have decided to 
Separate, but the firm has no time limit, 
neither can compel the other to buy him 
out or to sell to him. The only thing to 
do is to get together on who shall buy and 
at what price, and my observation is that 
this is usually impossible, just as it is in 

IS Case, 

3—One of the big disadGantages of 


—_—— 
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partnership is that you can’t sell your in- 
terest to another man without your partner’s 
consent. A partnership agreement some< 
times contains a provision permitting this, 
but it is a bad thing and not usually prac- 
ticable, because no man can reasonably be 
asked to accept anybody as partner to 
whom his fellow member may sell. You 
can’t get around this feature of partnership 
very well, 


4.—Nor has a partner such an interest in 
the stock and fixtures that he can separate 
it from the mass and go off with it. A 
partner doesn’t simply own half the stock 
and fixtures, he has an undivided interest 
in the whoie, subject to the payment of 
debts. As one text book puts it, “as firm 
property is not owned by the partners in 
severalty (i. e., individually), but belongs 
to the partnership, it follows that neither 
partner is entitled to exclusive possession of 
the firm estate, or of any item of property 
composing it.” You can easily see what an 
impossible thing it would be for one partner 
to divide the stock and fixtures into what 
he considered halves, then taking one-half 
and leaving his partner the other. It 
couldn’t possibly work out unless there 
were two of everything and the mass there- 
fore divided naturally into halves. 

I repeat that an equal partner’s interest 
in the assets of the firm is merely the right 
to half the money that is left after the assets 
are all sold and the debts all paid. And if 
he and his partner can’t agree to do it any 
other way, they will have to follow that 
precise course, viz.: wind the partnership 
up, sell the assets, pay the debts and divide 
the net balance. 


How can you make a partner do that? 
There is only one way to do it if he is 
stubborn--go into court. It is a simple, 
ordinary procedure—you go in court with 
a petition reciting that the partners want 
the firm wound up, but can’t agree on any 
way. The court will order an accounting 
and wind the firm up. 

I said awhile ago that one partner can’t 
sell his interest to a third person without 
his fellow member’s consent, Perhaps I 
ought to qualify that a little. He can’t sell 
his interest as an interest in a going busi- 
ness, but he can sell his right to his share 
of the balance after the business is wound 
up. For that reason a partnership must be 
wound up and an account had whenever one 
member sells out to a third person without 
his partner’s consent. 








The sale of the stock of Moe Amdur, 
bankrupt jeweler of Syracuse, N. Y., which 
was to have been held last week, was post- 
poned to a future date, because the receiver 
failed to include the lease to the premises 
in the notice of sale. Several bidders were 
on hand for the sale, but they were par- 
ticularly interested in the lease. An upset 
bid of $4,000 was made for the property. 
Before the petition in bankruptcy was filed 
an offer of $7,000 was made for the 


property. 
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WINDOW SMASHERS AT WORK 


New York Jeweler Robbed by Bandits Who 
Escape in an Automobile with 
Loot Valued at $10,000 


While the jewelry store of David Gum. 
biner, 2741 Broadway, New York, was filled 
with Christmas shoppers last Saturday night 
a band of robbers smashed one of the big 
show windows and stole two trays of rings 

-worth almost $10,000. The robbery was 
apparently planned in advance and was ex- 
ecuted with clock like precision the robbers 
working coolly and deliberately and then 
making their escape in a waiting auto- 
mobile. 


It was about 8:30 o’clock in the evening, 
while the clerks were busy handling the 
11th hour rush of shoppers, that one of a 
band of four men, their faces well concealed 
with mufflers and caps, stopped in front 
of the large window on the Broadway side 
of the store and hurled a padded brick 
through the glass. The crowds passing the 
store were so surprised and terrified they 
did not interfere with the bandits but 
watched them lift two trays of rings from 
the window and run to a waiting automobile 
at West End Ave, and 106th St. in which 
they made their escape. 


The proprietor and clerks, upon hearing 
the crash of ylass, rushed from the store 
and* blew police whistles. They then started 
in pursuit of the bandits who ran north to 
W. 106th St., and then west to West End 
Ave. The leaders among the pursuers 
gained on the robbers before they had turned 
the corner of W. 106th St. in the direction 
of West End Ave., but they fell back when 





‘one of the thieves halted and menacingly 


placed his right hand at his hip pocket. 
Those who were following feared that a 
further advance would result in bodily 
‘harm and they hesitated long enough for 
the needs of the crooks. 


’ This move gave his confederates an op- 
portunity to reach the corner of West End 
Ave. without interference, and as_ they 
jumped into the touring car, the engine of 
which had been kept running by another 
man, the robber who had halted the pursuit 
broke into a run and gained the running 
board of the car just as it started to pick up 
speed. 

Although many persons witnessed the es- 
cape, the police obtained only meager de- 
scriptions of the bandits upon which to 
work. All who witnessed the robbery 
seemed too dumfounded to think of details 
at that time. 


As an extra precaution against a robbery 
of the kind Mr. Gumblner had installed an 
additional plate glass, suspended from two 
chains behind the window, but when the 
object, which proved to be a brick wrapped 
in newspaper, had made a hole in the win- 
dow about a foot and a half square, the 
man who had thrown it held back the inner 
glass and a second robber reached in and 
passed the two trays of gems to the re- 
maining two robbers. 

The loot consisted of six diamond rings 
and six onyx and diamond rings, which Mr. 
Gumbiner told a JEWELERS’ CIRCULAR re- 
porter are worth a little less than $10,000. 
According to the proprietor the rings were 
insured, 


¢ 
























THE JEWELERS’ CIRCULAR END iy, ed, 








OO RC. RR ETE Ege tyes tte Se MS 




















December 27, 1922, 


Artistic Line Engraving 





H!= above subject is rarely treated in 

respect to gold and silver smithing, 
hence the following article by R. Riicklin, in 
a recent issue of Deutsche Goldschmiede- 
Zeitung appears to be well worth the trans- 
lation we give hereunder. 

“Under the conception ‘artistic engraving’ 
we had at first to understand copper and 
steel cuts, representations engraved in metal 
freely and purely with a view to art. Bur 
these cngravings had nothing to do with an 
object of industrial art, decorating an article 
made of metal; and only such can interest 
us here. When we speak here of line en- 
graving it is of the decorative, therefore the 
ornamental engraving which must be under- 
stood, that which essentially utilizes the 
means of a simple line. That is, in these 
days, rarely the case. Our ornamental en- 
graving seeks mostly to emphasize an im- 
pression of surface decoration and works 
with different kinds of pricks and strokes. 
That is understandable, for modern precious- 
metal engraving is worked on a small scale 
and must renounce all claim to plasticity 
and color effect. As the simple line on 
bright metal acts only weakly and reservedly, 
one seeks just with these means, which 
the technic places at our disposal, to direct 
and widen the effect of the plain line be- 
yond the flatness. Nothing can be said 
against it, and there is nothing inartistic in 
the combination. These few lines must only 
follow out the purpose of showing that the 
metal engraving can bring forth highly 
artistic effects, without hatchings and shad- 
ing, without broad bright cutting and flat 
cutting. This suggestion arises from a visit 
to the Baden Landesmuseum at Carlsruhe 
and the industrial show in Munich, two 
quite different occasions, therefore. In one 
matter they are surely alike. They both 
have the purpose of showing good crafts- 
manlike technique. . . . ° 

“Decorative metal engraving is a line 
art. The antique was a period of line art. 
In pictorial work it was cultivated almost 
alone in the art of pencil drawing. Where 
the antique applied art was done in en- 
graving of metal it is fulfilled with a view 
to beauty of drawing and of the engraved 
stroke, not a handling of the surface by 
hatching, stippling or matt work. There 
are in the Carlsruhe Landesmuseum several 
pieces of bronze work of Lower Italy of the 
III, and IV. century B. C. which are deco- 
rated almost ‘exclusively with figures and 
ornament in line engraving, and this in such 
4 superior, high-grade artistic manner that 
these works at the present day could be 
with difficulty equalled as examples of art 
engraving. One of these is a bronze helmet 
which has a vizor smooth all round. On 
this vizor a boar and bull are represented 
fighting, in extraordinarily fine execution 
of engraved outline that stand in wonderful 
Contrast to the heavy, plain form of the 
helm. The energetic animal figures are 
Tepresented on the smooth metal surface 
80 exquisitely as to appear like a delicate 
sketch of an artist breathed on to it. Al- 
though this is an engraved work of art of 
the highest grade, it is excelled, in rich- 
hess and high art development, by a large 
cylindrical bronze vessel which was dis- 
Covered at Praeneste 
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“Surrounding the extremely simple form 
of the vessel a frieze runs with representa- 
tion of figures of the noblest classical 
beauty and of wonderful line work—women 
bathing, festively approaching men, friezes 
of animals, sea monsters, all surrounded by 
delicately engraved friezes of palmettes and 
ornaments. The metal of the vessel shows 
a lovely patina, deep green, blue-green, blue, 
disclosing the engraved lines in yellowish 
gray. Lovely as this contrast of color in 
the lines and background now appears, it 
may be doubted whether this was originally 
intended. However that may be, the metal 
engraving in these objects achieves master- 
pieces which can be compared with graphic 
work of the highest art. Several bronze 
Etruscan hand-mirrors in the collection 
prove that such masterly engraved works 
were not unique for that period, as they 
are drawn with the same assurance, show- 
ing engraved depictions of figures, for ex- 
ample, disk throwers in conversation, a 
representation of the goddess Lasa, and so 
on. The art of flat line engraving, there- 
fore, does not enter alone as decoration but 
as the art of depiction attempted in the 
highest propositions of pictorial art. 

“We do not find the artistic grandeur of 
these engravings in the works of the later 
centuries. The delicateness of the gold- 
smithing art in which, in these times, en- 
graving alone is called for, confines it to 
dainty expressions of form. Processional 
and altar crosses of the Middle Ages are 
often engraved with clear sharp strokes, but 
it is mostly the rear side not the display 
side that is the exercise-ground given over 
to the engraver. 

“We find several Gothic chalices in the 
Carlsruhe Landesmuseum which have ele- 
gant, clearly drawn line engravings on the 
knop, that is the grip on the foot of the 


chalice. A small reliquary altar of the 


Upper Rhine belonging to the XV. century 
displays exceptionally charming engraved 
work. The inner surfaces of both little 
doors, which close the cruciform relic re- 
ceptacle, are decorated with engraved 
Apostle figures, which, by their fine and 
delicate, though simple and clear delinea- 
tion, are excellent. Then again, a ciborium 
from the nunnery of Miinsterlingen, of the 
year 1733, must be mentioned. It is of 
simple stamped work the top of which is 
decorated with deeply engraved armorial 
bearings. This, in contrast with the heavy, 
unornamented form and the line engraving 
all on the flat surface, reminds one, involun- 
tarily, of the first named object, and antique 
bronze helmet. 

“The industrial exhibition at Munich 
offers, in comparison with the otherwise 
richness of the lovely productions of our 
German decorative art, so little of artistic 
line engraving, that it seems almost pitiable. 
We find in the Hanau special exposition 
small silver vessels with good modern line 
engraving with blackened lines. Joseph 
Wilm, Berlin-Friedenau, has a smooth 
silver casket with simple, clear engraving 
representing a wreath-crowned head of 
modern conception.” 

After mention of several other rare 
modern instances of engraved work on 
precious metals, the writer continues: “On 
the other hand it astonishes one to see 
the frequent application of decorative line 
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engraving of pewter and brass work. 
Powerfully and boldly handled, this decora- 
tive technique, practised on the common 
metals, often by itself, shows good effects 
on numerous fine objects. Rocking is espe- 
cially favored in these, in which we meet 
broad, swimming line strokes. It is a pity 
that line engraving, at present, is so re- 
stricted to borders and monograms.” 








FOUND NOT GUILTY 





Jury Acquits Frank Turchinsky of Murder 
Charge on First Ballot 


St. Louis, Mo., Dec. 23.—The jury in the 
case of Frank Turchinsky was unanimous 
in its verdict of not guilty on the first bal- 
lot in the court of Circuit Judge Hogan, of 
this city, Dec. 16. Frank Turchinsky is a 
jeweler at 1419 Market St., who was 
charged with first degree murder in the 
shooting of Samuel Pomerantz and his wife 
on Aug. 21, 1921, at 1109 Morgan St. The 
jury was absent from the courtroom less 
than 30 minutes. An unusual scene of tear- 
ful rejoicing followed the reading of the 
verdict. 

The whole affair was based on a money 
loaning charge and certain slanderous state- 
ments by the deceased man on the character 
of the defendant’s wife. The trouble was to 
have been settled before the rabbi and the 
solemn Jewish oath of standing before “the 
black candles and swearing to tell the truth 
under the penalty of death,’ was agreed 
upon. Then Pomerantz refused to go be- 
fore the rabbi and is said to have threatened 
to “settle our troubles here and now,” after 
which he grabbed a butcher knife from a 
table and Turchinsky shot him. The shoot- 
ing of Mrs. Pomerantz has never been quite 
clearly and satisfactorily solved. 








PLEADS GUILTY 





Victor Von Alten, Notorious “Penny- 
weighter,” Admits Charges in Three 
Indictments and Will Be Sen- 
tenced Friday 


Victor Von Alten, the notorious “penny- 
weighter,” who was arrested in New York 
recently through a clever ruse, appeared be- 
fore Judge Mancuso, in the Court of Gen- 
eral Sessions, recently, and pleaded guilty 
to three indictments charging him with 
grand larceny. The court has set next Fri- 
day as the day for sentence. 

When Von Alten was apprehended in New 
York last month, there were two indict- 
ments resting against this man. Since then 
a third indictment has been found, naming 
Hans Brassler, a jeweler at 33 W. 38th St. 
as the complainant. 

The latest indictment against Von Alten 
was returned on Dec. 11, last, and charges 
grand larceny in the first degree. : The in- 
dictment sets forth that on Dec. 6, 1921, 
the defendant stole from Mr. Brassler a dia- 
mond worth $3,500 and a quantity of other 
stones valued at $6 500. 

The other two indictments against Von 
Alten also charge him with grand larceny 
and name R. H. Macy & Co. and Abel Bros. 
& Co., 16 Maiden Lane. as the complainants. 
The prisoner entered his plea of guilty to 
cover the three i-dictments on Dec. 14. 
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ESTABLISHED 1852 


The Wheeler of Quality, 
Trade Mark Service and 
is your Satisfaction 
Guarantee 





TRADE MARK 
REGISTERED 


To ALL OUR FRIENDS we express 
our sincere thanks and appreciation for 
their generous patronage during Nine- 
teen Twenty-I wo. 


The evidence of ever increasing con- 
fidence and good will on the part of 
our customers is an inspiration to us to 
maintain the Wheeler standards of 
Quality and conscientious service. 


May the New Year bring you all a larger 
measure of Prosperity, Health and Hap- 
piness. 


HAYDEN W. WHEELER & CoO., Inc. 


Office and Factory 
58 West 40th Street 
New York City 





Telephone 
Longacre 7300 
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Cost Accounting Procedure by Wittiam B. 
cencnmeee, Director, Department of Higher Ac- 


countancy, LaSalle Extension University, Chicago, 
1922. Cloth, 6 by 9%; 335 pages, 70 diagrams and 
illustrations. LaSalle University Press, Chicago, 
Price $3.50, postpaid. 
[? is gratifying to find a book in which 
the author really gets down not only to 
the underlying principles and their applica- 
tion, but also the actual methods of keeping 
the cost accounts. The very first paragraph 
of Chapter I states: “The ultimate aim of 
all cost accounting is first to ascertain ac- 
curately each and every cost involved, and 
then to use these cost figures intelligently 
for the successful management of a business. 
Any attempt to make a cost system function 
profitably without serving this twofold. pur- 
pose is little short of a waste of time, energy 
and money.” 

The author has endeavored to present cost 
accounting procedure so as to bring out 
this twofold purpose. He further states: 
“Cost accounting, after all, is merely the 
application of sound accounting principles 
garnished with common ‘horse sense’ and 
mixed with the power of interpretation and 
analysis.” 

The first half of the book is given over 
to a single plan of cost accounting, by pro- 
duction orders. To illustrate the procedure 
and assembling industry has been taken. 
The importance of proper physical and ac- 
counting control of inventories has been em- 
phasized. In connection with material costs 
a special feature of this work is a carefully 
worked-out plan to apply stores and store- 
room expenses to material as ‘burden, A 
predetermined percentage of stores expenses 
to average normal purchases is made and ap- 
plied to the invoice cost of all incoming 
materials. There is no question about the 
principle of adding material burden to ma- 
terial cost being sound. There is, however, 
some difficulty in properly applying the 
principle to certain conditions. For this rea- 
son there will be some opposition to the 
method set forth when conditions are not 
the same as those stated. 

The author recommends the use of a sepa- 
tate cost sheet for both material and direct 
labor chargeable to a production order. 
This is an important feature, because the 
forms suggested afford a means of analyzing 
the material and labor costs so that com- 
Parisons are made with standards and the 
Variations per unit are determined. Pre- 
determined rates of overhead are fully ex- 
plained. This explanation naturally leads 
to a discussion of the basis of fixing the 
rates, A budget of factory expenses for 
the various producing departments in rela- 
tion to normal production time is considered. 

A feature of this work is the master cost 
sheet. To quote the author: “A study of 
the master cost sheet will reveal the fact 
that the cost elements are analyzed in such 
4 way that considerable value to manage- 
ment can be obtained.” One is impressed 
with the importance of cost analysis pre- 





vailing throughout the whole presentation. 
Actual transactions are given to show how 
the cost data for one month actually link up 
with the proper controlling accounts in the 
general ledger. 

Beginning with the 12th chapter we are 
shown the principles of the process plan 
of cost finding, and comparisons of this 
method are made with the production-order 
plan. The author is thoroughly opposed to 
the inclusion of interest on plant investment 
as a factory cost. He advances some very 
persuasive arguments to win the reader over 
to his viewpoint, Cost accountants, how- 
ever, are in disagreement on this subject. 

The book has an extensive chapter on 
the analysis of marketing costs. In cost 
accounting literature, up to the present time, 
there has been little development of this 
important subject. The author not only 
recommends a plan but sets forth a practical 
procedure. He even goes so far as to ad- 
vance the thought that a selling cost depart- 
ment is just as important as the factory 
cost department. After a definite line of 
procedure has been presented, the author 
devotes considerable space to the value of 
cost reports and the steps to take in the 
installation of a cost system. 

Charts clearly summarize the procedure 
throughout the book. These charts are a 
unique feature of the work. One is im- 
pressed with the possibilities of developing 
a technical subject in a pictorial way. . All 
together the work will be appreciated by cost ° 
accountants and engineers and will also 
give the student a very clear conception of 
cost accounting. 








Again the “Cultured” Pearl 





Dr. Alfred Keppler, of Crefeld, Germany, 
who, as a gein expert, has written numerous 
articles for the German trade journals, 
sends THe JEWELERS’ Crrcutar the ad- 
vance sheet of an article entitled “The 
Japanese Cultured Pearls.” He says: 

“The excitement and exaggerated fears 
on the first entry of the Japanese cultured 
pearls have disappeared. Neither a ‘crash 
in the pearl market,’ nor any other of the 
evil prophecies have taken place, and the 
emotions have given place to a calm, matter 
of fact view. Cultured pearls, 
with a view to use, can only be cultivated 
with the aid of such mussels which produce 
fine, natural pearls of a certain size. Seed 
pearls and pearls of 1% grains of natural 
growth are already a superfluity. Now, 
most pearl bearing mussels with a stratum 
of good mother-of-pearl—and only such 
produce pearls of fine luster—as meleagrina 
Martensi of Japan, meleagrina occa and 
irradians of Madagascar, etc., produce very 
small pearls, whereas the large pearl mussels, 
for example, meleagrina maxima of the 
Southern Ocean afford mostly only white 
pearls of insufficient luster. With the small 
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mussel kinds, according to the experience in 
Japan—with few exceptions—the only result 
is pearls up to four grains. 

“Under these circumstances we have a 
very important limit for the creation of 
culture pearls, another lies in the technical 
difficulty of inoculating the nucleus into 
the mussel, necessitating skilled manipula- 
tion and great practice, both in the selec- 
tion of the correct mussels, according to 
age and construction. Many must be sacri- 
ficed to gain the relatively few available. 
From this it would appear that there is no 
fear of the creation of culture pearls in 
such numbers as to glut the market.” 

Dr. Eppler mentions Pohl’s statement of 
the danger only of less conscientious prac- 
tice than that of Mikimoto, by using ever 
larger mother-of-pearl nuclei and ever thin- 
ner coats of pearl substance, which can not 
stand the strain. Such a condition, Pohl 
suggested, would create the need of invent- 
ing an apparatus to test the resistance of 
the cultured pearls’ under pressure; also 
that the pearl cultivators combine in a 
syndicate, just as the diamond fields did 
when the later mines got into the field of 
competition. 

Dr. Eppler next mentions the work of 
Prof. L. Boutan on “a true, cultured pearl 
without mother-of-pearl nucleus.” Dr. Ep- 
pler describes the outcome of Boutan’s in- 
vestigation of one of such creation (it is 
pear-shaped and weighs 13.68 grains) and 
shows a visible deposit of white chalky 
matter, consisting of irregular little pieces, 
surrounded by the pearl substance. In 
close proximity to this appear traces of 
organic matter; the dark color going over, 
more and more, to a tinge of brown. But 
no trace of mother-of-pearl is discoverable. 
Dr. Eppler does not seem to think it prov- 
able that this pearl is “cultured.” May it 
not, after all, be a naturally accidental pearl 
formation? 

He says there are, practically, hardly any 
“cultured” pearls in the market; either the 
Japanese supply is very, very small, or the 
“cultured” pearls have gone into the 
trade and lost their “character” of 
“cultured” pearls. If so, why all this to 
do about the matter? The pearl trade has 
not been injured, and, according to his 
belief, will not be in the future. As only 
just one really fine, first-class pearl is 
found by the culturist out of “so many 
hundreds or thousands of mediocre and in- 
significant pearls,” he has no opportunity to 
sell them for less than the accidental crea- 
tion, 








The prompt rendering of statements, the 
close collection of bills, and the careful ex- 
tension of credits, will help any business 
man to keep financially sound. It is much 
better to handle one’s affairs carefully and 
to encourage healthy growth, rather than 
to attempt to make a splurge and to get “all 
over in,” in doing it. Progressiveness is 
one thing, plunging and carelessness are 
quite another. A very good motto is, 
“MAKE HASTE SLOWLY, BUT GO AHEAD 
WHEN YOU ARE SURE YOU ARE RIGHT!” 

Then the next thing is to delegate re- 
sponsibility to those capable of assuming it, 
and to be ready to give needed help, advice, 
and direction at the strategic points which 
need guarding especially. 
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Wiliam Martineau has heme aedles his 


retail facilities at 11 Cumberland St., Woon- 
socket. 
Mr. and Mrs. George S. Flagg, of New- 


port, jeft Saturday for southern California, 
where they will spend the Winter. 

Sulzberger Bros., 150 Chestnut St., are re- 
tiring from business. The business will not 
be continued under any name. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in Boston and vicinity last week. 

Albert I. Pobirs has filed a statement 
with the city clerk that he is the owner 
of the Puritan Novelty Mfg. Co., 95 Foun- 
tain St. 

The referee in bankruptcy paid a first divi- 
dend of 714 per cent the past week to the 
creditors of Wilfred A. Jarret, retailer, of 
Woonsocket. 


Joseph P. Burlingame, of J. P. Burlin- 


game & Co., is being urged as a candidate 


for the office of Collector of the Port of 
Providence. 

Alpheus Place was installed as Junior 
Steward at the annual communication of 
Doric lodge of Masons, at Auburn, last 
Monday night. 

Frank Kelley, of the Manufacturing Jewel- 
ers’ Board of Trade, was in New York, 
Newark and vicinity the past week in the 
interests of the board, 

William T. Wilson was elected a member 
of the executive and hall committees of the 
Providence Caledonian Society, at the an- 
nual meeting, last Monday evening. 

According to the executor’s account of the 
estate of the late George H. Grant, filed 
last week in the Municipal Court, the per- 
sonal property is valued at $24,786. 

Morris Horovitz, a manufacturing jeweler 
of this city, was granted a marriage permit 
the past week by the city registrar. The 
bride-to-be is Miss Dena Delerson. 

Included in the executor’s inventory of 
the personal estate of the late Walter K. 
Jenks, filed in the Municipal Court, are 20 
shares of Nicholson File Co. stock, valued 
at $3,400. 

The next meeting of the Rhode Island 
Society of Optometry will be held at the 
Biltmore Hotel on Monday evening, Jan. 8, 
when the executive committee will present 
an interesting program. 

Herbert W. Cunningham, who has been a 
member of the Rhode Island State Board 
of Optometry since its creation 13 years 
ago, has announced that he is not a candi- 
date for re-appointment at the end of the 
Present term the Ist of February. 

Among those who attended the annual 
Forefathers’ Day banquet of the Providence 
Society, Mayflower Descendants, at the 
Turks Head Club last Thursday evening, 
were Mr. and Mrs. Edward C. Steiness, Mr. 
and Mrs. William H. Mason and Frederick 
D. Carr. 

The first and final dividend in the bank- 
fuptcy case of Everett B. Downing, doing 
business as Jewelers’ Toolmaking Co., will 
be declared Dec. 30 and payable on and 
after Jan. 9, according to notice sent out 
the past week by Referee in Bankruptcy 
Frank Healy. 
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Former Governor R. Livingston Beeck- 
man, who is a stockholder and director of 
the International Silver Co., will leave soon 
for a trip to England, France, Italy and 
Switzerland. He made application the past 
week to the federal authorities for a pass- 
port to visit these countries. 


John Walker, 21, had sentence deferred 
when he appeared before Judge Hahn in 
the Superior Court Wednesday morning on 
a charge of stealing an automobile belonging 
to Harry Blacher, of Blacher Bros., manu- 
facturing jewelers, three years ago. Walker 
has been serving 42 months of a five to 
seven years’ sentence at Charlestown, Mass., 
State Prison, for breaking and entering, and 
upon his release Wednesday was taken into 
custody by inspectors from the Providence 
police department. 


Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: A. P. Holzner, of the 
Metropolitan 5 and 50-Cent Stores, Inc., 
New York city; Mr. Avidan, of Lippman, 
Spier & Hahn, New York city; M. Vogel, 
of Vogel Bros. Co., Inc., New York City; 
C. A. Dye, of The Adamson Co., Toledo, 
O.; Mr. Eppstein, of Eppstein-Rosenberg, 
Inc., Chicago; Mr. Meyer, of Aaron-Meyer 
Co., Philadelphia; Phil Barish, of Max 
Barish & Bro., New York city; Messrs. 
Wolff and Schen, of Wolff Bros. & Co., 
New York city; Mr. Rubin, of Spatz-Rubin 
Co., Chicago; Mr. Kaskell, of Wierner 
Bros., New York City; M. Arnstein, of M. 
Arnstein & Co., New York city. 

The police are investigating a reported 
break and robbery at the retail jewelry store 
of Morris B. Tober, 277 Weybosset St., 
Monday morning, Dec. 18. The store was 
broken into last January and goods valued 
at nearly $2,500 stolen. The latter break 
was never satisfactorily cleared up and no 
trace of the stolen property discovered. 
Tuesday morning, Dec. 19, while inspectors 
from police headquarters were in the store 
making further investigations of the break 
with a view to obtaining an inventory of the 
missing goods, a deputy sheriff placed an 
attachment on the stock and fixtures in the 
interests of the Sanderson Mfg. Co., of New 
York city, which has a claim for $411.75 
against Mr. Tober. Nathan Berger, an em- 
ploye of the Tober concern, when he en- 
tered the store Monday morning to open up 
for the day, discovered that it had been 
broken into some time after the closing 
Saturday evening, Dec. 16. Entrance was 
said to have been gained by removing a 
board from a rear door. The safe, locked 
Saturday night, Dec, 16, had been opened 
and most of the valuable jewelry taken from 
it. Jewelry of more doubtful value was 
found upon the floor, where it had ap- 
parently been discarded. The combination 
of the safe was said to be known to only 
three men, according to Mr. Tober, and as 
each of the trio is above suspician, how the 
safe was opened the proprietor says is a 
mystery. A “jimmy” was found on the 
floor in front of the safe. A complete in- 
ventory of the goods that Mr. Tober al- 
leges were stolen was later furnished the 
police, amounting, he claims, to $4,096.50, 
upon which he says there is no insurance. 
Following the placing of the attachment by 
Deputy Sheriff Frank Packard, Hyman 
Franklir was placed in charge as keeper. 
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William A. Saart filed a statement with 
the City Clerk last week that his election 
expenses amounted to $198.38. 

The State has passed new regulations re- 
garding the safeguarding of power presses. 
They will go into effect on Feb. 1, 1923. 

Local firms in large -number distributed 


Some 
while others presented gold 


Christmas presents to their employes. 
gave bonuses, 
pieces. 

The sale of the Remington property on 
S. Main St., under a mortgage given to 
James E. Blake by A. A. Remington, was 
held up last Thursday by a court order. 

The sum of $225 was contributed to the 
district nurse fund by the employes of the 
R. F. Simmons Co. last week. The C. O. 
Sweet & Co. Relief Association contributed 
$25. 

Joseph Finberg, the well-known manu- 
facturer, played Santa Claus last Friday 
evening to 1,200 children at the State arm- 
ory. Harold E. Sweet presided, and after 
suitable exercises had been held, presents 
were distributed to the children. 








Canada Notes 


TRADE CONDITIONS 


Jewelers are doing a very active trade, the 
volume of business being decidedly larger than 
last year. The demand is principally for the medi- 
um and cheaper grades. Silverware is selling well 
and clocks of a kind suitable for presents find a 
ready market, but there ig not much demand for 
watches. Ladies’ watches are more called for than 
other lines. 








Allen’s Jewelry Co. is registered in Mon- 
treal. 

The Thiel Watch Co. 
Toronto. 

S. J. Cole, jeweler, of Ottawa, has given 
a chattel mortgage to E. H. Scammell for 
$433. 

H. M. Wilder, Kingston, Ont., has given 
a chattel mortgage to E. S. Smith for 
$3,750. 

Nalon & Thompson, jewelers, of Madoe 
and Otterville, Ont., have given a chattel 
mortgage to P. W. Ellis & Co. for $3,027. 

Among Ontario jewelers calling on the 
Toronto trade recently were T. C. Watson, 
Newmarket; W. A. Winter, Aurora; D. J. 
Brown, Oshawa; and J. Collinson, Dundas. 

Major H. A. Chisholm, Canadian Trade 
Commissioner to India, reports regarding the 
jewelry import trade that the increase in 
the customs tariff last March on jewelry to 
30 per cent. ad valorem has resulted in de- 
creased imports of cheap jewelry, as foreign 
manufacturers find it difficult under these 
conditions to compete with native jewelers. 
A little American and Canadian rolled gold 
jewelry is being imported. 


is registered in 








Many diamonds, watches and other arti- 
cles of jewelry were stolen from the show 
window of the H. Galperin jewelry store at 
11 Capitol St., Charleston, W. Va., early 
one morning recently. Mr. Galperin, pro- 
prietor of the store, reported the theft to 
the police, but was unable to give definite 
information as to the value of the stolen 
jewelry. 
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L. S. Wilt, of Aisenstein & Gordon, 712- 
714 Sansom St., was in New York on Fri- 
day, Dec. 15, on business. 

Out-of-town jewelers in Philadelphia last 
week included G. W. Dilts, Gloucester, N. 
J.; M. K. Laudenslager, Souderton, Pa.; 
John H. Merz, Hopewell, N. J.; George 


Ozer, Chester, Pa.; Peter Seigler, Doyles- 
town, Pa.; 'F. R. Smith, Egg Harbor, N. J., 
and Mrs. F. B. Righter, Conshohocken, Pa. 

Among the salesmen in town last week 
were Harry Kipp, of H. F. Barrows & Co.,, 
North Attleboro, Mass.; William Hilde- 
brand, H. C. Lindol & Co., Providence, R. 
].; Charles L. Drown, Ostby & Barton Co.; 
Louis Stern, of Louis Stern Co., Providence, 
R. I.; and Fred Barry, of William Linton, 
Newark, N. J. 

Arrangements are being made by the As- 
sociation of Wholesale Jewelers of Philadel- 
phia to hold its annual banquet some time 
during January, 1923. The committee in 
charge has tentatively set Jan. 8 as the date 
of the affair. Last year the dinner was held 
at Kugler’s and attended by the leading 
wholesale jewelers and their salesmen. 

Philadelphia wholesale jewelers reported 
a good holiday business this year and were 
busy up until late Saturday evening, Dec. 
23, filling orders for late customers. Many 
houses have been open every night for two 
weeks prior to Christmas. Owing to the 
fact that Thanksgiving came on Nov. 30, 
buying did not get started until early in 
December, but from then on the jewelers 
were rushed from opening until closing time. 
Many jewelers up-State, particularly in the 
coal regions, did not load up with stock 
until late because they feared the coal miners 
who were on strike for several months 
would not have the money to buy jewelry. 
With the resumption of work the miners 
started buying, with the result that many 
jewelers in the anthracite regions made 
hurry calls to Philadelphia wholesale houses 
to replenish their stocks. 

David E. Hilsee, vice-president and treas- 
urer of the Bailey, Banks & Biddle Co., 
1218-20-22 Chestnut St., was elected presi- 
dent of the company Dec. 18, to succeed 
Major Charles W. Bailey, who died in At- 
lantic City, N. J., on Dec. 9. Mr. Hilsee 
was chosen head of the firm by the mem- 
bers of the board of directors of the Bailey, 
Banks & Biddle Co. at a meeting held in 
the Bailey building. At the same time An- 
drew Alexander, Jr., was elected vice-presi- 
dent and treasurer, and Jennings Hood, head 
of the insignia department and a member of 
the board of directors, was elected secre- 
tary. Announcement of the election of 
Messrs, Hilsee, Alexander and Hood was a 
course of pleasure to the sales force, those 
employed in the big factory building on San- 
som St. near 12th, and to their many friends 
in the trade. Congratulations were show- 
fred on the newly elected officers, who ac- 
cepted them with modesty, and then pro- 
ceeded to direct the business, which is a 
descendant of the firm of Bailey & Kitchen, 
founded by Major Bailey's grandfather at 
1% Chestnut St. in 1832. Like his father, 
the late Major Charles W. Bailey made pro- 
Visions j in his will to perpetuate the jewelry 

siness and named Harvey Gourley, Will- 
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iam A. Haupt and Frank A. White as 
trustees. The trustees are authorized to 
continue the busines as long as it remains 
profitable. Messrs. Gourley and Haupt are 
not connected with the jewelry business, but 
Mr. White is a member of the board of di- 
rectors and second vice-president of the firm. 
Following his election to the presidency, Mr. 
Hilsee said that he and his newly elected as- 
sociates would not change the policy of the 
firm. The three men who were elected to- 
day have grown up with the firm and in 
their years of service with Bailey, Banks & 
Biddle absorbed the ideas of the early own- 
ers of the business, who conducted their 
jewelry store on distinctive lines. 











W. G. Kendall of this city has been 
granted a patent for a vanity case. 

On account of the extra work incident 
to the holidays there will be no meeting of 
the New Jersey Retail Jewelers’ Associa- 
tion this month. 

Three alarm clocks valued at $7.50 
were stolen by a thief who broke into a 
show case in front of the store of Daniel 
Lenal of 100 Aron Ave. 

The Indestructible Pencil Co., is the trade 
name which has been filed for the business 
conducted at 28 South Orange Ave. by 
Maurice R. Lanes, 64 Hillside Ave. 

The Newark Museum has sent to the 
Children’s Museum of Boston a collection 
of 30 articles taken from the Tibet Exhibit, 
which was shown in the Newark Museum a 
year ago. 

J. Austin Granbery of the J. Austin 
Granbery Co., manufacturing jeweler at 


9-11 Kirk Place, has returned from a trip ~ 


which included visits to the trade in the 
New England States and New York State 
in the interest of his concern. 

Incorporation papers have been filed for 
the Carpenter-Kollmar Co., manufacturing 
jewelers, whose registered office is at 247 
New Jersey Railroad Ave., and whose 
registered agent is Frederick Kollmar. The 
authorized capital stock is $50,000. The 
incorporators are Linton H. Carpenter, 
Frederick Kollmar and Joseph H. Woznica. 

At a special meeting of the stockholders 
of the Interstate Smelting & Refining Co., 
Inc., at the concern’s office at 23-29 Com- 
mercial St., it was voted to increase the 
corporation’s capitalization from $100,000 to 
$500,000 and to declare a stock dividend of 
350 per cent. The amendment was assented 
to in writing by more than two-thirds in 
interest of each class of stockholders. The 
president of the concern is Lawrence I. 
Cohn. The secretary is Arthur A. Blaicher. 

A high mass of requiem was offered in 
the Church of Our Lady of All Souls, East 
Orange, for Patrick F. Rooney of 174 N 
17th St., that city, who died at the home 
of his mother, Mrs. Ellen Rooney of Wal- 
tham, Mass., from pneumonia. Mr. Rooney, 
who was 57 years old, was in the employ 
of the Keystone Watch Case Co. of this 
city for the past 32 years, all of which 
time he has lived in East Orange. Besides 
his widow and mother Mr. Rooney is sur- 
vived by four children. 
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TRADE CONDITIONS 


The jewelers of Lancaster were more than pleased 
with the business done during the week preceding 
Christmas. Jewelry stores were kept open every 
evening, while all other stores were only open the 
last four nights, but the receipts of the evenings 
the other stores were closed showed that it paid the 
jeweler to keep open in the evening. The principal 
jewelry stores report some nice sales of diamonds 
and pearls, as well as many gold watches. And 
never before this year were so many goods sold on 
the instalment plan, the articles being selected and 
laid aside with the first paid instalment long before 
Christmas, and delivered on the final payment. 





Two Elizabethtown jewelers are now re- 
covering from illness, E. E. Coble and Jacob 
Fisher. 

Arthur Maginnis has gone to Milwaukee 
to take a position with a jewelry firm, in 
the sales department. 

Jeweler E. H. Keller has as a guest over 
the holidays his son, Rev. Harold E. Keller, 
of ‘St. Vincent’s Seminary, Beatty, Pa. 

So many robberies have recently occurred 
in Carlisle that the Chamber of Commerce 
has thought it necessary to warn business 
places to let the lights burn throughout the 
night and take other precautions. 

The following jewelers were recent visi- 
tors to Lancaster: Fred Kaufhold, A. K. 
Brubaker and W. S. Oberlin, Columbia; H. 
R. Wertz, and George L. Hepp, Lititz; J. 
M. Kreider,, Ephrata; Chester Brown, 
Quarryville; J. H. Senseing, New Holland; 
George J. Gehman, Terre Hill; Edward H. 
Risser, Lebanon. 

The Hamilton watch factory closed Dec. 
22, and work will be resumed Tuesday, Jan. 
2, giving the employes a good holiday. It 
also enables the factory people to take a 
complete inventory of stock and make any 
needed repairs to the machinery. On Dec. 
22 the employes gathered at noon and sang 
carols, led by the Tick Tock Club, an or- 
ganization of the employes. 

While the Bowman Technical School is 
having no general Christmas holiday, all 
the students desiring to do so, especially the 
Federal vocational students, were enabled 
to be absent from Dec. 23 to Jan. 2. R. 
Earl Dennis, of Manheim, a student, was. 
married on Dec. 21. William D. Evans, 
who recently finished a course at the school, 
will take a position with Herr & Kline, 
Norfolk, Va., on Jan. 2. 

Following the custom of the past seven 
years, the Hamilton Watch Co., presented 
Dec. 22, to the employes of its Lancaster 
factory, a Christmas present in the form of 
a card announcing the distribution of an 
extra average week’s wage, payable Jan. 
15 to all employes who have been in the 
service of the company for a period dating 
back prior to Nov. 1, last. The card ex- 
plained that the year had been a trying one 
but the last few months in the watch busi- 
ness had shown considerable improvement so 
as to average up fairly well. The extra 
wage is given as a continued expression of 
the company’s friendly feeling towards the 
members of its organization. The company 
also continues the present life insurance, 
whereby each of the employes in the service 
for six months or over is insured for an 
amount equal to a year’s wages, payable in 
case of death or disability. 
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g Artificial Pearl Necklaces 


a superior reproduction 
direct from France 


GATTLE & HUNTER 


576 Fifth Ave., at 47th St., New York 
Telephone Bryant 7065 


Importers of Pearls, Diamonds and Other Precious Stones 



































FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 


created by an expert in the perfect blending of 
color and graduation of size 


| Pearl Ropes Loose Pearls for Additions 
Fancy Cut Diamonds and Precious Stones 



































PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 
The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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TRADE CONDITIONS 


The last week before Christmas was a wonder. 
Reperts to Indianapolis distributors show the retail 
trade to have been exceptionally good and to have 
excecded by far the trade of the same week a year 
ago. Although the holiday season was rather late 
getting started, due largely to warm weather, it 
wound up in a blaze of retail glory and from all 
sections of the State are coming encouraging re- 
turns. The season as a whole was better this year 
than last. There was a shortage of merchandise in 
some lines, partially due to the jobbers who refused 
to carry the holiday load and partly due to the 
factories which were caught rather unaware in the 
return of good business. The weather man, who 
has been ill-timed most of the Fall, came through 
with some zero weather during the last week and 
some few inches of snow and the result was start- 
ling. Where there had been but rather light crowds 
in the retail stores the week previous, there were 
veritable mobs during the last week. Most of the 
dealers both in Indianapolis and out in the State 
were able to get their strictly holiday goods moved 
and little will be carried over. Sales will begin 
next week. 





A silver loving cup was given the school 
in Allen County, Ind., selling the most 
Christmas seals by Robert Koerber, a jewel- 
er and optometrist of Fort Wayne, the 
county seat. 

Shrine and Scottish Rite emblem jewelry 
had a big sale with the Indianapolis jewel- 
ers during the recent convocation in the city. 
Several hundred were admitted to the Rite 
and almost that number to Murat Temple 
in a big ceremonial. 

An attempt was made by thieves recently 
to gain entrance to the Seltz jewelry store 
in Sullivan, Ind., but the thieves evidently 
were frightened away before they made good 
their attempt. The lock on the front en- 
trance had been so damaged that it was 
necessary to secure a locksmith and take it 
entirely off before the doors could be opened 
in the morning. 











Up to the present time this city has been 
unusually free from the usual pennyweight- 
ers and confidence men in the jewelry trade 


at the Christmas season. 
been reported to date. 

On Dec. 6, W. P. Gummersheimer became 
the sole owner of the Petton & Gummers- 
heimer jewelry store. The affairs of the 
Partner, Mr. Petton, have been satisfactorily 
settled and the court has permitted this ar- 
rangement. For the present the firm name 
will stand as it has been since the firm was 
organized. Fred Kunze, optometrist and op- 
teian, who has been with this firm for sev- 
ttal months past, will continue under the 
Mesent management. 

Hugh L. Wood, advertising manager of 
the Hess & Culbertson Jewelry Co., has re- 
igned to become advertising and sales pro- 
Mtion manager of John T. Milliken & Co., 
Manufacturing chemists, of this city, effec- 
We Jan. 1, 1923. Mr. Wood was formerly 
les manager of the Ross-Gould Co., of St. 

is. Prior to that he was night city edi- 
of the St. Louis Republic, having been 
Mnected with that newspaper several 
Mars, immediately after leaving the Uni- 


No cases have 
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versity of Missouri. He will be succeeded 
by Fuqua Turner, former secretary of the 
Advertising Club of St. Louis, and former 
Sunday editor of the St. Louis Republic. 

One of the most progressive business as- 
sociations in this city is that of the Grand- 
Arsenal Business Association, which was or- 
ganized to keep the business of that section 
of the city in the neighborhood. They have 
been more than ordinarily successful and the 
credit is partially due at least to the jewel- 
ers of the vicinity. W. P. Gummersheimer 
was elected president and William Huning, 
another jeweler, is an active member. There 
are over 100 trees distributed along the 
streets in front of the business houses which 
are each decorated with 25 colored: lights, 
which are lit every night. This in itself is 
an unusual sight, and with the four Santa 
Clauses in this district handing the children 
little souvenirs, the night crowds are some- 
thing which is quite unusual for that sec- 
tion. 











An examination to fill the postmaster 
berth at the local office will be held Jan. 23. 

A majority of the firms will not open up 
this week until this (Wednesday) morning. 

The Whiting & Davis Co. employes will 
occupy their new recreation building next 
week. 

The Bugbee & Niles Co. gave its employes 
gold pieces last Thursday for Christmas 
presents. 

Several important announcements of 
changes in the ownership of local firms are 
expected to be made on Jan. 1. 

Wallace Kenyon, of the Webster Co., 
acted as toastmaster last Thursday evening 
at the banquet given to the high school foot- 
ball team. 








Trenton, N. J. 





Manufacturing, buying, selling and deal- 
ing in buckles, clasps, buttons and metal 
novelties of all kinds are the objects of the 
Globe Metal Novelty Mfg. Co., which has 
been chartered in the office of the Secretary 
of State to operate from 93 Washington 
St., Newark. The concern has a capitaliza- 
tion of 100 shares of preferred stock at 
$100 per share and 400 shares of common 
stock without nominal or par value, while 
the incorporators are Baruch H. Schmur, 
of Newark; Max Stavish, of 45 W. 12th 
St.. New York city; Eli Razar, of 235 W. 
111th St., New York city, and others. 

Pleas of non-vult to a charge of con- 
spiracy have been entered before Judge 
Erwin E. Marshall in Mercer Court here by 
Benjamin Wittman and Milton Scheinberg, 
who a few months ago were associated with 
the management of the Wittman Jewelry Co. 
in the old Sunday Advertiser building on 
W. State St. one block from the Capitol. 
Their bail of $1,000 each was continued by 
the court pending sentence. Edward Witt- 
man, who was also connected with the Witt- 
man company, is facing the same charge. 
He has not yet pleaded. The complaint 
against the men arose from an_ alleged 
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faked robbery staged by the men early in 
the present year. It was claimed by them 
that two negroes entered the establishment, 
which was on the second floor of the build- 
ing and, pulling guns, carried off jewelry 
worth $7,000. Investigation by the police 
is alleged to have revealed that the alleged 
conspirators desired to defraud an insurance 
company. 














TRADE CONDITIONS 


Most of the wholesale and retail jewelers report 
that the Christmas season compares very favorably 
with last year. There was a lull early in December, 
but the rush the last two weeks more than com- 
pensated. There was a big demand for watches, 
moderate in price, pearl necklaces, platinum and 
diamond rings and novelties. There was a great 
run on beads of all kinds. Silverware found a 
ready sale, while flasks, cigarette cases and vanity 
cases also were sought. Several of the biggest 
stores presented a scene of extreme activity the 
last few days. The crowds of customers were, 
if anything, larger than last year. Purchases, 
however, were moderate in price, but there was a 
great number of these, more than offsetting the de- 
crease in customers of the highest grade. Christmas 
decorations, profuse and artistic, were excellent. 
Few, if any, thefts have been reported to the police. 
This is probably due to the fact that the stores 
had their fatnilies well protected by plain clothes 
men. 





Kate M. Rackliff, Waterville, Me., has 
been succeeded in business by the Rackliff 
Jewelry Co. 

The business of Foster Bros., Greenfield, 
has been purchased by Mr. McKenny, of 
McKenny Bros. 

Hayes & Stannard, one of the oldest 
jewelry concerns in Springfield, have been 
incorporated under the laws of this State. 

E. A. Bigelow, treasurer of the E. How- 
.ard Clock Co., is on a business trip, visiting 
Chicago, ‘Cleveland, Albany, Rochester and 
New York. 

A. S. Hirshberg has returned from an ex- 
tended trip to Europe, where he visited sev- 
eral of the diamond centers. He reports 
that there is a scarcity of stones, the demand 
being unusually brisk over there. 

The marriage is announced of J. J. Kreatz, 
lapidary with Ben Wyman, Jewelers’ build- 
ing, and Miss Mary E. Kane. The wedding 
took place at the Church of the Immaculate 
Conception. After a trip to New York and 
Atlantic City, Mr. and Mrs. Kreatz will 
make their home at 73 Madison St., Malden. 

During the busiest hours of Tuesday, Dec. 
18, the electric lights on several floors of 
the Jewelers’ building were extinguished, 
causing considerable inconvenience to many 
of the occupants. Business had to be dis- 
continued for hours, while the engravers 

and watchmakers also had to suspend op- 
erations. The cause of the lack of light 
was due to the burning out of a main fuse. 








Having been astounded by seeing the an- 
nouncement of his death in the paper, he 
rang up a friend and asked: 

“Have you seen the notice of my death 
in the papers?” 

“Yes,” replied the friend, “where are you 
speaking from?”—Lehigh Burr. 

* * a 
“May I hold your palm, Olive?” 
“Not on your life, Buoy!” 
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| EMERALDS|=: 
SAPPHIRES SAPPHIRES 
| EMERALD CUT and SQUARE CUT RUBIES 
CALIBRE Upward to 5 carats for single stone rings. ALSO AND 
lF arog Fancy Cut Diamonds 





SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


527 Fifth Avenue New York 
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FINEST QUALITY 
SYNTHETIC SAPPHIRES 


now available in quantities for manufacturing purposes 


SQUARE ROUND KEYSTONE 
OBLONG TRIANGULAR 


in a full line of desirable sizes. 








These beautiful stones are especially adapted for decorating Ring Shanks, 
Bar Pins, Brooches and Watch Cases. NOW is an excellent time to 
anticipate future requirements. 


H. NORDLINGER’S SONS, Inc. 


New York, 70 West 40th Street 


Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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M. L. Milner, of Honolulu, T. H., is a 
visitor here. 

Sidney Weinshenk, of Mayer & Wein- 
shenk, is making his final northern trip of 
1922. Stanley Beard of the same firm is in 
the south. 

Jess King has returned from a flying visit 
to Los Angeles, where he found the admoni- 
tion “Do Your Christmas Shopping Early” 
being faithfully observed. 


Mrs. Louis Ostby, wife of the manufac- 
turer's representative of 704 Market St., has 
left for New York on a trip that will com- 
bine business with pleasure. 

Herbert Weinshenk is moving his offices 
at 706 Market St. to the sixth floor of the 
same building, where he will have more 
room for his growing business. 

C. C. Gross, of the Traub Mfg. Co., has 
established headquarters at 704 Market St., 
where he is showing the firm’s wedding 
rings. Mr. Gross is also representing Kohn 
& Co. of Newark, N. J. 

E. C. McKeen, coast manager for the 
Waltham Watch Co., just back from south- 
ern California, where he says, business is 
excellent, is now planning to depart from 
his usual custom of going east for Christ- 
mas. 

Thomas O’Neill, of S. J. Hammond, just 
in from a trip to San Jose, said of that 
thriving agricultural center: ‘All the 
stores seem to be crowded and the jewelers 
expect business to be very good indeed dur- 
ing the few days that remain before Christ- 
mas.” 

burr W. Freer, president of the Burr W. 
Freer Co., has returned from his trip to the 
eastern factories. EE. C. Prentiss of the same 
company has returned from the south and 
will leave shortly for a visit to the eastern 
factories. FE. T. Willis is making Los An- 
geles his headquarters during the holidays. 

Headquarters of the Oneida Community, 
Ltd., at 150 Post St., are draped in painters’ 
canvas. Every member of Horace Allen’s 
staff, however, cheerfully endures the in- 
convenience and the odor of oil and tur- 
pentine because the place is going to look 
so much nicer when the workmen get 
through with their labors. 

During the Christmas rush a sack of mail 
disappeared from the corridor of the Jewel- 
rs’ building, 150 Post St. Two sacks were 
left near the elevator by an employe of the 
bost office, and on his return one was miss- 
ing. This has greatly worried tenants of 
the building, many of whom are jewelers. 
At the holiday season valuable checks, or- 
ders, etc, are in the mail and the sack is 
understood to have been an incoming one. 

€ post office at once instituted a search. 

A meeting of the nominating committee of 
te San Francisco district of the National 
Jewelers Board of Trade was held Dec. 15. 
Edward V, Saunders, coast manager for the 

nternational Silver Co., was in the chair. 

€ committee selected Edson Adams, of 
te Edson Adams Co., for election as direc- 
or for the National Jewelers Board of 
rade. This nomination will be passed on 
at the meeting of the Western District Board, 
0 be held Jan. 4, 1923. A. V. Davidson is 
“cast manager for the National Jewelers 
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Board of Trade, and the meeting was held 
in his offices, floor 10, First National Bank 
building. 

‘During the two weeks preceding Christ- 
mas, most of the San Francisco wholesalers 
were too busy to do anything but attend to 
customers coming from the city and sur- 
rounding territory to fill depleted lines of 
stock. Among the many visitors were: A. 
S. Shaddow, Fresno; C. Mantele, Stockton ; 
Earl Bothwell, San Jose; H. Stackpole, San 
Jose; E. E. Barnard, Los Gatos; J. J. Baher, 
Palo Alto; A. B. Benoit, San Mateo; L. A. 
Mead, Santa Clara; W. E. Kiefer, Sonoma; 
John Camm of E. I. Camm & Son, Peta- 
luma, and others. 








Canton, O. 





TRADE CONDITIONS 

The retail jewelry trade in the Akron district 
has been much heavier this Fall than a year ago, 
with the Christmas business showing steady gains, 
according to Secretary Jack Moore of the Retail 
Merchants’ Association. Last week’s snowfall, 
which was the heaviest in recent years, stimulated 
Christmas buying, Moore said. The association’s 
monthly compilation of comparative statistics on 
business under a plan inaugurated last Summer 
shows that the volume of retail business done by 
105 retail merchants last month averaged 23.6 per 
cent. greater than during the corresponding 30-day 
period of 1921. The jewelry trade showed a gain 
of 18.18 over November of last year. It is ap- 
parent that Akronites have more money with which 
to do their Christmas shopping this year than last, 
and jewelers last week told the correspondent of 
Tite JEWELER’s CircuLtar that fewer by 20 per 
cent. were asking for credit, which is a good indi- 
cation that the rubber workers are catching up with 
their accounts and are now free to spend a certain 
pertion of their earnings for luxuries. A year ago 
there was little buying in jewelry shops among the 
working class, for they were without money, the 
rubber factories having just started to resume in 
full. A number of jewelers interviewed the past 
week all are optomistic with respect to the year 
1923 and believe it will be cne of the most profit- 
able in years for the retail jeweler. Prices are 
advancing on some merchandise, but as a general 
thing prices will remain firm, jewelers believe. 





Mike Gereak, 742 S. Main St., Akron, 
reported that his jewelry store was en- 
tered last week and merchandise valued at 
$250 was stolen from the window. 

Announcement is made of the opening at 
Minerva, O., of a new jewelry store. The 
name of the owner has not been learned, 
although it has been mentioned that Sebring, 
O., capital will finance the venture. 

The jewelry store of Sol Lebowitz, 242 
E. Federal St., Youngstown, O., was gutted 
by fire and damage estimated at $500 was 
done to the stock and fixtures. Most of the 
damage resulted from smoke and water. 

Formation of a Mutual Protective Asso- 
ciation for the apprehension and prosecution 
of shoplifters, check forgers and dishonest 
employes will be a part of the 1923 program 
of the Akron Retail Merchants’ Association, 
it was announced last week. 

The opening of Le Roy’s jewelry store, 
Tuscarawas St. E., Canton, took place dur- 
ing the past week. The quarters of the new 
store were newly remodeled and with the 
latest style display cases and fixtures. A 
large stock of jewelry, silverware and dia- 
monds will be carried by the new store. 
H. Mitchell will be the manager. 

The Alexander Jewelry Co.’s store, for 
many months located at 15 S. Main St., 
Akron, in the Howe Hotel building, will 
be forced from its location soon after the 
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first of the year due to the expiration of the 
lease, according to officials of the company. 
A new location is under consideration, offi- 
cials said, which will keep the shop in the 
downtown retail district. 

Auction sales conducted by two cheap 
jewelry houses in the downtown section of 
Akron hurt business at the leading stores to 
some extent, it was said last week. These 
auctions are in progress afternoon and eve- 
ning and were started three weeks ago. An 
ordinance is in course of preparation now 
to curb such practice and it is believed it 
will pass the council when presented within 
the next month. 

A. A. Carmer, salesman for Swartchild & 
Co., Chicago, is spending the off season 
behind the counter at the retail jewelry 
store of George S. Dales & Co., Akron. He 
has eastern Ohio for his firm and plans to 
take the road soon after Jan. 10. Speaking 
of prospects for the year, he said that in 
his opinion business all over the country 
would be better and that already he has 
noticed a big improvement, especially in the 
smaller towns in his territory. Mr. Carmer 
lives in Akron. 

Suffering a severe loss in business since 
May 1 on account of a strike of the street 
railway employes in the East Liverpool sec- 
tion, coupled with an additional loss of 
trading because of a 10 weeks’ strike in the 
pottery industry, retail jewelers there did 
more ‘business Saturday than they have done 
in any one week previous. The strike ended 
in the pottery industry Dec. 5 and although 
there was only one pay distributed before 
Christmas and that on Dec. 23, the credit 
gates were lowered and jewelers were won- 
dering whether or not their holiday stocks 
would be sufficient to supply the demand. 
The jewelry business has been off fully 40 
per cent. for East Liverpool shops, a dealer 
there said last week. A good year is ahead, 


- they now believe. 


Interviewed last week, on the retail 
jewelry trade of the pre-Christmas season, 
Mr. Porter, manager of the jewelry shop of 
the George S. Dales Co., Akron, O., said: 
“The retail jewelry trade of the present time 
is ahead of last year slightly, but it may 
jump far beyond last year’s sales as we 
have another week yet to go and I predict 
there will be the usual eleventh hour rush.” 
He said diamonds were moving only fairly. 
Beads, chains and other small novelties are 
being bought eagerly by the women trade 
and it is this sort of merchandise that is 
making volume for the jeweler this year. 
High priced merchandise is slow in moving 
and from present indications the bulk of 
the Christmas business was done on the mod- 
erate priced jewelry. Cut glass, silver ser- 
vice, crystal and ivory and other merchan- 
dise, much given as gifts, seems to be in- 
active this December and many of the lead- 
ing shops will have plenty of this sort of 
merchandise left on their shelves after the 
rush is past. Mr. Porter said the trade was 
slow to start its Christmas shopping and 
for this year expects a heavy volume of 
business the last three days before the holi- 
days. White and gold and green gold 
watches, especially ladies’ watches, have 
been moving largely and many men’s watches 
have been sold for Christmas. There have 
been numbers of watches that jewelers have 
made an effort to reorder but have been 
unsuccessful, according to Mr. Porter. 
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(ag pur many friends and patrons in the 
trade we extend a hearty greeting for a 


Happy and Prosperous New Year 


A. SCHORR & COMPANY 


PRECIOUS AND SEMI-PRECIOUS STONES 
15 Maiden Lane 3 New York 








CABLE ADDRESS: AMSTERDAM 
RIPRAP, LONDON ANTWERP 


JAC. ROMYN 


BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


BRISTOL HOUSE 


19-20 HOLBORN VIADUCT LONDON, E. C. 1. 


nl 
AMERICAN PEARLS 


Pearls and Baroques Individual Pearls Pearl and Baroque 
in Pairs for Earrings Necklaces 


Bunde & Upmeyer 


65 Nassau Street, New York 









































HOFFMAN BROS., Inc. 


extend their Best Gishes for a most 
Pappy and Prosperous New Year to all 


565 Fifth Avenue New York 
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_§. Nordlinger & Sons have in their em- 
ploy between 40 and 50 extra sales peo- 
ple and other assistants to handle the holiday 
trade. 

G. W. R. Martin, traveling representative 
of the Omega Watch Co., has gone on a 
business trip to New York, taking his wife 
with him. 

The Southwest Gem and Jewelry Co. has 
recently added several new men to its manu- 
facturing department and also another sales- 
man, Raymond Crayton, to the material de- 
partment. 

T. J. Bruner, wholesaler, reports that his 
company did a fine Christmas business, 
much of it coming through mail orders. 
Philip Sternberger, traveling salesman for 
the Bruner company, has gone on a business 
trip to San Diego and reports good business 
there. 

F. C. Plate of the Los Angeles branch of 
the International Silver Co. has gone east 
to attend the convention of factory repre- 
sentatives, intending to stay a few days in 
New York after the convention adjourns 
before returning home. Mr. Bridges is at 
home attending to the business of the office. 

R. H. Gilmore, traveling for C. F. Sischo 
& Sons, dealers in jewelers’ supplies, hgs 
returned from a business trip through River- 
side and San Bernardino counties with very 
satisfactory results. Harry A. Phillips of 
the same concern is expected back soon. 
Both will probably remain at home until 
January. 

Comparatively few jewelers from south- 
ern California towns have been in Los An- 
geles to visit the wholesale houses recently. 
That they are selling goods, however, is 
evident from an exceptional number of mail 
orders being received. Among the few who 
have been here are C. H. Hase, LaVerne; 
Edwin Lichtig of the Erwin Jewelry Co., 
San Pedro; J. Howard Blanchard, Ocean 
Park; Walter E. Lawrence, Burbank, and 
T. Stuart Lailey, El Monte. 


Los Angeles has experienced a_ record- 
breaking rainfall thus far this year. Up 
to Dec. 15 the amount was 4.68 in. as com- 
pared with 1.26 in. last year. However, the 
Fall has been moderate and the water has 
been absorbed, so that no damage has been 
done to ranchers or fruit-growers. In fact 
these classes have been greatly benefited. 
But the inclement weather hindered people 
from doing their holiday trading to a con- 
siderable extent and thus the jewelers es- 
pecially have suffered somewhat. 


The Southwest School of Industrial Arts 
has just been enlarged in scope in the de- 
partments of illustrating and arts, and in 
the horological department an instructor has 

en engaged to instruct beginners in this 
work, A diploma from the school goes only 
to those whose work entitles the holder of 
it to a certificate from the Horological In- 
stitute of America, according to Mrs. Ger- 
trude McMullen, president of the school. 

WO new instructors have been engaged for 
the semester beginning in January. New 
Schedules have been prepared outlining the 
different courses for the coming year and 
will be mailed to prospective students at 
once. The school is aiming to increase its 
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efficiency and advance its standards and is 
co-operating with the Horological Institute 
of America. 

Charles Horwitz, proprietor of the Palace 
Gem & Jewelry Co. 406 S. Hill St., re- 
cently advertised two diamond rings for 
sale, giving his residence address instead of 
that of the store, and not intimating that he 
was a jeweler or diamond broker. In re- 
sponse to the advertisement two young men 
called at his house one afternoon and asked 
to see the things. They agreed on a price 
with Mr. Horwitz and said that as they did 
not have the necessary amount of money 
with them they would call again in the 
evening with the money and get the rings. 
They returned after dark and when Mr. 
Horwitz produced the rings they drew a 
gun on him and made him throw up his 
hands while they took the rings and escaped. 
A day or two later, when Mr. Horwitz was 
not in his store, one of the men came there 
and after negotiating for a watch offered 
one of the stolen rings in payment for it. 
Joseph Davidson, Mr. Horwitz’s partner, 
recognized the ring and managed to detain 
the man till a salesman, Charles B. Feinburg, 
brought in the traffic officer from the nearby 
corner. The prisoner is being held for ex- 
amination in court. He refused to talk 
after his arrest, but previously had said he 
bought the ring in San Francisco two years 
ago. He is quite young, probably about 18 
years old. It is thought that he was the 
tool of a more experienced crook. No trace 
has yet been found of the other bandit or of 
the other ring. Mr. Horwitz valued the two 
rings at $400. After his arrest the young 
bandit made two or three attempts to commit 
suicide in jail, once by hanging himself with 
a rope made by tearing a sheet from his bed 
into strips. 








TRADE CONDITIONS 


The local retail jewelers enjoyed a_ splendid 
trade during the Christmas holidays and for sev- 
eral days before Christmas kept their stores open 
at night in order to accommodate their customers. 
Most of the merchants reported that they enjoyed 
a better holiday trade than they had during the 
corresponding period of last year. Their local 
trade, as well as their out of town trade, showed 
a big increase and they are well pleased with the 
results. The merchants had large and well assorted 
stocks to select from this year and their holiday 
trade started in about the first of December. The 
merchants are looking for the usual lull in busi- 
ness after the first of the year, as usually is the 
case after the holidays, but they are looking for 
an early resumption of normal business. The clos- 
ing year, taken as a whole, has been much better 
than the year previous and the jewelers believe 
that 1923 is going to be a very good trade year 
and that it will bring in a larger volume of trade 
than the present year. General business conditions 
are steadily improving and collections are much 
better than they were a year ago. The various 
manufacturing plants here are being operated stead- 
ily and in some instances they are running over- 
time to catch up with orders. Wholesale jewelers 
say the closing year has been quite satisfactory to 
them and they believe the coming year will bring 
in a good business, especially the first part of the 
year. 





Chris. Hewig, who for the past several 
years has .been traveling salesman for A. 
Bitterman & Son, wholesale jewelers, 204 
Main St., is here for the Christmas holidays 
as the guest of relatives and friends. Mr. 
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Hewig, who travels over several States, re- 
ports that the past year has been quite sat- 
isfactory and that he is looking for a good 
deal of prosperity during the coming year. 

Oliver Artes, connected with the Keystone 
Watch Co. at Chicago, is here for the holi- 
days as the guest of relatives and friends. 
He is accompanied by his family. Mr. 
Artes still retains his interest in the store 
of the Charles F. Artes, Inc., at 327 Main 
St., which store is managed by his two 
brothers, Charles and William Artes. 

‘(Charles Alderson, formerly of Henderson, 
Ky., charged with first degree murder, who 
recently took a change of venue to the Posey 
‘(County Circuit Court at Mt. Vernon, Ind., 
is expected to be tried in the January term 
that starts at Mt. Vernon on Jan. 8. He 
has been removed to the Mt. Vernon jail 
from here to await trial. Alderson is 
charged with the murder of Wesley Holder, 
retail jeweler in this city, in September last. 
Alderson and Holder had a quarrel and it is 
said they agreed to “go into the country 
and fight it out,” and that while on the way 
into the country Alderson drew a knife and 
stabbed Holder so seriously that he died the 
following day in a hospital here. Holder, a 
short time before the event, had started a 
retail jewelry establishment in the Mercan- 
tile~Commercial Bank building here and was 
doing a nice business. He is survived by a 
widow. 

A thief smashed the show window in 
front of the National Jewelry & Clothing 
Co. at 605-607 Main St., here on Sunday 
night while dozens of pedestrians were pass- 
ing and got away with several diamond rings 
that were valued at about $1,800. Several 
people saw the robber make his getaway and 
run across the street, but no attempt was 
made to follow him. The police say that 
the robbery was one of the boldest that ever 
occurred in Evansville and the department 
has made every effort to get a clue to the 
robber. Jacob Hoffman, manager of the 
store, said that his loss is partly covered by 
insurance. This is the second burglary at 
the same store within a short time. On the 
night of Oct. 9, thieves broke into the front 
window at the store early in the evening 
and stole diamonds and jewelry that were 
valued at over $2,000 and made good their 
escape. The robbery of Sunday night, Dec. 
17, was the third within the same block 
within a short time. On the night of Nov. 
6, the jewelry store of Olsen & Ebann at 
606 Main St., was entered by burglars who 
got away with jewelry valued at more than 
$2,500. The police have never been able to 
get a clue to any of the robbers. 








Pacific Coast Notes 


George Ducommon has moved his jewelry 
store from Bakersfield, Cal., to East Bakers- 
field, where he has a large and well-equipped 
establishment. 

Huck Bros.’ jewelry store is now settled 
in its new home in the Edwards building on 
Canal Ave., Wilmington, Cal. The stock 
has been enlarged and many lines were added 
for the holiday trade. 

Alfred Benton, said to be an experienced 
jeweler and watchmaker, is opening a jewel- 
ry store in Downey, Cal. He came to this 
country from England during the World 
War, and has been following his trade in 
Los Angeles for some time past. 
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BUY FROM THE CUTTERS 
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; Price, $1.00 





It is impossible to cut an Aquamarine thin The Jewelers’ Circular 
and retain its BRILLIANCY. Publishing Company 

Lacking BRILLIANCY an Aquamarine has $1 John Steeet New York 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St., New York 


A. &S. ESPOSITER += EXPERT LAPIDARIES 


33 35 West 46th Street 
NEW YORK We are always in the market for fine rough 


Tele. Bryant 4787 gem material. 


Terr, | Attention—Manufacturers 


ONYX RING STONES 


Furnished for Any Size 
Diamond 
EARRING STONES 
ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. New York 










































December 27, 1922. THE JEWELERS’ CIRCULAR 73 








AMSTERDAM ANTWERP LONDON NEW YORK 
55 Ruysdaelstraat 41-43 Rue Lamoriniere 19-20 Holborn Viadugt, E. C. 1 437-439 Fifth Ave. 


We take pleasure in announcing the removal of our 
Paris office to commodious and convenient quarters 
at 20 Rue de la Paix, on January 1, 1923. 


The American Trade is invited to make use of the 
facilities and service offered by that office, which is 
under the management of Mr. Joseph E. Judels, well 
known to this trade. 


N.V. DIAMANT MAATSCHAPPIJ 


EDUARD VAN DAM 


CUTTERS OF EVERYTHING IN DIAMONDS 


20 RUE DE LA PAIX PARIS, FRANCE 

















NO000 INOoOoOoOoNAM OoOoOoDooDoOoOoOoOoOoONoONNA DOOUUNOONNOD NnmnmAgOOU0NU00000 "vn Wi WUOOOOOBoonl 





For your kind co-operation during 


} the past year, we sincerely wish sad 


all of our friends in the trade 


Q Happy and Prosperous 1923 
ELEM WATCH CO., LTD. 


(MARCHAND-MONNIER CO.) 
Manufacturers of 


SWISS WATCHES 
198 BROADWAY NEW YORK 
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Australian Sapphires 


For Bracelets and Rings cut to order 


CALIBRE CUTTING A SPECIALTY 


ESPOSITER, VARNI CO.,, inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 
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Salesmen _Attention! 


We want a salesman to call on the retail Jewelry 
trade with a line of Rings, Diamonds and Pearls, 
representing the largest house of its kind in the 
United States. 








We want a man of the finest metal,—one who can 
measure the standard of his success by real talent, 
ability and integrity. 


We want a business man who can lay his proposi- 
tion before the retail jeweler and SELL it! 


We want a tenacious, aggressive, high-pressure 


man—we want a SALESMAN! 


To such a man his income will be unlimited,—his 
connection a source of pride,—his future splendid. 


All correspondence will be held in strict conft- 
dence. Write Box “V 7396,” care Jewelers’ 
Circular. 
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E. C. Mounce, Alexandria, La., has been 
in the city for several days. 

L. Lewis, well known to the jewelry trade, 
has accepted a position with the Mounce 
Jewelry & Optical Co., Alexandria, La. 

Miss Polly Evens, of Summit, Miss., an 
expert watchmaker, is in the city for a few 
days. Miss Evens has just graduated from 
the Horological School, which she has been 
attending in St. Louis for some time. 

Ralph S. Hereford, formerly secretary of 
H. K. Smith, Inc., in behalf of himself and 
his associates, composed of the other mem- 
bers of the old firm, has purchased the stock 
and good-will of Herbert K. Smith, the 
senior member, and with the assistance of 
the other members, will conduct the busi- 
ness as heretofore. Mr. Smith has two or 
three inventions relating to jewelry devices 
which are very highly spoken of, and which 
he is anxious to place upon the market at 
as early a day as possible. To accelerate 
action in the way of obtaining the necessary 
patent, he is going to Washington at once 
and give this matter his personal attention. 
It is for this reason that he was induced 
to withdraw from the firm, of which he was 
the head and the founder, and which is do- 
ing an excellent business. The firm name 
will be retained and all the old. members, 
with the exception of Mr. Smith, will re- 
main. Under the reorganization, Ralph S. 
Hereford is to be the president; H.C. Wein- 
zettel, vice-president; Nelson P. Lambert, 
secretary, and Otto H. Alsten, treasurer. 
Ralph S. Hereford is only 26 years of age. 
The present is the first experience he has 
had in the jewelry business, having previ- 
ously been employed as a public accountant. 
In his new occupation he will look after 
the finances of the concern principally, the 
other members, who are practical jewelers, 
looking after the practical end of the con- 
cern. It might be mentioned, however, that 
for nearly a year Mr. Hereford has been 
the secretary of the firm, and, of course, 
during that time acquired a good deal of 
practical knowledge of its affairs. Since 
the reorganization of the firm, Mr. Here- 
ford, and in fact all its members, have been 
congratulated upon their good luck in ac- 
quiring so valuable a piece of business prop- 
erty as that of Herbert K. Smith. In tak- 
ing over the stock, additional capital was 
invested in the company. 








Cleveland 


Dan C. Thomas, Barberton, O., is at last 
making a good recovery from an automo- 
bile accident which occurred some weeks 
ago and in which he was seriously injured. 
Notices for the annual meeting and elec- 
tion of the Cleveland Retail Jewelers’ Asso- 
ciation will soon be issued by the secretary, 
E.R. Abrahamsen. The meeting will be 
held about Jan. 10. 

The large retail jewelry establishment, 
The Cowell & Hubbard Co., Euclid Ave. 
and E. 13th St., will lend one of its best 
salesmen to the Greenleaf & Crosby Co., 
of Jacksonville, Fla. This salesman is L. 
J). Binder who from Jan. 10, to March 25, 
Will be at work for the Greenleaf & Crosby 
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organization at its branch store in Palm 
Beach. 

The wholesale jewelry business is in a 
most satisfactory condition in and about 
Cleveland. H. E. Burdick of the H. W. 
Burdick Co., Swetland building, says that 
many of the customers of the house have 
called during the last week to make pur- 
chases and that business is very much bet- 
ter than had been expected and entirely 
satisfactory. 

At this holiday season the retail business 
done by Cleveland jewelers, especially those 
carrying high grade stock, has reached espe- 
cially large proportions. In addition to the 
demand for diamonds, which is great, there 
has also sprung up an 11th hour demand for 
watches with expensive men’s time pieces in 
the lead. The downtown jewelry stores are 
crowded all day. “This is not, however, a 
record breaking year in the retail jewelry 
trade,” said one of the leading jewelers of 
Cleveland. “That was two years ago when 
people spent money like drunken sailors for 
jewelry and everything else. We will never 
again see such another year. I would not 
call this a record year either, even leaving 
out 1920. But it has been a very good year 
indeed and the Christmas trade is most 
gratifying and much better than last year.” 








Notes from Ohio 





Ten banks and jewelry stores at Lima, 
O., have connected with an electric burglar 
alarm system extending to police headquar- 
ters. 

On account of expansion of business an 
effort will soon be made to obtain newer 
and larger quarters for the G. Rome Thomas 
jewelry store at 4th and Main Sts., Day- 
ton, O. 

The May Jewelry Co., 141 N. Main St. 
Marion, O., formerly the Freed Jewelry Co.; 
opened for business recently. New fixtures, 
showcases and wall cases have been in- 
stalled. 

C. A. Gossard & Co., jewelers, Court and 
Fayette Sts., Washington Court House, in- 
stalled on Dec. 6 a steel safe weighing five 
tons, and requiring a force of several men 
to handle it, with the assistance of ma- 
chinery. The greater part of a day was re- 
quired to put the big strong box in position. 

W. C. Jacobs, jeweler, N. 5th St., Zanes- 
ville, O., has installed handsome new wall 
cases and glass display counters. Mr. 
Jacobs has also rearranged his display win- 
dows to show his line of jewelry to better 
advantage, and Ben Wiggins, jeweler at the 
store, has made an attractive display, using 
black velvet for a background and floor 
covering. 

Articles of incorporation for $10,000 for 
the Abgarian Co., Columbus, O., of Dayton, 
have been filed by Harry M. and Mrs. Julia 
Abgarian, of that city. Harry Abgarian, 
for several months, has been in the manu- 
facturing and wholesale jewelry business, 
with an office in the Lindsey building. His 
wife, Mrs. Julia Abgarian, has aided in the 
financing of the concern, which made pos- 
sible the incorporation. 

Three associates in the business of the 
Heesen Jewelry Co., Toledo, O., were re- 
warded this month for years of faithful 
service in the employ of the company when 
they were made members of a new company 
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bearing the same name which was incor- 
porated in Columbus with a capital of $100,- 
000. At the head of the new company are 
Mrs. A. J. Heesen, and son, George Lewis; 
C. Minke, who has been with the company 
15 years, and Leag M. Landis, associated 
with the firm a long period. 








Norfolk, Va. 


TRADE CONDITIONS 


The largest jewelry Christmas in the history of 
the trade in this section is the concensus of opinion 
voiced by Norfolk jewelers. Better business, and 
more of it cash business than ever before, and 
many new and desirable book accounts local jewel- 
ers declare, marked the last four weeks’ trading. 
Liberal use of newspaper space in popularizing 
jewelry as gift goods, is credited by most of the 
dealers here with having developed an enormous 
new demand. More people had more money to 
spend this season, due to record-breaking Christmas 





savings clubs conducted through the year for 
thrifty depositors by the various banks. Large 
and attractive display advertisements, frequent 


changes in window displays, as attractive as the 
skill of experts could make them, and augmented 
sales forces in the jewelry shops combined to make 
this a jewelry Christmas. 





During the week Norfolk jewelers have 
been visited by salesmen representing north- 
ern manufacturers and jobbers, who are on 
their way in from southern territory for the 
holiday season and the start of the new 
year. Among the callers were L. K. Pond, 
of Kohn & Co., Newark, N. J.; R. A. Hun- 
ken, of Allsopp Bros., Newark, and Nick 
Valk of N. H. White & Co., New York city. 

With the first of the coming year one of 
Norfolk’s jewelry establishments will quit 
the retail field here to enter the wholesale 
jewelry business in New York. The store 
to be closed is that of A. Lowenstein, which 
has been in business here for the last 12 
years, the last five of which have been at 
162 Granby St. Mr. Lowenstein, who for 
the last few weeks has been disposing of his 
stock by means of auction sale, says that he 
is now perfecting plans for entering the 
wholesale field with an establishment in New 
York city, location of which he is not yet 
ready to announce definitely. 

Alterations to the interior of the jewelry 
store of L. B. Rocke, located in Monticello 
Arcade, are to be begun shortly after the 
first of the year. Mr. Rocke finding need for 
larger sales space to meet the requirements 
of growing trade. That portion of the store 
heretofore given over to the office is to be 
shortened by six feet, the partition going 
back, and room will be thus acquired for 
two new wall cases, and an additional six- 
foot show case. A new tiled floor is to be 
laid. The cost of the improvements will be 
about $2,500. Contracts for fixtures and the 
work have been let to local firms. 

S. D. Hardy, specializing in diamonds and 
platinum, who recently vacated 335 Granby 
St., moving to his new shop in the Strand 
Theater building, enjoyed a throng of vis- 
itors which kept his place filled throughout 
opening day. The new establishment is 
compactly arranged with attractive wall 
cases of mahogany and plate glass on either 
side, and has several low cases of small table 
type at which patrons may be seated while 
examining goods or discussing prospective 
purchases. The formal opening of the shop 
was delayed until the first of this week, 
owing to delay in arrival of cases to com- 
plete its equipment. 
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GORHAM 


Sterling Silver Designs 
of the Gorham Interests 











Gorham Sterling Silver is created by master designers at the various 
plants, by artists of first rank and long experience. Consequently the produc- 
tions of the GORHAM INTERESTS have a special artistic value, a perma- 
nent value, an investment value, known only in the Fine Arts. 

After any article is designed, it must be expressed in some material. 
When a fine design is rendered in an important medium, we have an added 
value. To fine art is added precious material. To beauty is joined worth. 
The design of the GORHAM INTERESTS, expressed in Sterling Silver, 
have this double value. 

Following the Design and the selection of Material, comes the process of 
manufacture. If we add to fine design and choice material, careful expert 
workmanship, we evolve a third point in high quality. In the Sterling Silver 
of the GORHAM INTERESTS, the chain is unbroken. The four plants 
cherish traditions of the highest standards. 

The patterns of Gorham Sterling Silver are so numerous and varied that 
to beauty, worth and character we may add a fourth merit—that of Exclusive- 
ness. As the designs embrace the various periods of art and are simple or 
elaborate, as the case may be, the user of Sterling Silver has a wide range of 
selection, wider, in fact, than is offered by any other organization. This con- 
sideration brings to the mind of the hostess the satisfied feeling that her din- 
ner table is furnished, not from one of a few patterns, but from one of a great 
many, and is, in a high degree, exclusive. 

In the early days of the Gorham Company, when machinery was new, it 
was introduced into the making of Sterling Silver, not that the product should 
be less fine, but that it might be brought into wider use by means of ma- 
chinery. The watchword of the GORHAM INTERESTS is “Sterling Silver 
af the Highest Quality, but not the Highest Price.” Quality for quality, De- 
ign for design, Material for material, Workmanship for workmanship, Pat- 
| tern for pattern, GORHAM Sterling Silver is the cheapest. 

















THE GORHAM INTERESTS 


5th Avenue and 36th Street, New York City 
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Christmas Business HEN this issue 


and the Trade is received by 
of the Year subscribers, the 


Christmas trade will 
be practically over and the jewelers will be 
in a position to estimate the amount of busi- 
ness that they have done in the past year. 
From the preliminary reports received by 
correspondents, we have reason to expect 
that the review of the business done during 
the Fall and Holidays will, on the whole, 
prove most gratifying to the jewelers in 
most sections of the country. While some 
sections have been much better than others, 
there is little doubt that the Christmas 
business of the jewelry trade proved very 


- much more satisfactory than was to have 


been expected in the first of even the middle 
months of the year. In fact, in many sec- 
tions, the improvement began early in the 
Fall and kept up generally, if not steadily, 
until Christmas Eve. In almost all sections 
of the country the business the early part 
of the year was discouraging to say the 
least, but the improvement that came later 
and the satisfactory Christmas business that 
seems to have been done generally, should 
make the year 1922 average up in business 
much higher than any years except those 
just following the war. 

The business done by the jewelry trade 
has proved beyond question that the buying 
power of the public of this country is not 
only not exhausted but is still very great; 
that people have the money to buy luxuries 
and will do so under the proper conditions. 
The inclination to buy these articles that 
was prominently manifested two or three 
years ago, may have diminished but the 
power and ability to buy has_ remained. 
For this reason, the selling methods used by 
the successful jewelers in the past year, have 
been different from those employed during 
the “boom” times. Instead of simply direct- 
ing the attention of the purchaser toward 
his particular article, the jeweler has had to 
cultivate the inclination to buy by offering 
his merchandise in the most attractive way, 
bringing out the points that would appeal to 
the prospective buyer and creating the desire 
for it. Those who have done this have ob- 
tained a response fully commensurate with 
the efforts expended, while those who have 
put forth no effort to.sell, who have waited 
for the customer to come and buy have 
been those who have suffered. 

On the whole, the year has proved a 
good one to those, who have learned to sell 
right and to buy right; for one is as im- 
portant to the other in establishing success 
in our industry. The wide awake merchant, 
who has taken care to learn the needs of 
his customers, to become conversant with 
the attractive merchandise manufactured 
and to put the same in stock; who has used 
every effort he possessed to develop his ad- 
vertising, his sales methods and the attrac- 
tiveness of his store, has found that the 
American public has an appreciation of the 
articles which he carries, is beginning to 
realize the advantage of buying the “Gifts 
That Last” and has the money to purchase 
the beautiful and valuable things of life when 
presented in the proper way. 

This is a condition that is not peculiar 
to the year 1922 but is apt to remain for 
some time and the dealer who did not 
wake up to the necessity of developing him- 
self as a merchant in the months that have 
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passed, should see to it that he does this in 
the months to-come, because in the race for 
success from now on, the winners will be 
those. who continually use all the intelli- 
gence, perseverance and ability they possess 
in buying the right goods and in displaying 
and presenting them to their customers in 
the proper way. 





DURING the past 

The Abuses of the Fall, members of 
“Memorandums” the jewelry _ trade 
have as usual made 

many complaints as to the abuse of a 
business practice which is almost peculiar 
to‘ our industry, namely, “memorandum,” 
and manufacturers and retailers alike have 
suffered not only from the theft and con- 
version on the part of dishonest people who 
have obtained merchandise in this way but 
also from the loss that has occurred from 
those who have obtained a variety of pieces 
on memorandum and held the latter so long 
that their ultimate sale by the owner was 


_ interfered with. 


Many letters have been written to this 
journal looking to the abolition of the 
“memorandum” entirely, on the ground that 
in the end the losses produced by follow- 
ing this practice are greater than the bene- 
fits which accrue; others have urged its 
abolition on the ground that it is taken 
advantage of by unscrupulous people both 
customers and dealers, the latter often being 
able in this way, to force goods upon 
ignorant purchasers at prices far above the 
normal. The result of this latter practice, 
say these complainants, is that the customer 
finds himself choked up with merchandise 
which he is unable to sell and this results 
in financial embarrassments, bankruptcies 
and auction sales, all of which have a detri- 
mental effect on business. 

Whether or not the specific complaints 
against the memorandum practice are fully 
justified; there is no doubt that the practice 
is abused in the jewelry trade and that 
the abuse is equally divided between the 
manufacturers and wholesalers on one hand 
and the retailers on the other. Putting 
aside the question as to whether the memo- 
randum can be abolished in the jewelry 
trade (and we feel that at present it can- 
not) the benefit of the memorandum to the 
industry can be retained and much of the 
loss and inconvenience eliminated if both 
seller and buyer will evercise a little com- 
mon sense and discretion. It is no doubt 
true that in their keen desire to do busi- 
ness, manufacturers, importers and whole- 
salers have made it far too easy for the 
customer to obtain a selection of merchan- 
dise on memorandum, thereby taking away 
the incentive of the latter to exercise his 
judgment and business acumen in the selec- 
tion of goods he carries. On the other hand, 
and partly because of this condition, retail 
jewelers and even private customers have 
grown absolutely inconsiderate in their de- 
mands to obtain goods on memorandum, get- 
ting sometimes two, three or four times the 
number of articles really required for a 
selection and often holding those not select- 
<d so long that the opportunity of the owner 
to sell to other customers has been lost. 

If we could tabulate the amount and 
value of merchandise out on memorandum 
returned during the year, the amount of 
the transportation and insurance in ship- 
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ment both ways, the cost of refinishing or 
reconditioning the article put back in stock. 
etc., we think that the figures (which repre- 
sent a dead loss to our industry) would 
surprise, if not stagger, those who thought- 
lessly use this memorandum practice for 
their own convenience without considering 
what it means to the rest of the trade at 
large. Add to this the cost to the industry 
through the loss in transit and the thefts by 
dishonest people who have obtained mer- 
chandise in this way and we will have a 
sum that will be found to be a serious factor 
in the cost of doing business in the jewelry 
trade. 

To reiterate: Whether or not, it is feas- 
ible to abolish the “memorandum” is a 
question that will have to be given most 
serious consideration at a future time but 
until then, there is no question that some- 
thing should be done to abolish the abuses 
of the memorandum practice and in this 
every jeweler in every division of our in- 
dustry can do his part in bringing about the 
desired result. 


LETTER TO THE EDITOR 


On the Use of Palladium with Platinum 
Newark, N. J., Dec. 22, 1922. 
Editor, THE JEWELERS’ CIRCULAR: 

We note, with interest, an article in your 
issue of Nov. 22, by Mr. Julius Wodiska 
under the title “Why Palladium should not 
be used with Platinum” and while we 
heartily agree with Mr. Wodiska that the 
public as well as the jewelry trade should 
be properly protected in regard to platinum 
jewelry, we should like to express our own 
thoughts on some of the points as brought 
out in Mr. Wodiska’s letter. 

We should like to point out that pal- 
ladium is a_ full-fledged member of the 
platinum group of metals and as_ such 
recognized all over the world, and while its 
market value has been for some time lower 
than that of platinum, this condition is 
subject to market changes and, in fact, it 
has been a good deal higher than platinum, 
particularly during the war period. 

The reason why iridium, rhodium or pal- 
ladium (each one a member of the platinum 
group of metals) is employed in certain 
instances with platinum is that iridium and 
rhodium make the platinum harder and a 
limited percentage of palladium makes the 
platinum whiter and more pliable and work- 
able for certain purposes. 

Considering the above facts, we are of 
the opinion that as far as palladium is con- 
cerned or any of the platinum by-metals, 
if they are used in connection with platinum 
to such an extent only as to bring about an 
improvement in the looks, as well as the de- 
sired working and wearing properties for 
certain purposes, there should be no hin- 
drance to their use under the name of 
“platinum.” If on the other hand, an ¢x- 
cess of palladium or any other platinum 
metal is used solely because it is cheaper, 
it should be so marked that the trade, as 
well as the public will see at a glance what 
they are buying. 

As far as Mr. Wodiska’s statement that 
the jewelers receive or will receive 1° 
pay for palladium, either in scrap or sweeps 
is concerned, we know of no such condition, 

————— it 
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David Feiss, diamond merchant of St. 
Louis, Mo., is in the city and stopping at 
the Pennslyvania Hotel. 

Miller Bros., importers of jewelry novel- 
ties, now located at 230 Fifth Ave. will 
move on Jan. 1 to new: and more commo- 
dious quarters at 316 Fifth Ave., corner of 
32nd St. 

After Jan. 1, the office of Jacob Roths- 
child & ‘Co., importers of diamonds and 
manufacturers of diamond mountings, 44 E. 
25th St., will be located at 1270 Broadway, 
corner 33rd St. 

Aaron Sveidlik, of A. Schorr & Co., 15 
Maiden Lane, will sail for Europe on Jan. 
2, aboard the Berengaria. Mr. Sveidlik is 
going on a purchasing trip and will be 
away from this country for about 10 weeks. 

William “Jewelry” Ward, the congenial 
secretary of the Jewelers’ 24 Karat Club 
of New York, is wearing an expansive smile 
and presents a very chesty appearance these 
days. His intimate friends alone know just 
why. 

S. C. Powell, of S. C. Powell & Co., 
15 Maiden Lane, returned from abroad last 
Wednesday on the steamship Olympic. Mr. 
Powell while in Europe visited the diamond 
markets in Amsterdam, Antwerp and 
London. 

According to an announcement sent out 
to the trade last week, the firm of Golden- 
berg & Rosenstreich, has been dissolved. In 
the future, the business will be conducted 
under the firm name of A. Rosenstreich, 
manufacturing jewelers, at 47 Maiden Lane. 

Mr. Plate, Pacific Coast representative 
of the International Silver Co., was in this 
city for several days but left last week for 
the concern’s factory at Meriden, Conn., 
where he will attend the convention of the 
sterling silver salesmen to be held on Dec. 
27 and 28. 

Max Stern & Co., importers of precious 
and semi-precious stones, who were former- 
ly located at 81 Nassau St., are no longer 
at that address but are settled in their new 
offices at 200 Broadway, Room 612. In the 
Present location, the firm has much more 
commodious quarters and -better facilities 
and is consequently enabled to show a larger 
and wider variety of stones. 

The following additional contributions for 
the United Hospital Fund were received by 
Leopold Stern, chairman of the committee 
for the jewelry and kindred trades: 
‘Schless Harwood & Co., $50; Henry a9 
heimer & Co., $25; Sloan & Co., $25; M. 
Guggenheim, Inc., $25; Oscar Heyman & 
Bros, $25: Walter Lampl, $20; L. Kroll & 
Sons, $10; H. N. Eliassof, $10. 

_The annual dinner of the Stationers’ Asso- 
Cation of New York will be held at the 
Hotel Astor, on Thursday evening, Feb. 
15. Anyone wishing to make reservations 
should communicate as quickly as possible 
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with Henry W. Rogers, care of Wilbur & 
Hastings, 82 Fulton St., New York. All 
checks should be made payable to the Sta- 
tioners’ Association of New York. 

Charles Kastenhuber, head of the refin- 
ing firm of Kastenhuber & Lehrfeld, 24 
John St., who recently underwent an opera- 
tion on his eye, was back again at his desk 
last week answering the pleasantries of his 
many friends. Mr. Kastenhuber is on the 
high road to recovery and it is expected 
that he will be able to have the full use of 
his eye again within the next week or so. 

Henry Abbott, well known as a horologist 
and head of the Calculagraph Co., following 
his custom for some years past, has sent as 
a greeting to many of his friends in the 
jewelry trade a little book on wild life in 
the woods, written by himself. This year 
the volume is entitled “Muskrat City” and 
details some of his own experiences. The 
volume was highly appreciated by the re- 
cipients. 

The firm of Eduard van Dam, having been 
obliged to enlarge its quarters, has secured 
one of the best locations in the same build- 
ing that has housed it for so many years. 
This takes place coincidentally with the 
Paris office’s change to better quarters. 
The New York offices will be removed to 
the seventh floor of the present address, 
437-439 Fifth Ave., corner 39th St., on-or 
about Jan. 1. 

Evidence of the cordial relations existing 
between the Detective Division at Police 
Headquarters and the Jewelers’ Co-opera- 
tive Bureau was manifested last Thursday 
when the detectives presented to Matthias 
Stratton, superintendent of the Bureau, a 
handsome Patek, Philippe watch. Upon the 
request of the detectives, the presentation 
was made by Harry C. Larter, president 
of the Bureau, at his office at 15 Maiden 
Lane. In order to complete the beautiful 
gift, President Larter also presented to Mr. 
Stratton, as a personal expression of his 
appreciation, a gold chain to go with the 
watch. The present came as such a com- 
plete surprise to Mr. Stratton that for a 
time he was unable to express his apprecia- 
tion. Finally, however, he thanked the de- 
tectives through Mr. Larter and expressed 
the wish that the co-operative spirit which 
now exists will continue between himself 
and the headquarters men. The watch was 
given in recognition of Mr. Stratton’s loyal 
co-operation in working with the detective 
division. The timepiece is a full jeweled 
watch and has a plain polished basine case. 
The outside back cover of the case bears 
Mr. Stratton’s monogram, while on the in- 
side appears the following inscription, “Pre- 
sented to Matthias Stratton by his Friends 
in the Detective Division of the New York 
Police Department.” Mr. Larter, who pre- 
sented the gift, stated that only those who 


CIRCULAR 





Wife 
2 Mercere OO UH 
afer LD) tg 
SS Se be 7 
aE a i =| a hs 
Ss 


wa 





are actively connected with the work of the 
Bureau can appreciate how fortunate the 
trade is in having such an organization and 
how even more fortunate is the industry in 
having such a pleasant worker and diligent 
investigator as Mr. Stratton, who, through 
his efforts and co-operation, has so 
materially assisted in building up the co- 
operative spirit that now exists between 
the detective division and the Bureau. The 
presenting of the gift afforded Mr. Larter 
a great deal of pleasure as he realizes just 
what it means and is aware of the fine 
spirit which prompted it. ‘Matt” as he is 
more familiarly known, appears on the 
“Lane” almost daily and since receiving the 
timepiece is proudly displaying it to all of 
his friends. 

Over subscription of tickets for the an- 
nual banquet of the Jewelers’ 24 Karat 
Club to be held in the ballroom of the 
Waldorf Astoria Hotel, Saturday eve- 
ning, Jan. 20, is so great as to cause con- 
siderable embarrassment to the committee 
in charge of the affair. For sometime past, 
the applications for seats for this banquet 
have been far more than the club could 
possibly expect, as the number is limited to 
the capacity of the great ballroom. Never- 
theless, all sorts of pressure has been 
brought to bear on members of the com- 
mittee to try and squeeze in extra guests. 
The embarrassment was _ increased last 
week when it was found that the number 
of tickets actually issued was greater than 
the seating capacity of the room, so Chair- 
man Herbert Reichman has been arranging 
to change the seating arrangement to get 
in sufficient tables to accommodate the 
guests already invited. It will be absolutely 
impossible to get another soul in the dining 
room and members should realize that no 
further reservations can be considered. The 
committee every year has trouble with the 
over subscription to a more or less extent 
but this year, the condition has been worse 
than ever. Nothing can be done because 
the number is limited absolutely by the 
capacity of the ballroom, which, though 
one of the largest in the country, is not 
spacious enough to hold all the members of 
the club and their friends who wish to par- 
ticipate in these banquets. 

The annual meeting of the Jewelers’ 24 
Karat Club will be held at the club rooms, 
15 Maiden Lane (Thursday), Dec. 28, at 
3 p. M. The election of officers will take 
place as well as elections to fill vacancies 
in the board of directors. Following the 
regular customs of the club it is expected 
that Vice-president Walter Kahn, will be 
elevated to the presidency and it is reported 
that no candidates have appeared to attempt 
to wrest from office either Secretary Wil- 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 
Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product? 








? 4 Representative Watch Jobbers 
Pendant and Bow Patented GIFTS THAT LAST, are Solidarity Jobbers 


vou y. sxeewoo> SOLIDARITY WATCH CASE CO. ‘22.:.tignracto™ 


OSCAR M. ag 15 Maiden Lane, New York (ESTABLISHED _— GEORGE SALZGEBER 
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ONE HUNDRED YEARS OF : 
COMMERCIAL BANKING Convenient to the 
Jewelry Trade 








We offer to Jewelers 


We solicit accounts of Modern, Unexcelled, Banking Facili- 


Jewelers and Affiliated a : 
Trades with a full ties—Modern Fire, and Burglar 


knowledge of its re Proof Safe Deposit Vaults 
quirements created by 
an experience and serv- Your patronage is solicited 
ice not equalled by 
other banking _institu- 


i. Fidelity - International 





Trust Company 


110 William St., corner John St. 


Chambers St. and W. Broadway 
Main Office: 149 Broadway, New York City Whitehall Bldg., 17 Battery Place 


Branches: Battery to the Bronx — 


Resources Over $200,000,000 Resources over $25,000,000.00 
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liam “Jewelry” Ward or Treasurer Charles 
R. Jung. Interest, therefore, centers 
around the election of the vice-president, 
who following all custom, will be the pres- 
ident in 1924, 

Murray Lipsky, formerly connected with 
Hoffman Bros., Inc., has established quar- 
ters for himself under the trade name of 
the Primrose Watch Co., at 108 Fulton St. 

Nat R. Hirschhorn, for three years cov- 
ering the middle western territory for Pres- 
ton Bros., will, after Jan. 1, represent J. 
Gottlieb, importer and manufacturer of 
watches, 66 Nassau ‘St. 

Herbert L. Kreielsheimer, having severed 
his connections with Goldmuntz Bros., will 
continue for himself as an importer of dia- 
monds, beginning Jan. 1. He will be lo- 
cated in room 205 at 87 Nassau St. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the firm of 
“Trifari,” authorizing that concern to make 
jewelry novelties in this city. The incor- 
prators are G. L. and O. Trifari and I. 
Stahl. 


For several days last week Morris Pel- 
kisson, the diamond merchant at 153 Suf- 
folk St., who reported recently that he had 
been robbed of gems worth about $100,000, 
underwent an examination, under section 
21A of the bankruptcy act, before Seaman 
Miller, referee in bankruptcy. The exami- 
nations are being continued this week. At 
a meeting held last week, Pelkisson offered 
to settle with creditors at 25 cents on the 
dollar. This was later raised to 35 cents 
on the dollar, but after being considered by 
the creditors, the offer was rejected. 

Members of the local trade bearing the 
name of “Jaffe” have been subjected to a 
great deal of annoyance during the past 
week, by virtue of the fact that on Wednes- 
day, Benjamin Jaffe, describing himself as a 
jewelry salesman, living in Brooklyn, was 
held by Magistrate Nolan, in the Centre St. 
Police Court, charged with dropping a slug 
instead of a nickel into one of the turnstiles 
at the Brooklyn Bridge station of the Inter- 
borough Rapid Transit Co. Mr. Jaffe has 
been held in $300 bail for trial in the court 
of Special Sessions. The defendant claims 
that if he put a slug in the turnstile it was 
purely accidental. Mr. Jaffe contends that 
he was on his way to the Grand Central 
station, and at City Hall Park bought a 
Newspaper and gave the newsboy a dime. 
The newsboy, according to the salesman, 
handed him back what the thought was a 
nickel and two pennies, and without looking 
he dropped the supposed five-cent piece in 
the turnstile slot. Inspector Ratigan claims, 
however, that the supposed coin was a slug. 
When questioned he admitted that Jaffe, 
when searched, had no other slugs in his 
Possession. A JEWELERS’ CIRCULAR reporter 
Was told that Mr. Jaffe could be found at 
the Jewelers’ Exchange on the Bowery. In- 
(uiry at that place, however, failed to lo- 
tate the salesman. 

\ special meeting of the creditors of 
Teitelbaum & Whitebook, now in bank- 
Tuptey, has been called for Jan. 4 at 12 
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noon, at the office of Peter B. Odney, referee 
in bankruptcy, 68 Williams St. At this 
meeting, the report and account of Charles 
V. Halley, Jr., the receiver, together with 
his petition and the petitions of the apprais- 
ers, accountants and attorneys for allow- 
ances for their services, will come up for 
consideration. The receiver asks to be al- 
lowed compensation in the sum of $71.30. 

William I. Rosenfeld, who had charge 
of the campaign of the Red Cross “Roll 
Call” in the jewelry trade, last week received 
from Martin Littleton, chairman of the gen- 
eral committee, a letter of thanks and ap- 
preciation for his work, in which it was 
stated that the “roll call” had gone beyond 
expectations. The receipts from the jewelry 
trade up to Dec. 18 totaled $1,643.50, for 
which Mr. Littleton heartily thanked Mr. 
Rosenfeld and his associates of the jewelry 
trade, 

The exhibition of work by manufacturers 
and designers showing study of the museum 
collections will take place this year from 
Jan. 15 to Feb. 28 at the Metropolitan Mu- 
seum of Art. This will be the seventh in 
the annual series of these collections of cur- 
rent work by firms and individual pro- 
ducers engaged in the industrial arts who 
regularly come to the museum for sugges- 
tions, motives, ideas, colors, or aids of many 
other kinds in the production of home fur- 
nishings, jewelry, and other objects in some 
40 trades represented in and near New York. 
In fact, many designers and manufacturers 
now come here from afar, Chicago, Minne- 
apolis and Grand Rapids being well repre- 
Some of the results of this study will be 
again be available, illustrating the primary 
truth that museum resources do not offer a 
panacea for the incompetent designer or an 
easy sales-getter for the commercially- 
minded manufacturer or tradesman, but 
rather a varied and tested fund of informa- 


tion which will aid in producing better de-. 


sign, and, by virtue of quality and attrac- 
tiveness combined, contribute toward the 
solid foundation of the trades concerned 
with industrial arts. The influence of the 
museum as manifested in the interest and 
actual output of an increasing number of 
factories, shops and workrooms is now an 
established factor in American industrial art. 

Some of the results of this study will be 
shown in the exhibition now in preparation, 
which, as heretofore, will bring together not 
the sum total of the year’s work, nor neces- 
sarily the best that the year has produced, 
but a group of objects in many fields con- 
sidered thoroughly representative in their 
respective trades; objects, furthermore, the 
majority of which are produced several at 
a time. It is, of course, in the direction of 
quantity production that our greatest serv- 
ice lies. 

An important sale of valuable pictures, 
which form the private collection of Meyer 
Goodfriend, of New York and Paris, and a 
member of the firm of Goodfriend Bros., 
precious and semi-precious stone and pearl 
dealers, this city, is to be held on Thursday 
evening, Jan. 4, and Friday evening, Jan. 5, 
at the galleries of the American Art Asso- 
ciation. The pictures to be offered for sale 
are by the Barbizon masters and artists of 
the modern French schools and will be on 
public view from 9 a. M. until 6 Pp. M., be- 
ginning Saturday, Dec. 30, and continuing 
until the day of the sale, at the association’s 
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galleries, block of Madison Awve., 56th St. 
to 57th St. The sale will be conducted by 
Thomas E. Kirby and his associates, Otto 
Birnet and Hiram H. Parke. The Good- 
friend collection of 122 paintings by the 
Barbizon men, the Impressionists and mod- 
ern French artists, represents the taste of 
an amateur who assembled these superb 
works as the result of a life-long pursuit of 
a knowledge of art through persistent study 
of great public collections in Europe. Who 
Mr. Goodfriend is and how he acquired his 
knowledge of the best of modern art, is in- 
timately described by Dana H. Carroll in 
the introduction to the catalog of the col- 
lection. “Mr. Goodfriend,”’ Mr. Carroll 
writes, “the collector and owner of these 
pictures, would need no introduction in the 
business world in which he moves. Nor is 
he unknown in the art circles of Paris. He 
was born in New York within a few blocks 
of his present place of business in Fifth 
Ave. when—and it was not so long ago, as 
many readers not yet accepted as oldsters 
can testify and will readily recall—ele- 
ments of the pastoral life within the city 
were still near neighbors of that now cos- 
mopolitan thoroughfare. He is a merchant 
of pearls and precious stones in New York, 
with an office in Paris. For 30 years he 
has been visiting France in the course of 
his business, and for his own personal de- 
light has been buying pictures. It is not his 
boast, but his temperate admission, that he 
has seen, and within limits studied, all the 
‘Salon’ exhibitions from 1892 to date, with 
the exceptions of those of 1894 and 1895. 
But his collection is not a collection of Salon 
paintings; far from it, happily.” The range 
and variety of the pictures may be partially 
indicated by an enumeration of the number 
of works by each of the painters represented 
in the Goodfriend collection. There are no 
fewer than 13 Corots, 10 by Cachoud, five 
by Daubigny, and as many by Diaz; four 
by Dupré, six by Jongkind, five by Lher- 
mitte, five by Elie Anatole Pavil, six by 
Pissarro, four each by Sisley and Troyon, 
and two each by Vollon, Renoir, Puvis de 
Chavannes, Monet, Millet, Manet, Alexan- 
dre Jacob, Gaugin and Courbet. There are 
three canvasses each by ‘Charles Cottet, 
Etienne, Dinet, Isabey, Henri Lebasque and 
Albert Lebourg, while the painters repre- 
sented by one work each include Besnard, 
Theophile de Bock, Maurice Bompard, Ca- 
zin, Cézanne, Forain, Harpignies, Henner, 


_ Gaston La Touche, Henri G. Martin, Mé- 


nard, Paul Renaudot, Raffaelli, Ribot, Lu- 
cien Simon, Alfred Stevens, Frits Thaulow, 
Emile Van Marcke and Alexander Theodor 
Weber. 








Use of Palladium with Platinum 
(Continued from page 82) 


On the 








because we, or any other reputable refiner, 
will pay for palladium in scrap, and any 
smelter will pay for palladium in sweeps, 
if extractable quantities are present. 

We take the liberty of placing these 
thoughts before you, believing that they 
may help to clarify to some extent the at- 
mosphere regarding the use of palladium 
in the jewelry trade. ’ 

Very truly yours, 
(Signed) Baker & Co., INC, 
By Max H. Aghund. 
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Chicago Notes 





Elias Markens, representing S. Wechter 
& Co., returned to Chicago last week, after 
atrip over his territory. 

David Glasser, of the Merit Co., Cleve- 
land, O., spent several days in Chicago last 
week visiting the market. 

J. Henri Ripstra, Mallers building, recent- 
ly returned from Grand Rapids, Mich., where 
he spent the biggest part of the Fall settling 
the estate of his mother. 

Charles Ross, of the Waterbury Clock 
Co. is expected back this week from the 
east, where he spent a couple of weeks visit- 
ing at the factory and also with friends. 

Charles G. Brown, buyer for the Stein & 
Ellbogen Co., left Monday night for New 
York and Providence, where he will visit 
the eastern markets for a couple of weeks. 

George E. Kissick, of the H. W. K. Co., 
Attleboro, Mass., spent the past week in 
Chicago calling on the trade. He left here 
to go to Cincinnati, and from there will 
lave for the west. : 

W. J. McKinly and G. Spencer Brown, 
of the Seth Thomas Clock Co., returned 
from their respective territories last week, 
and will remain here until after Jan. 15 be- 
lore starting out again. 

Charles Garlick will move his office on 
Jan. 1 from the fourth floor of the Goddard 
wuilding to the ninth floor of the Kesner 
building, where he has been able to secure 
more desirable quarters. 

E. A. Bigelow, treasurer of the E. How- 
ad Clock Co., Boston, Mass., left last 
Thursday for several large cities in Ohio, 
ater spending several days visiting at the 
Chicago office of this concern. 

A. W. Anderson, secretary, and Walter 
Mellor, field secretary of the American Na- 
tional Retail Jewelers’ Association, spent 
several days in Chicago last week on busi- 





tess and calling on many friends here. 

E. §. Heller, 1104 Heyworth building, has 

ome connected with the Bilgor Co., 
Providence, R.°I., and will represent this 
concern, with his other lines, through the 
middle west, making his headquarters in 

Icago, ‘ : 

Rex Nevins, Lorin Lossau and W. A. 
Montague, of the traveling force of the Hart 
Jewelry Co., who have completed their final 
tips, will remain in Chicago until the mid- 
ile of January before starting out on the 
toad again, . 

F.L. Bradley, assistant secretary and Chi- 
“g0 manager of the New Haven Clock Co., 
left last week for New Haven, Conn., where 

will visit with relatives and attend a con- 

“tence at the home office. He expects to 






fect Jan. 1. 





return to Chicago shortly after the first of 
the year. 

B. Simon, representing the M. S. Rosen- 
berg ‘Co., Providence, R. I., spent the past 
week in Chicago calling on the trade, and 
left for Providence, Saturday, where he will 
spend the holidays, returning to Chicago 
about Jan. 8. 

Ed. Cain, of Ed. Cain & Co, completed 
traveling over his western territory last 
week, and instead of returning to his office 
went to northern Wisconsin to join his wife, 
who is visiting with relatives. He expects 
to return the latter part of this week. 

J. L. Miller, 1303: Heyworth building, re- 
turned last week from the east, where he 
spent three weeks visiting at the factories 
he represents in this territory. Mr. Miller 
will remain in Chicago for 10 days before 
starting on a trip through the central and 
Coast territory. 

Frank Grommes and Ned Futterer, of the 
Hege Hardware Co., Aurora, IIll., visited 
the market in. Chicago last week. Mr. 
Grommes announced that he is now sole 
owner of the business and that after Jan. 1 
the concern will be known as the Hege 
Jewelry Store. 

T. W. Agnew, who represents the New 
Haven Clock Co., who has completed his 
traveling for the year, is now spending the 
holidays at his home in Keokuk, Ia. Jules 
Aschermann, of the same concern, also com- 
pleted his traveling for the year and will 
remain in Chicago until after the first of the 
year. 


Charles A. Winship & Co., 159 N. State 
St., reported the loss of a valuable con- 
sistory ring last Thursday. A man about 
40 years old entered their place and made a 
small purchase and asked to be shown some 
consistory rings. After he left, the sales 
woman noticed a ring he had admired was 
missing. 

Percy Lucas, who has represented the Van 
Dusen & Stokes Co., Philadelphia, Pa., for 
the past four years in the middle west, has 
tendered his resignation, which will take ef- 
Mr. Lucas has made arrange- 
ments with H. & E. O. Belais, New York, 
and will represent them through the middle 
west and Pacific Coast territory. 

“The wedding of Miss Seretta Weiss, 
daughter of Mrs. Anna Weiss, 6134 Vernon 
Ave., to J. J. Maremont, of Iglowitz & 
Maremont, Mallers building, takes place to- 


‘day (Wednesday, Dec. 27) at the Parkway 
Hotel. ‘Immediately after the reception the 
‘couple will leave for New York, where they 


will spend a two weeks’ honeymoon. 
E. F. Corbett, representing L. H. Schafer 
& Co., returned last week from a business 





trip to the Pacific Coast and southern ter- 
ritory. Mr. Corbett left Chicago last Au- 
gust for the south and succeeded W. J. Joy, 
who represented this concern through the 
west. He will remain in Chicago for a few 
months, calling on the local trade before 
starting on the road. 


A. L. Williams & Co., manufacturing 
-jewelers, have concluded a five-year lease 
on their quarters in 903 and 904 Goddard 
building. They have subleased a portion of 
904 to J. F. Niesen & Sons, who will also 
do repairing and manufacturing. The facili- 
ties of A. L. Williams & Co. will be en- 
larged by a working agreement which they 
have with J. F. Niesen & Sons. 

An attempt to rob the wholesale jewelry 
business of Morrison & Co., 21 S. Wabash 
Ave., was made Sunday evening, Dec. 17, 
when burglars removed the lock on the rear 
door, but were frightened away before they 
entered by a burglar alarm system. The 
burglars, before making the attempt at Mor- 
rison’s, broke into a store on the floor below 
and took several hundred dollars in currency. 

Further confessions have been secured by 
the police from the robber band who ad- 


‘ mitted three weeks ago to have participated 


in the robberies of Louis Sandack & Co., 
Rudolph Heubsch and Samuel W. Lew, in- 
cluding the murder of Joseph Lanus, an au- 
tomobile ‘dealer. ‘Angelo Genna, 917 Miller 
St., has been arrested and released on $15,- 
000 bond, after being identified by leaders 
of the gang as the man through whom they 
disposed of the jewelry secured in the hold- 
ups mentioned. 


J. Milhening, 135 S. State St., announced 
last week that Louis Berger, who repre- 
sented the Krementz Co., will have charge 
of their New York office and will represent 
them through the east Also, that Albert 
Kolker, well known here and formerly with 
the Hallmark Co., has associated himself 
with them and will represent the firm 
through the west. Both appointments take 
effect Jan. 1. E. E. Freeman, who has rep- 
resented them in ‘Chicago and in the terri- 
tory for the past 20 years, recenty retired 
from the jewelry business and has moved to 
Florida. 

Halberstadt & Co., of New York, an- 
nounce that after Jan. 1 the name of this 
concern will be “Halberstadt & Co., Inc.”; 
Bertram H. Halberstadt, Daniel H. Devaney 
and Harry Schoenfeld having joined forces, 
to take effect Jan. 1. Mr. Halberstadt, who 
will have charge of the manufacturing end, 
which is located at 42 W. 34th St., New 
York, was the founder of this business two 





(Continued on page 88) 
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years ago, which proved very successful. 
Mr. Devaney, who is well known in this ter- 
ritory, will remain in eharge of their Chi- 
cago office, room 806 Columbus building, as 
heretofore. Mr. Schoenfeld, who was as- 
sociated with Samstag & Hilder Bros., New 
York, for the past 18 years, will represent 
the firm in New York, Philadelphia, Balti- 
more and Washington. Halberstadt & Co. 
will continue the manufacture of fine leather, 
silk and beaded handbags. 

Among the many jewelers in Chicago last 
week were: C. B. Gunterman, DeKalb, III1.; 
J. C. Horrie, Morris, Ill.; Edward J. Pixely, 
Lowell, Ind.; Perry Jackson Bros., Rock- 
ford, Ill.; Carl Osterly, Joliet, Ill.; O. B. 
Noisson, South Bend, Ind.; John McQuire, 
of Smith & McQuire, Joliet, Il. 
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All road men of D. Jacobs are home for 
the holidays. 

William France plans to spend several 
days in the east on business during the holi- 
day week. , 

Fred G Gruen was one of the contribu- 
tors to the trophy fund for the horse show 
held by the Cincinnati Riding Club. 

Large department stores which have en- 
larged their jewelry sections during the year 
found it was a profitable venture, as they 
were barely able to handle the crowds dur- 
ing the week before Christmas even with 
the additional facilities. 

T. B. Phillips, former jeweler of Bellaire, 
O., accompanied by his brother, Crawford 
Phillips, stopped over in Cincinnati Tues- 
day night, Dec. 19, to call on Clarence Loeb, 
an old friend. They were en route to Flori- 
da, where they plan to spend the Winter. 

Entertainment “features that have been ar- 
ranged for the annual dinner of the Whole- 
sale Jewelers’ & Manufacturers’ Associa- 
tion at the Hotel Gibson, Jan. 6, are being 
kept quiet by the committee, although they 
have all been contracted for. Clarence Loeb 
is chairman of the committee. 

C. E. Richter, wholesaler, has been elected 
to an honorary life membership in the Cu- 
vier Press Club. The honor was bestowed 
on account of many years’ service in behalf 
of Cuvier Pressdom. Mr. Richter was a 
member of the old Cuvier Club before its 
merger with the former Pen & Pencil Club, 
12 years ago. 

A celebration originated by the late Lor- 
ing Andrews will be continued at the Loring 
Andrews store. Saturday evening, Dec. 23, 
a few friends of the store were invited to 
drop in for a few fascinating carols, sung 
by the vested choir of St. Paul’s Cathedral. 
There was also piano and violin selections. 
The pre-Christmas practice was originated 
by Mr. Andrews several years before his 
death. 








D. H. Wrenn & Co., jewelers at Owosso, 
Mich., have purchased the building there 
into which they will move their business as 
soon as a number of alterations have been 
completed. 
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k. J. C. Bott, who recently made his 
jewelry headquarters in his home at 190 
Farwell Ave., has reported this new busi- 
ness adventure as being very successful. 
The Town Club, in Mr. Bott’s neighborhood, 
has proved a valuable asset to his business. 

Archie Tegtmeyer was appointed chair- 
man of the finance committee for Mil- 
waukee’s Christmas tree celebration. The 
appointment was made by Mayor Hoan on 
Dec. 12, These festivities took place about 
the giant Christmas tree, erected annually 
in front of the Public Library on Grand 
Ave. in the court of honor. 

The first full-page rotogravure advertise- 
ment that ever appeared in the Milwaukee 
Journal, was purchased by the David Gold- 
man Co., and was part of the Dec. 17, edi- 
tior of this paper. In the advertisement, 
Christmas suggestions of endless variety 
were featured. The company’s advertising 
manager is T. A. Schroeder. 

Edward Waldeck, pioneer jeweler of Mil- 
waukee and Wisconsin and formerly very 
active in local jewelry circles, who died at 
his home here during the past week, was 
the founder of the present Fred Theleman 
establishment. Mr. Theleman purchased the 
business about seven years ago, from Robert 
Waldeck, son of the dead man. 

A. C. Possin, of the Boszhardt-Possin 
Co., Milwaukee, was forced to make a 
flying trip to Chicago early last week to 
replenish stock. Orders had come in at 
such an overwhelming rate that this com- 
pany was compelled to make extra purchases 
in order that Milwaukee retailers, depending 
upon them, would not suffer a loss of sales. 

“This has been the biggest silverware 
year in the history of the Kuesel Brothers 
Co., Milwaukee:—In fact it has been the 
most successful year we have ever had in 
all lines of business,” according to Arthur 
Kuesel, one of the members of the firm. 
“Westminster chime clocks and clocks of 
all descriptions gave silverware a hot chase 
for sales supremacy,” Mr. Kuesel added. 

George Rank, secretary of the Rank & 
Motteram Co., has been prominent in the 
holiday activities of the Gyro Club, an or- 
ganization of prominent Milwaukee business- 
men. The club gave a Christmas dinner, 
a party and entertainment for the orphans 
of Milwaukee county. A big Christmas 
tree, plenty to eat and toys in abundance 
gladdened the hearts of many lonesome 
kiddies on this occasion. 

Among out-State visitors to Milwaukee 
during the busy pre-holiday week rush, 
were the following: L. F. Stark, Chilton, 
Schneider Brothers, Burlirfgton, B. Panik, 
Cudahy, F. E. Kiehl, Waukesha, G. H. 
Frank, Jackson, M. J. Karst and Son, 
Racine, L. Ritchie of the F. L. Wright Co., 
Racine, Henry Bayer, Whitewater, Thomas 
Bruhy, West Bend. 

According .to James Havlista of the O. 
H. Bingenheimer Co., Milwaukee, whole- 
sale house, watches have been very much in 
the lead when sales have been counted up. 
Ladies’ wrist watches have had a bigger 
season than ever before, in spite of the fact 
that they are no longer in the class of 
novelties.- The men, however, according to 
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Mr. Havlista, are discarding the military 
wrist watches and are gradually re-adopting 
the pocket watch as the favorite. 

A “padded brick burglar” who varied his 
work by using a piece of concrete, wrapped 
heavily in cloth, broke the jewelry store 
window of Paul Greulich, 1277 Kinnickinnig 
Ave., Milwaukee, shortly after 4:45 Tues. 
day morning, Dec. 19, and stole an ivory 
manicure set and an ivory toilet set, valued 
at $41. A motorman on a Delaware car 
noticed the broken window and _ aroused 
Mr. Greulich. The patrolman on the beat 
said he had passed the window at 4:45, a 
few minutes before, and nothing had then 
heen disturbed. 

Saturday, Dec. 17, was a record-breaking 
day in the history of the Milwaukee jewelry 
business, according to a unanimous report 
made by prominent jewelers of this city, 
Saturday’s business, so far as jewelers here 
are concerned, was far in excess of any- 
thing that they could reasonably anticipate, 
In fact, conditions became so congested in 
some of the downtown establishments that 
many businessmen found it necessary to 
close the doors and to dismiss their patrons 
through side and rear exits. Comparatively 
few thefts have been reported this year. 
For that matter, Milwaukee has an enviable 
record in this regard, due to the high 
standard of efficiency maintained by the 
police department of this city. 

(Milwaukee Netes continued on page 95) 








Hundreds of Omaha, Neb., women are 
having their wedding rings replated with 
platinum and white gold according to 
Omaha jewelers. Dozens of rings come in 
to the local jewelry shops every week in 
Omaha for this course of treatment. The 
old tradition that woman must never re- 
move her wedding ring once it is placed up- 
on her finger by her liege lord is disappear- 
ing with the tendency to have rings fe- 
plated. Some of the women coming in for 
this plating are saying that they have re- 
moved the ring for the first time in all the 
years since married. A bit of merchandising 
possibility lurks in the idea. Omaha jewelers 
have capitalized it. They have hinted to the 
daily newspapers that there is a good story 
back of the movement for replating and the 
daily press here has been giving first page 
position to feature stories on the subject. 
It is a feature that involves enough 0 
romance, ancient tradition, and_ ethics of 
matrimonial relation, and the significance of 
the wedding circlet, to lend itself readily to 
the shaping of a big newspaper story. Some 
husbands, local jewelers say, are now buy- 
ing their wives new wedding rings a 
Christmas gifts. They place the wedding 
ring in the same category with the auto 
mobile, and assume that it must be replac 
every so often to keep pace with the change 
in styles. “These things are another pro0 
of woman’s emancipation,” said T. L. Combs 
of the jewelry firm of T. L. Combs & Mazer, 
Omaha, former president of the A. N. J. 
A. “Now it’s the husband instead of the 

wife who must prove his devotion. 
popular form of wedding ring is one 
must have the old diamond removed every 
year and a larger one set in its stead. 4 
man is still adding diamonds at the end ? 
twenty-five years of married life, his “ 
surely has him fast.” 
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Portland, Ore. 


TRADE CONDITIONS 


Cold weather breaking early in December 
slightly delayed Christmas buying this year, but 
about the middle of the month, the jewelers of 
Portland were deluged with Christmas business, 
necesitating adding to the sales force, and many 
cases keeping their stores open evenings. Especially 
the last week were the stores particularly crowded 
with last minute buyers. The wholesale houscs 
also had a late season, some of them working night 
shifts so as to be able to get all orders out. Few 
orders were placed before Nov. 15 for Christmas 
merchandise. Retail stores made elaborate displays 
this year, the window displays being particularly 
lavish in decoration. Perhaps never before was 
such large space advertising used in the daily news- 
papers, practically all of the stores which advertise 
regularly more than doubling the size of their ad- 
yertisements, and stores which do not advertise 
regularly all setting forth a tempting array of 
worthwhile purchases for the benefit of Christmas 
shoppers. 








W. F. Laraway, Hood River, was in the 
city not long ago. 

Otto Hartman, of Hartman Bros. Co., Sa- 
lem, was a recent visitor in Portland, calling 
on the wholesale trade. 

E. W. Hutchinson, who formerly owned 
a jewelry shop in Condon, Ore., has just 
opened another in Vernonia, Ore. 

Among the out-of-town jewelers who 
came to Portland to make late Christmas 
purchases was Wayne Hall, Waco, Ore. 

A. H. Rossi has resumed business at 32 
N. 6th St. He formerly operated a store at 
6th and Burnside Sts., but sold this to R. 
E. Cowie, about two and a half years ago. 

C. Frederick Paige, Vancouver, Wash., 
has just closed a successful 10-day auction 
sale in his jewelry shop. The sale was con- 
ducted by Mr. Krugman, of San Francisco. 

L. F. Evenson, of Silverton, Ore., reported 
the holiday business in his city was very 
satisfactory, while in Portland just before 
Christmas filling in the holes in his stock 
by late purchases from the wholesalers. 


W. L. Runyan, of Vancouver, Wash., re- 
ported heavy buying this year.’ Due to an 
specially good season with the famous 
Washington prunes, together with the ar- 
tival of additional troops at the Vancouver 
Barracks, this city is in a fairly prosperous 
condition at this time, and the jewelers, as 
well as other merchants, are reaping the 
benefits. Mr. Runyan was in Portland re- 
cently on a buying trip. 

John M. Sinclair, of the W. J. Sinclair 
Co, Portland representative of Norris- 
Alister-Ball Co., wholesaler, has just re- 
turned to Portland after an absence of three 
weeks, He has been assisting in the open- 
ing of a jewelry shop in the Medford Cen- 
‘er Department Store, Medford, Ore. His 
wifey Mrs. Ella Sinclair, is managing the 
shop, and found the holiday trade very good. 
he opening of this department makes the 
fifth jewelry store in Medford. Mr. Sin- 
thir reported that business in Medford was 
very good and that the holiday buying began 
tarlier there than in Portland. 

An application made by Davids Jewelers, 
ne, for permission to conduct an auction 
sale of jewelry has been denied by the city 
council. A declaration that the policy of 
denying such demands, hitherto enforced, 
Will remain in effect, was made by members 
of the council. As this Portland firm de- 
‘ted to retire from the jewelry business, the 
only way left was to hold a closing-out sale. 
T€ space advertising is now running in 
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the daily newspapers pointing out radical 
reductions on stock. Davids has been in 
business in Portland for a period covering 
20 years. 

A surprisingly large demand for finger 
watches has been reported by Lance Smith, 
manager of the Portland office of A. I. Hall 
& Son, wholesalers. Mr. Smith declared 
that it was a great surprise to him that this 
new item should find as great a sale, sev- 
eral reorders having been received by him 
just recently. “We are doing a good busi- 
ness in all lines, our holiday trade beginning 
Nov. 15, keeping us working evenings in 
order to get all the orders out,” said Mr. 
Smith. “There has been a revival in pearls 
of the better quality, and we are selling 
many for the Christmas trade. Watches in 
white gold, both rectangular and other 
shapes, are finding ready sale. Clocks are 
going well, too. Silver flat ware is being 
bought in quantity.” 

This New Year’s marks the 56th anniver- 
sary of the L. C. Henrichsen store in Port- 
land. Mr. Henrichsen owned one of the first 
three stores of the kind in this city and has 
the only one of these pioneer institutions now 
existing. The first shop was located at 149 
Front St., and he later moved to 149 Ist 
St., as the business district shifted west. 
Still later, he moved to 4th and Washington 
Sts., and his last move was to his present 
location at 386 Washington St. Changes in 
the store front which will give the windows 
better opportunity for display purposes are 
now being contemplated. Mr. Henrichsen, 
although nearing his 84th birthday, is still 
actively engaged in business and is still the 
chief salesman. He is the only surviving 
member of the old Masonic Lodge, No. 55, 
organized in Portland in 1864. He is also 
the only survivor of the old National Guard 
or State Militia of Oregon. 

The eight jewelers whose establishments 
were completely destroyed in the fire at 
Astoria, Ore., Dec. 8, are all going to re- 
stock and start all over again and are very 
optimistic in the face of the great catas- 
trophe. Right now they are busily trying 
to get insurance adjustments and find new 
locations. One of the jewelers, talking over 
the long-distance telephone with a Portland 
wholesaler the day before the conflagration, 
reported that the outlook in Astoria had 
never been brighter for those in the jewelry 
business. Now all is gone, including the 
Christmas stocks, which means thousands of 
dollars. For many days after the fire the 
city limits were policed and no one allowed 
either in or out of the city without good 
reason. Outsiders will not be permitted to 
start in business in Astoria in opposition to 
those who suffered fire losses. Astoria mer- 
chants will be given the first chance. Aid 
has been asked from the national govern- 
ment to help the Astorians rebuild. The 
total loss in the city. which was at first esti- 
mated at $12,000,000, is now said to be 
nearer between $15,000,000 and $20,000,000. 
Stores in the burned area were fairly well 
covered by insurance. 








I. H. Hyman, for many years manager 
and watchmaker of the Horwitz Jewelry 
Store at Charleston, S. C., will resign his 
position on Jan. 1. Mr. Hyman is con- 
templating going in business on his own 
account. 
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Mrs. E. A. Kiger is spending the month 
in Burlington, Colo., visiting relatives. 

T. C. Rathbun, Burlington, Colo., has sold 
his jewelry store to F. C. Ragsdale of that 
place, who will continue the business as 
before. 

H. H. Kiger is one of the new local radio 


fans. Thus far Mr. Kiger has been able to 
pick up Los Angeles and the Catalina 
[slands. 


Frank Robson, traveling man for the 
Meyer Jewelry Co., left Dec. 21 for St. 
Joseph, Mo., where he will spend the Christ- 
mas holidays. 

James Flatau, who represented the C. A, 
Kiger Co. in Oklahoma for several years, 
has accepted a position with Charles Keller 
& Co., New York. 

C. E. Tucker, Sheridan; V. S. Irvin, 
Blackwater; Mr. Weir, of Weir Bros., 
Louisburg, Kan.; T. Kolstad, Pleasant Hill; 
J. O. Stott, Paola, Kan., and W. H. Meyer,. 
Lawson, Mo., were among visiting jewelers: 
in the city the past week. 

During the past several weeks of the 
Christmas rush, out-of-town jewelers have 
confined their visits to the local market to 
Sunday, as that day seems to be the only one 
which can be spared from their business for 
buying new stock. Among the Sunday visi- 
tors were A. G. Madtson and brother, of 
Ottawa, Kans., who motored up to make 
purchases for the last Christmas rush of 
business. 

Recent appointment of committees of the 
Chamber of Commerce, showed jewelers, 
both wholesale and retail, to be active in 
the affairs of this organization. Among the 
jewelers on various committees appeared the 
names of George H. Edwards and Leo ‘H. 
Ludwig, of the Edwards-Ludwig-Fuller 
Jewelry Co.; Theodore S. Cady, of Cady 
& Olmstead Jewelry Co., and Charles P. 
Woodbury of the same company; T. M. 
James, jr., of T. M. James & Sons, and 
Walter M. Jaccard of the Jaccard Jewelry 
Corp. 

C. M. Kiger, in charge of the diamond 
department of the C. A. Kiger Co., states 
that there has been more inquiry for big 
diamonds this year than for three years, 
which is an excellent sign of increasing pros- 
perity in this district. Heretofore the de- 
mand has been mostly for small stones. In 
addition to this, the jewelers have sold many 
fine platinum pieces. The bulk of the de- 
mand is for white gold and platinum mount- 
ings. The demand for anything white, even 
from the small country towns, has been al- 
most 100 per cent. according to the reports 
now being received. 








Business Troubles 





The Farber Jewelry Co., Orange, Texas, 

has been closed under a writ of execution. 
x * * 

An involuntary petition in bankruptcy has 
been filed by the Gibson Jewelry Co., Val- 
dosta, Ga. 

x * * 


An involuntary petition in bankruptcy 


has been filed against M. A. Klein’s Bazaar, 
Fl Paso, Texas. 
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TRADE CONDITIONS 


According to every indication the 1922 Christ- 
mas season will pass into business history as the 
most successful retailing period ever experienced 
by Milwaukee retail jewelers. The Saturday be- 
fore Christmas exceeded by far any previous rec- 
ord for a single day. Weather conditions have 
been such as to instill holiday spirit, there being 
a slight covering of snow and brisk Wintry 
weather. People of this city have been enjoying 
prosperity in a fair degree, favorable with any 
other of the larger cities of the country. Money, 
compared to last year, was plentiful and with re- 
ceded prices together with the proper application 
of advertising and showing of merchandise, the 
public spent freely. Local wholesale houses also 
have enjoyed prosperous business this season, 
jewelers from state cities as well as locally being 
frequent pre-Christmas visitors to make purchases 
for the purpose to keeping repleted stocks in fair 
condition to meet retail demands. Manufacturing 
jewelers were compelled to run nights to keep up 
with the great demand occasioned by holiday buy- 
ing. 





Five thousand Wisconsin retailers have 
been asked by the jobbers and manufac- 
turers’ division of the Milwaukee Associa- 
tion of Commerce to meet in this city, in 
February. Special price concessions on 
standard priced articles will be the bait used 
to draw the retailers to town. 

George Durner, Jr., of the George Dur- 
ner Jewelry Co., was a member of the com- 
mittee of Elks which arranged a special 
theater party at the Alhambra for the benefit 
of Milwaukee’s poor. The proceeds of the 
show were used to put on a big party at 
the Milwaukee Auditorium, for the needy 
of the city. 

Waukesha jewelers made special prepara- 
tions for holiday shoppers, and found their 
efforts rewarded with excellent business. 
Estberg’s had “Raggedy Ann and Raggedy 
Andy” in the window to fascinate the chil- 
dren; and both Kiehl’s and Kimball’s ar- 
ranged holiday displays of more than passing 
excellence. 

Police of Green Bay are now working on 
the theory that automobile bandits were re- 
sponsible for the robbing of the Halfpap 
jewelry store, following the discovery that 
an automobile was heard to drive away im- 
mediately following the crash of the broken 
display window. Several clews are being 
followed by detectives. 

The daylight saving question is agitating 
Milwaukee in a manner entirely unexpected. 
Organizations are taking sides about evenly, 
and a hot fight is expected in the Spring, 
when either ratification or rejection of the 
plan as a permanent measure will be sought 
for in the council. Business men are gen- 
erally in favor of daylight saving. 

“According to evidence, we have 25 per 
cent. more Christmas ‘spirit in our store than 
last year,” said a prominent Grand Ave. 
Jeweler, “Thanksgiving was so late this 
year, that only three weeks were left before 
Christmas. And few persons do any shop- 
ping until after Thanksgiving. So the 
ne spirit is working overtime these 

ays,” 

Hearty endorsement of the “Boost Mil- 
waukee Week” has been given by prominent 
local jewelers, among them Archie Tegt- 
meyer, a member of the committee which put 
Over the week this year. It is probable that 
under the name “Know Milwaukee Week,” 
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the event will become an annual affair in 
Milwaukee. It is designed to make a boos- 
ter out of every resident, thus increasing 
the prestige of the city. 

More precautions than ever before, to 
guard against theft from retail stores, were 
taken during “Shoplifters’ Week,” as the 
local detective department dubs the week 
before Christmas. Because of the vast 
throngs in the retail establishments, many 
valuables are spirited away in the confusion 
attendant upon hurried shopping and in- 
adequate supplies of store help. Three- 
fourths of all shoplifters are women, detec- 
tives say. 

U. G. Dake, well known in Wisconsin 
jewelry circles, who formerly conducted a 
jewelry store at Chippewa Falls, Wis., has 
sent word to friends in that city of the 
opening of his new store at 4626 Moneta 
Ave., Los Angeles, Cal. Mr. Dake left 
Chippewa Falls in July, after selling his 
store to E. W. Behn. With his wife he 
embarked on a leisurely motor trip to the 
Coast, where he took up his permanent 
residence. His son Owen operates a jewelry 
store but two miles from his new location. 

One of the oldest business houses of Ber- 
lin will soon discontinue business when the 
J. M. Heaney jewelry store closes out its 
stock. According to information received in 
Milwaukee, a closing out sale has been con- 
ducted for the past few days preceding 
Christmas. Started in 1872, the Heaney 
jewelry store celebrated its 50th anniversary 
recently. For the past five years the man- 
agement of the store has been in charge of 
Gerald Heaney, a son of J. M. Heaney, the 
founder. The younger man will devote all 
of his time in the future to the manufacture 
of magical goods, a business he started a 
number of years ago. 

Wisconsin jewelers were in most cases 
compelled to remain open evenings during 
the holiday trading. Many Wisconsin towns, 
however, by mutual arrangement, endéd 
their shopping day at 6 o’clock and after that 
hour no retail stores of any kind were open. 
In Milwaukee, the regular monthly meeting 
of the local jewelers’ association was post- 
poned because of the extreme activity of 
members. Although the downtown jewel- 
ers were closed during the evening, so much 
time had to be spent rearranging stock that 
no spare time for association meetings was 
available. Most outlying jewelers kept 
their establishments open. 

“The masses are doing the buying this 
year,” declared one of the leading jewelers 
of Milwaukee, commenting on Milwaukee’s 
busiest day, Saturday, Dec. 16, and its close 
competitor, Friday, Dec. 15. “They have 
money, so they are spending freely for 
Christmas.” He stated that sales in his 
store on Friday had doubled the sales of 
any day in the biggest season of their his- 
tory, the two weeks preceding the Christ- 
mas of 1920. “Our store is crowded, but 
the trade at the counters is the mere pea- 
nuts of the business,” he said. “In the dia- 
mond room, where a $5,000 sale is consum-. 
mated in the same time as a $5 sale at the 
counter is transacted, is the place that makes 
our daily total soar.” One of the large re- 
tail stores counted more than 90,000 shop- 
pers on Saturday. 








A. I. Robison, Fillmore, Utah, has moved 
to Oneida, N. Y. 





THe JeweELers’ Circutar correspondent 
wishes all the members of the trade a 
Happy New Year. 

There will be no meeting of the Retail 
Credit Men’s Association until Monday, 
Jan. 8, on account of the rush of the holi- 
day business. 

Many of the stores this year had the 
assistance of relatives and students of the 
various schools in helping to tide over 
the rush of business. 

Some unknown person threw a brick 
through a window at the store of Louis aA. 
Grillo, Harrison Ave., Greensburg, Tues- 
day night, Dec. 19, and robbed the place 
of watches, chains and rings worth approxi- 
mately $500, according to word from that 
place. There is no clue to the perpetrators. 

While the statement may appear exag- 
gerated, it is a fact that as many as eight 
salesmen were employed at one time last 
week by the John M. Roberts & Son Co. 
house selling watches. The demand for 
watches has been especially good and the 
way this place has been jammed with cus- 
tomers is exciting the admiration of the 
entire trade. 

H. C. Fry, Sr. glass manufacturer of 
Rochester, Pa., and well known to the trade, 
had a narrow escape last Thursday from be- 
ing killed when his automobile struck a 
bridge railing not far from his home. The 
machine skidded down a 12-foot embank- 
ment. Mr. Fry was only slightly injured, 
but was considerably shaken up because of 
his experience. 

One night last week while a customer 
was going to a restaurant in the Hirsh 
building, he slipped and fell into a show 
window, recently established by the Sam 
F. Sipe Co., and shattered the window 
to bits, besides cutting his head. An elec- 
tric protective system man was soon on the 
job and the Sipe firm was notified. The 
insurance company replaced the broken 
glass. The Sipe house recently made ar- 
rangements for the use of one of the win- 
dows, although their establishment is on 
the second floor of the building.. The Sipe 
house has been making a very fine display 
of diamonds in a glass case, inside of the 
window. Breaking of the window caused 
quite a commotion in the street. 








J. Lewis Farmer and Edward F. Long, 
both well known to the people of Spartan- 
burg, S. C., have purchased the fixtures and 
small remaining stock of Reginald E. Biber 
and will open a jewelry business at 103 W. 
Main St., that city. Some weeks ago Reg- 
inald Biber began selling his stock of jewel- 
ry off at auction, announcing that he would 
devote his entire time to the optical busi- 
ness. The sale has been drawing large 
crowds, The stock, reduced considerably by 
throngs making Christmas purchases, has 
been taken over by Messrs. Farmer and 
Long, and will be added to until they have 
a complete line. For the past four years 
Mr. Long has had charge of the repair de- 
partment of Biber’s. Mr. Farmer, for seven 
years, has been connected with Spartanburg 
firms as manufacturing jeweler. The style 
of the firm will be Farmer & Long. 
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Gifts for Christmas— 





but tools for the year’s work 


. ey, PENCILS have changed the Feast and Famine 
gift pencil business by giving you an all-the-year-’round 
seller at an all-the-year-’round price. 


Ingersoll Pencils represent everything for which the name 
Ingersoll has stood for so many years—simplicity— relia- 
bility — volume business at popular prices— and year- 
’round sales. 














To get buyers into your store in January —to buy, not the 
high priced gift pencil of December but the Half Dollar 
and Dollar writing tool of every day,—we send you a 
complete selling plan and all the equipment to carry it 


out—FREE. 


FREE Memo Books and 
Display Material 


° 


RE ey Se ee ee) ee ill 


A sales idea that sells pencils by suggesting a use for pencils. A 
72 page memo book, attractively bound, printed on good paper 
with twenty pages of useful information— postal rates, calendars 
for 1923 and 1924, population of principal cities and 50 blank 
pages ruled for memoranda. One to, ive each customer who 
buys an Ingersoll Pencil. An attractive Window Display to fea- 
ture this free offer. All the material to enable you to turn over 


These Aluminum something besides inventory sheets in January. 


Models Retail for 
Ingersoll pencils sell the second day of January—the third—and 
every day in the year. Profit producers all the year ’round. Do 
you want your share? Write today for full information of our 
first-of-the-year assortment and the sales helps that move it. 
Don’t pass up profit. Act NOW. Use the coupon. 


angers oll Pencils 







AN 
These Rolled ee rn eee neeee 
Silver Plate 
Models Retail 


for 


$1 each 


Ingersoll Redipoint Co., 


- 461 Fourth Avenue, N. Y. City. 
We are interested in first-of-the-year pen 
cil business. Please send us your FREE memo 


book plan. 





| 
Name —_—_ 
INGERSOLL REDIPOINT COMPANY, Inc. @\ . 
Wm. H. Ingersoll, President we 
461 Fourth Avenue New York City 





Address 































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewevers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 












nection with their business 























Newcomers’ New Prospects for the Jeweler 





Written Expressly for The Jewelers’ Circular 














por any business, there is nothing like 

a new customer, one that promises to 
be a steady patron. For the jeweler it will 
prove a profitable accomplishment to attract 
new people to his establishment, win their 
good will, and encourage them to come 
regularly. There are indeed many possibili- 
ties awaiting the jeweler as regards the 
newcomers to town, people who will make 
their residence in a community where their 
subsequent patronage is an unknown ele- 
ment. The thing to do, then, is to get ac- 
quainted with these new people and invite 
their business. This procedure can easily 
be followed by using letters. 

The first object is to welcome the new- 
comer, the new prospect. People who are 
just moving into town will certainly appre- 
ciate a nice letter sent to them by the 
jeweler, and this is particularly true when 
the new residents are total strangers and 
just yearn for some form of recognition. 
And it will be that jeweler who steps in 
here, availing himself of the opportunity, 
who will naturally receive the possible busi- 
hess represented in these new prospects, 

By writing the newcomers welcoming 
letters, the jeweler can at the same time 
say a few words about his business, thus 
making the letters serve a two-fold purpose 
—the prospect is pleased because of the 
recognition, thus inviting his good will, and 
you are advertising your business. It is not 
necessary to say too much about the jewel- 
er’s lines; the object of the first letter is 
mostly to impress the newcomer, in prepar- 
ation for the future trade. And since you 
will not usually receive responses from 
all the recipients of the initial letter, a 
reminder is in time following the mailing 
of the first, thus supporting the good work, 
and ensuring further possibilities. 


ROM where am I to get my pros- 

pects?” the jeweler will ask. Indeed, 
the sources are various. There are the local 
Post Offices from where just the desired 
information can be secured. There they 
naturally keep accurate tab of the residents, 
and the jeweler should experience no diff- 
culty in striving to gain access to the needed 


names and addresses. Sometimes, tov, you 
can make arrangements with moving-van 
men who have the names and addresscs of 
the new prospects in their possession. 
Sometimes it is possible to procure desirable 
names and addresses from children, furnisin- 
ing initiative for same by offering small 
suitable prizes. Then there are your various 
town newspapers that often list the names 
of new residents, and the addresses. An- 
other source is the neighboring merchaut 
who has such names and addresses in his 
possession. By co-operating with the others 
there should result a mutual benefit. 

In the foregoing we have enough ways 
of obtaining the required names and ad- 
dresses of the newcomers to set the ambi- 
tious jeweler to work. Many times, idie 
minutes go to waste in some stores that 
could be devoted to the construction and 
mailing of the letters, thus keeping peopie 
busy who otherwise would probably he 
irked on account of the idleness. And it is 
wise not to overlook the fact that the great- 
est results will naturally attend the best 
efforts. To devote a little more time to 
inditing the proper-worded appeal will as- 
suredly pay in the long run. 

Your real prospects have to be found, then 
reminded. Therefore, keep good tab on 
your newcomers, get a line on their ,ee-ds, 
and encourage suitable purchases later. 


[X the following we have a specimen let- 
ter that should be mailed to your new- 
comers ; 


Dear Mr. and Mrs. Bidwell: 

We are indeed happy to know you 
have moved to this town and are ex- 
ceedingly pleased to have the oppor- 
tunity of extending to you our iteart- 
iest welcome. We are quite positive 
you will like your new surroundings, 
and that your new neighbors will be 
just the kind that you wish them to 
be. And we are certain we can count 
you as one of us for a good many 
years. 

We like to get acquainted with all 
our new neighbors, the sooner the 


better. We invite you to call at our 
establishment, so that we can talk over 
different things, at the same time ex- 
plaining to you some of the different 
serviceable gifts we have in stock fo: 
our patrons. But, above all that we 
desire is to get acquainted, and know 
just wherein we can be of service to 
you. Many times following a change 
of residence it is necessary to replenish 
certain articles, and if we can »%e cf 
aid here to you we shall indeed feel 
highly gratified. 
Can we expect you soon? 

look forward to your visit! 


We shall 


LETTER such as the foregoing should 

prove good advertising for the jewelry 
store. It is not a dry-as-dust message, 
but, instead, contains the personal touch so 
highly valuable in any sales letter. \ The 
letter concerns a problem of personal in- 
terest to the new prospects, therefore, it 
should attract the desired attention. And 
a few lines about the jeweler’s business 
incidentally are interwoven into the message, 
not too clumsily, thus on the whole round- 
ing out a cleverly worded appeal. It is 
assuredly not to be gainsaid that the re- 
cipients of such a letter will logically look 
after their possible needs. Many things 
often are broken and lost during meving; 
these articles have to be replaced; it will 
be the foresighted jeweler who will call 
attention to this matter in his welcoming 
letters who will naturally profit. 

Yet, such a letter as suggested will not 
elicit responses from all. Hence, after a 
reasonable interval, a second letter, a re- 
minder, will have its place. This letter 
should state a little more about the jewel- 
er’s services, and in the letter we will pre- 
sent here there is suggested that a stamped 
postal card is being enclosed, which should 
prove the means of furnishing the jeweler 
with valuable information, to which he can 
refer when mailing future sales letters. 


THE next is the follow-up letter: 
Dear Mr. and Mrs. Bidwell: 
We have been anticipating word from 
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Headquarters for Gift Buyers! 
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White Gold Mountings 


MADE IN 18-K. BELAIS WHITE GOLD 


Rings - Brooches - Scarf Pins 
Lavallieres - Earrings 


We also carry a complete line of solid 
gold jewelry in 10K and 14K yellow and 
green gold. 

Rings, brooches, scarf pins, lavallieres, 
earrings, Waldemar chains and cuff but- 
tons. Wonderful assortment of popular 
designs. 

American Movements and American 
Cases also on hand in gents’ and ladies’. 
Also Ladies’ Swiss Watch Bracelets. 


Write for Selection Package of Anything 
You May Need 





Prompt attention to all special orders 





Henry Davidson 
51 Maiden Lane New York 
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Samples Sent Upon Request 


fii, Unassembled 





One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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Storekeeping Department. 
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you, but thus far our expectations have 
not been gratified. Perhaps you have 
yet been too busy to call upon us. 
This assumption is suggested through 
the conversation of a young iady who 


visited our establishment following 
her removal to this town. She had 
wanted to call earlier, As she ex- 


plained: “You people here have no 
idea of the hard work entailed ia the 
process of moving. First you have 
to tear everything down! Then you 
have to build everything up again! 
But, am I not glad that we are now 
finally settled in our new place! Therc 
has been so much work for is in re- 
arranging our furnishings to suit every- 
one! Now I am certainiy glad to 
talk with you, for I need a new clock! 
And our broken cut-glass dishes n.ust 
be replaced by new ones!” 

We are inclined to the thought that 
this explains why you have not yet 
visited us. You are welcome at all 
times, and we shall be only too glad 
to get acquainted with you and discuss 
things. If you are not now able to 
call we shall appreciate a word by 
phone—or, a letter from you will cer- 
tainly be appreciated. Anyway, we 
wait to hear from you. 

We are enclosing a stamped postal 
card which we should be pleased to 
have you fill out. We thank you for 
this work. The information will help 
us later when we are sure you will 
want to know about new gifts. We 
appreciate your attention and consi¢ler- 
ation and are desirous of being of 
service to you. 


MESSAGE such as the one preceding 

will go a long way to attract more 
business for the jeweler. This letter is a 
good reminder for the newcomers; it is 
a specific appeal that reacts favorably upon 
the prospect because of the personal element 
and the interesting conversation quoted as 
uttered by a new resident. The whole let- 
ter is in keeping with the topic of moving, 
hence will not want for attention. Quoted 
speech in a sales letter usually compels 
perusal when properly carried out. The ar- 
gument the sponsor presents is logical, natur- 
ally is effective. 

A stamped postal card, as is suggested 
in the letter, should contain such questions 
as will furnish the jeweler with valuable 
data. Any number of queries will come 
to mind, such as: “Shall we send you our 
latest catalog?” “Would you like us to talk 
over the matter of suitable gifts with you?” 
“Have you any clocks, watches, rings and 
other jewelry that must be repaired, and 
about which you should like to consult us?” 
and “Would perhaps some of your friends 
be interested in knowing about our various 
jewelry?” These are but a few specimen 
questions; the individual jeweler can present 
such others as apply specifically to the serv- 
ices he is prepared to render. 

The cards will be productive of informa- 
tion upon which the jeweler can base later 
Solicitations. In a word, he will have got 
acquainted with the newcomers, and have 
@ line on those prospects from whom te 
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“Thank You Gifts” 

T° approach the interest of buyers in a 

slightly different way, one jeweler ar- 
ranged a window of what he termed “Thank 
You Gifts.” They were small, inexpensive 
articles, such as silver scissors, pencils, foun- 
tain pens, brushes, cards, vanity boxes, silver 
fruit dishes, and so on. In the rear of the 
window prominently displayed was a sign 
indicating their value in this practical sug- 
gestion: 


Regarding Favors 


“Thank You’ offerings to express 
your appreciation for a gift of tickets, 
personal favors, invitations, out of 
town remembrances, vacations, etc. 
ee * 
Possibilities in Scarfpins 

HE manager of an enterprising eastern 

jewelry establishment, discovered quite 
by accident that he had quite an opportunity 
in the selling of scarfpins on a wholesale 
scale to business concerns for the purpose 
of souvenirs or awards among their sales- 
men and employees. 

One insurance company purchased several 
hundred of such pins, as representing “some- 
thing different” to reward their field forces 
with in token of the year’s business sub- 
mitted. Heretofore they had used pencils, 
leather wallets and other more or less similar 
articles, and the idea of distributing a prac- 
tical and yet attractive scarfpin appealed to 
them, and when put in operation made a 
splendid hit with the field. 

Since then this jeweler has followed up the 
plan with others, basing his approach in the 
reasoning that a company should attempt to 
get away from constantly featuring its name 
on all gifts or souvenirs so as not to cheapen 
their very purpose. Being a good salesman 
this jeweler aids and assists along his plan 
by having appropriate cards printed to be 
included with the pins, the cards bearing 
words agreed upon by the organization buy- 
ing them. The designs, too, are sometimes 
worked out specially and the company’s name 
included upon the box or in any other way 
desired.—C, T. H. 

x * * 

An Opportunity in Miniature Loving Cups 
PHE small silver loving cup now made 

available for sale through retail jewelers 
represent an excellent means of stimulating 
trade in the invitation to something new, 
novel and inexpensive. One New York 
jeweler makes quite a featured attempt in 








can secure a generous amount of patronage. 
We might cite other letters, but the two 
offered will prove sufficient inspiration for 
the jeweler who wishes to attract more busi- 
ness. 
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both displaying and selling these cups, meas 
uring four or five inches in height and per- 
haps two inches or so wide. They can be 
purchased for a very few dollars, in fact 
some are sold around two dollars or so. 
They make a very handy gift to be given 
boys and girls as rewards for achievements 
at school or in athletics and in other ways. 
They represent an excellent holiday sugges- 
tion for the name of the boy and girl or 
grown-up can be engraved thereon with 
proper inscription. 

In smaller towns these cups can be fea- 
tured as a sales stimulator in being “tied up” 
with many smaller events, such as private 
dances, club affairs, whist parties, and so on, 
As special awards or prizes they are unique, 
different, very inexpensive and the type of 
gift which is welcomed by the recipient.— 
C. TF. &. 

** * 
Displaying Dutch Silver 

THE appearance of some little human 

reference often changes the whole appeal 
and success of a window display, and an illus- 
tration along these very lines was a sign 
very artistically lettered as introduced by 
one jeweler in a window devoted to a presen- 
tation of some real attractive pieces of Dutch 
silver. His sign suggested: 


Something you can go “Dutch” on as 
a gift to the big chief in your office or 
home. 

Cc. tT. & 





“Revised” Birthstone List 





Here is the New Guide to Birthstones: 

For laundresses, the soapstone. 

For diplomats, the boundary-stone. 

For architects, the cornerstone. 

For cooks, puddingstone. 

For bolsheviks, bloodstone. 

For sugar dealers, the sandstone. 

For taxi drivers, the milestone. 

For grouches, the bluestone. 

For Irishmen, the Blarney Stone. 

For borrowers, the touchstone, 

For pedestrians, the paving stone. 

For stock brokers, the curbstone. 

For shoemakers, the cobblestone. 

For burglars, the keystone. 

For manicurists, the pumice stone. 

For tourists, the Yellowstone. 

For beauties, the peachstone. 

For geniuses, the tombstone. 

For most of us, the grindstone. 
—Interborough Bulletin. 








First Enfant—My sister got a pearl from 
an oyster. 

Second Enfant—That’s nothing; my sister 
got a diamond from a poor fish.—Jester. 


* * * 


Up at our boarding house there are two 
children, a boy and a girl. 

The boy is the living photograph of his 
father, and the girl is the very phonograph 
of her mother.—Ohio Sun Dial. 


* * * 


A peanut sat on the railroad track 
Its heart was all a’flutter; 
The 3.45 came rambling past— 
Toot! Toot! Peanut Butter. 
—Detroit Free Press. 
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Clasp with a 





OUR WORKMANSHIP AND QUALITY ARE UNSURPASSED. 


“ze AEEN-POINT (‘icrox 

————————E— +: one 
? Neatest Waldemar or Sautoir Pencil on the market. Finished 
engine turned, chased or plain in Sterling Silver. 12K 1/20th, 


14K Gold filled and 1/10th Silver plate. 
; ‘ We also make the largest 
LARGE MEDIUM SMALL line of lingerie clasps in the 


world—all sizes, shapes and j 
cC—™)> designs. Made in 10K, 14K, ‘a 
/ 4 10K 1/20th Plate and Sterling, 
7 brocaded, engine turned, en- _S 
graved, pierce lined and 
striped inlaid. Note lingeries YW 


: newest pat. hinged Lingerie 
5 8 , 


, 


This is the 








double hump 
No rivets. Will firmly hold JO 
the thinnest piece of silk as 
E> -—. Cc ag well as the thickest lingerie. 
0. R. Johnson Co. 


Aubarn, Providence, R. 1.7 





L i 
ASK YOUR JOBBER FOR SAMPLES. 
















salesmen may require. 





It is to your interest to use 


Trays and Trunks. 





AGENTS FOR 
“FABER UTICA” TRUNKS 9-13 Maiden Lane, New York 


RUECKERT’S Sample Cases, 


SALESMEN’S DISPLAY EQUIPMENT 


Every kind of case or tray that your 





\ 


NO. 2157 
RIBBON BRACELET WATCH CASE 


Rueckert Manufacturing Co. 


Providence, R. I. 


















427-429 Plum Street 





No. 500—GAME CHEST 


Supplement and New Price List Now Ready 


Owing to the fact that since issuing our Catalog No. 26 we have 
brought out a number of articles, which have proven to be most 
salable, we are pleased to present to the trade a supplement Catalog 
illustrating and giving full description of these new numbers. 


Learn About Our Wonderful Complete Line 


Western Tray and Case Company 


Established 1864 


Cincinnati, Ohio 


Jewelers’ Show Case and Window Display Trays 
Wholesaler Jewelers’ Trunks, Telescopes, Trays and Cases 
























2 GENUINE DIAMONDS 4/100 Each 
Solid Gold 
14kt.White 
Gold Top 

Cut No. S. F. Genuine 

Advertising these rings steadily in your local Hope Ruby 
paper will create a demand (desire). To Retail 

Many pcople will get interested after seeing 
the “Ad” regularly who otherwise would never e 
think of buying one. TRY IT, and be con- Send usthename 


vinced. of the nearest 
jeweler and the 


BUFFALO JEWELRY MFG. CO. | fi2%,vilbe se 


“The Mail Order House” cuts in all emblems and initials 
Brisbane Building Buffalo, N. Y. FREE With One Ring or More 




















WW% of the Business Men that fail come from the ranks of the Non-Advertiser. Play Sefe and 
om Advertise. Write for our Free Cut Service. 


Surprise your WIFE 
ON THE NEXT ANNIVERSARY 
3 Genuine Diamonds 4/100 ea. 


looks and Wears 
" ‘ike PLATINUM 


A @6©-. 20K t. 
White Gold 


Hand Carved 
Retail 





Real Platinum 
without diam 
same price. 
Insert this ad in your local papers. Cuts fur- 
nished without charge with one ring or more. 


WRITE for WHOLESALE PRICE 
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UARY, the month of blustery winds, 
allows the enterprising jeweler to adver- 
tise some timely articles which the lover or 
fiancé can give his girl with appreciation. 
He can give with appreciation because the 
gift will be linked up with some special 
event, whether it be the opera, skating or 
other outdoor sport. January is the season, 
moreover, of numerous card parties, private 
dances and festivals of all kinds. The wise 
jeweler makes a list of all these. He pre- 
pares a regular calendar, as well as a list 
of prospects. 

With this part of the job finished, he 
thinks up suitable merchandise. If it is a 
tournament of some kind he will suggest a 
cup or some other trophy. Very often 
members of associations who hold trap 
shooting meets and similar events are at 
a loss to obtain a suitable trophy. Many 
get tired of giving the stereotyped trophy 
cup and want something new. Here is 
where the jeweler with ingenuity can win 
out. If he learns of a coming event of this 
kind, he can write to the committee in 
charge and make his own suggestions as to 
what he thinks will be suitable, not forget- 
ting at the same time to suggest that he is 
ready to procure the regular trophy cups, 
too, if wanted, for there is a large element 
that want these and nothing else. At any 
rate, his reputation for thoughtfulness and 
originality will be greatly enhanced and 
chances are very strong in his favor of get- 
ting the order. 

It seems strange indeed that’a committee 
seeking a trophy for a sporting event should 
go outside of its own organization, which 
actually contains jewelry members, in order 
to secure a trophy, but this happens fre- 
quently. Would it not be a good plan for 
every organization, whether golf club, ten- 
nis club or something else, to have printed 
a list of members under the names of their 
respective professions such as is done now 
by certain organizations. In this way 
“home industry” will be always patronized 
or at least, if not patronized, given an op- 
portunity to bid on whatever is wanted as 
occasion arises. There is a thought here 
for some jeweler to make the suggestion to 
his organization, if he happens to be a mem- 
ber of one without such an arrangement. 

x *k * 

ANUARY is inyentory time and inventory 

time is clean up time. January is the 
month which requires considerable work but 
It is well worth it. Intelligently directed 
work in January can facilitate the work of 
the entire year. Taking inventory is no 
easy job but it must be done. Many jewel- 
érs take inventory at both cost price and 
selling price, which is a desirable plan, es- 
pecially helpful at a time when a retailer 
desires to revise prices for a “clean-up sale.” 

There are certain lines of merchandise 
which must be sold at any cost at least once 
a year, if the business is to remain in a 


healthful condition. So get rid of real dead 
stock even at a loss and make room for 
fresh merchandise with a quicker turnover. 
Sitting at a desk, dreaming of what should 
be done won't help any. Action is necessary. 
This action is best exemplified through 
newspaper advertising as well as forceful cir- 
cular letters sent out to a carefully chosen 
list. 

Make your letters as personal as you can. 
The more you know about the person to 
whom you write, the greater your chance 
will be to sell that person. If you have on 
hand left-overs that might be suitable for 
the home, send your letter to persons that 
you know are about to move into new quar- 
ters or to those who are about to buy a new 
home. 

If you have on hand stock particularly 
suitable as wedding gifts, try to get a list 
of prospective brides and grooms and in your 
letter show them that you are giving them 
a real advantage by offering them this mer- 
chandise. One merchant, in disposing of 
“stagnated stock,” as he calls it, sends out 
a letter something like this: 


Dear Sir: 

It is our policy to keep our stock 
turning, otherwise we would not be in 
a position to give our patrons the ad- 
vantage of very moderate prices. We 
follow the business methods of the 
largest stores in the country in this re- 
spect. Therefore, we are offering this © 
week to our regular patrons, at very 
advantageous prices, some very choice 
merchandise which must be sold in or- 
der to keep our stock ball rolling. This 
merchandise includes the following: 

(Insert list of stock here) 

You are receiving this letter before 
we advertise this merchandise in the 
daily newspapers and you have first 
choice. If you will be on hand Tues- 
day (or mention any day you wish) 
you will have ample opportunity to 
make your selection without hurry or 
inconvenience. 

x * * 


With the passing of the big month of 
the year when most people feel an 
obligation to buy gifts of one kind or an- 
other, a retail jeweler’s resourcefulness is 
taxed to keep up sustained interest in his 
store and at least a fair amount of buying. 
The taking of inventory is always an occa- 
sion for a special sale, but it must be ad- 
vertised with plenty of force. There is 
always a remaining proportion in the com- 
munity who will buy something at all times 
if the price is right and if they can be 
shown some occasion for its use, either for 
themselves or as a gift to some one else. 
The all-year-round advertiser with resource- 
fulness at the end of the year generally 
finds his volume of business larger than the 
occasional advertiser. The advertising need 
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not necessarily be confined to the newspaper, 
but may be done in the form of circular let- 
ters which, when intelligently written, bring 
desirable results. Here is a letter sent out 
by a western jeweler to patrons in the agri- 
cultural district during the month of Janu- 
ary: 


Dear Sir: 

During this cold, snappy weather you 
should look to your watch, for cold con- 
tracts the delicate hairspring and causes 
irregular running of the timepiece. Of 
course if your watch is properly com- 
pensated and adjusted, you will prob- 
ably have no trouble. 

Even the best watch, however, some- 
times shows erratic operation at this 
season. We will be glad to look over 
your watch and give, without charge, 
correct advice as to its care during the 
cold spell. 

Come in and see us and always feel 
welcome. Our purpose is not merely 
to sell merchandise, but to win and hold 
good will by giving honest service to 
all our patrons. 

Sincerely yours, 


A letter of this kind is calculated to build 
good will and to make patrons think well 
of the jeweler.. A man who receives such a 
letter will feel flattered and it is easy to 
talk business with him, He may want a 
hall clock for his home, a new watch or 
something else, and, with treatment such as 
has been accorded to him in this missive, 
he will naturally patronize the jeweler wha 
has been so considerate. 

It is not always practical to follow the 
Italian Premier’s principle “Nothing for 
Nothing,” especially in these days. Business 
is built up at a certain expense and part 
of that expense is the rendering of service. 
The expenditure of time and effort is bound 
to come back in the form of increased profits. 


** # 


One enterprising jeweler immediately af- 
ter the Christmas holiday season starts a Gift 
Buying Club. He says he always finds this 
very satisfactory. In most cases the regu- 
lar Christmas Club is started near the end 
of the year. With an early start he claims 
to find no difficulty in getting small amounts 
from patrons who make their deposits reg- 
ularly just as people make systematic bank 
deposits. He encourages the customer by 
distributing a circular letter like the fol- 
lowing : 


The holiday season is over for an- 
other year, but you know how time 
slips by and before you know it Christ- 
mas slips around again. When you 
have not provided a little Christmas 
3uying Account you must draw on your 
bank account or otherwise inconveni- 
ence yourself. Even when one has 
ample funds and there is no financial 
inconvenience it is always well to have 
a special fund for gifts. 

Many of our patrons have been mem- 
bers of our All-Year-Round Gift- 
3uying Club for several years and have 
found it a great advantage. Club mem- 
bers are not obligated to buy what we 
have in stock, although our stock is 
very varied. We secure for them what- 
ever they wish and all at moderate 



























































102 THE JEWELERS’ 





CIRCULAR December 27, 1922, 














GREATEST 
BARGAIN 
EVER | 

OFFERED - 


No. 3002X — “Le-Flis” & 
Power Genuine Prism Bi- 
necular, French Make, very 
powerful, extra fine qual- 
ity thruout — retail value 


$45.00. Our Price, $16” 





No. 3003X—Guaranteed 10K. Gold Filled Cable Temple gor 
fitted with O-Eye size Periscopic Convex Lenses; al 


focus numbers. Per dozem..........sessessess srtteeeeceeseneeees 


NEW ERA OPTICAL CO. 


Write for Catalog and Save Money. 
123 W. Madison St. CHICAGO 





Announcement 





V. CACACE takes great pleasure in announcing to the 
retail trade that he now has ready for immediate de- 
livery a wide assortment of 


14K Onyx Rings 
in black, green and sardonyx. 


Also an exceptionally fine line of assorted cameo 
brooches in 14K white and green gold, sizes 25M to 
55MM. with or without white gold La Valliere for 


diamond. 
Write for a memo package today. 


V. CACACE, 87 Nassau St.. New York. N. Y. 














The Last Word 


The last word in Ladies’ Rings is embodied in our 
newest 18K white large amethyst, topaz, ruby 
and acquamarine rings. Many set in prongs, 
some in buds, and others in handsomely engraved 
bezels, they are all fit for the first lady of the land. 


Mr. W. E. HATCH, 334 Fifth Ave., New York City 
Mr. V. B. HUME, 803 Heyworth Bldg., Chicago, IH. 
Mr. W. R. LANDRAM, 140 Geary St., San Francisco, Cal. 


M. ALEXANDER 


50 Columbia St. NEWARK, N. J. 














Yr. C. cee & CO.” Cacao neon 


Makers of HIGH-GRADE JEWELERS’ FIXTURES 


THE WASHBURN 


MAGIC NUT 


Automatic Holder for ear studs, scarf-pins, 


; etc. 
for all sizes of scarf- 














pin wire. Guaranteed, 





EAR WIRES 


for unpierced ears. 


SAFETY CATCH 
for Brooches, etc. 
Can be applie: i to any 
work i pin tongues 
a used 


Open. Closed. —_ Closed. 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.¥. 


HERCULES 
Silk Bead Cord 


String Pearls in 10 minutes with “Hercules.” 
Saves time and trouble. Impossible for beads 














Colonial Wall Case, No. 123. 
WRITE FOR OUR CATALOG. 


Counter Case and Table, No. 107. instructions. 


to cut silk . . . Write for free sample and 


GEORGE PuLers & COMPANY 


mh, Penna. ___. 


























Engravers and Carvers , 


We Specialize in Carving 


WEDDING. RINGS 
Jos. DeNatale & Bro. 


wey 
82-84 Nassau St. Phone: John 3116. 











New York a 

















ARTHUR JOHNSON MFG. CO., I Inc, 
14-16 Church St., New York 
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Storekeeping Department. 
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prices. That is how we made so many 
friends. 


Yours for renewed success in 1923. 





Profits. from Discounts 





OW many retail merchants have ever 

taken the time and trouble to figure out 
just how much money they would save in 
the course of a year’s time by discounting 
all of their bills with the jobbers and manu- 
facturers from whom they buy? That is, 
of making it an invariable practice to use 
the short term credit policy and take ad- 
vantage of every discount jobbers and manu- 
facturers may allow for the payment of their 
bills in 10 to 30 days as the case may be? 
Probably not very many, for at first thought 


it hardly seems that a sufficient amount. 


would be saved to make this practice worth- 
while as an invariable policy. On the con- 
trary, you will discover if you take the 
trouble to figure it out for yourself—or if 
you will inspect the table presented below— 
that the amount saved in a year’s time is 
not only worthwhile, but that it really 
amounts to a considerable sum. 

Recently a southern dealer, who, by the 
way, discounts every one of his bills in this 
manner, took the trouble to figure out just 
about what his savings amounted to in a 
year’s time on the percentage basis, and 
using the most common discount allowances 
that prevail in the business world. Here is 
the table that resulted: 


1% in 10 days, net in 30 days: 18% per year 


2% in 10 days, net in 30 days: 36% per year 
3% in 10 days, net in 30 days: 54% per year 
3% for cash, net in 30 days: 36% per year 


5% in 10 days, net in 30 days: 108% per year 
2% in 10 days, net in 60 days: 144% per year 
3% in 10 days, net in 60 days ; 216% per year 
2% in 30 days, net in 60 days: 24% per year 
5% in 30 days, net in 60 days: 36% per year 


These are bonafide figures of the saving 
that actually results when the short term 
credit policy is practiced, and all bills are 
discounted. The most common allowance, 
perhaps, is 2 per cent. in 10 days, net in 30 
days, and as will be seen this little item 
alone amounts in one year to a saving of 36 
per cent. But many jobbers and manufac- 
turers are even more liberal than that in 
their allowances for prompt payment, so it 
seems that it is indeed worthwhile to always 
take advantage of these discounts. You 
have but to examine the above table, in fact, 
to realize the full truth of this. 

In the opinion of this southern merchant 
who compiled the table, the average saving 
to the average merchant discounting all of 
his bills where discounts are allowed, would 
Probably amount to somewhere between 40 
and 50 per cent. per annum, though, of 
course, this would vary to some extent with 
different merchants. But at any rate, even 
though the gross saving amounted to only 
10 per cent. per year it can be readily seen 
that it would be well worth while to in- 
variably practice this policy; for by dis- 
counting all bills on practically everything 
that the store purchased the saving in one 
year’s time would really amount to a very 
considerable figure. H. F.:P. 
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A well-known jeweler during the four last 
years had an average cost of doing business 
of 39.9 per cent, including partners’ salaries. 
The average for the same period, exclud- 
ing partners’ salaries was 22.5 per cent, The 
business during the four years mentioned 
was such that each year showed a profit 
above all expenses and salaries. This re- 
tailer’s business for the year 1921 was 100 
per cent greater than for the year 1916. 
How do your figures compare with these? 
Look over your books. No retailer can 
be successful in business unless he maxes 
figures his business barometer. 


* * * 


Frequent change of window displays is 
very essential in order to keep the public 
interested. Many jewelers change their win- 
dow displays every week and some twice a 
week. One very successful jeweler has a 
different diamond display every day. The 
rest of the display is changed once a week. 
Silverware is shown by itself as also are 
clocks, art goods, and watches. Diamonds 
and pearls are shown in combination. 

The leading jewelry stores in Rio de 
Janeiro make very elaborate window dis- 
plays of assorted diamond jewelry. The 
displays are in many instances much more 
varied and elaborate than American displays. 
The reason for these large displays is the 
fact that the natives judge the store almost 
entirely by the window display. Conse- 
quently many jewelers there keep practically 
their whole stock of diamonds and diamond 
jewelry in the window. Otherwise, they 
claim, the natives would believe that they 
did not have high grade goods and they 
would lose business, 

There seems to be a particularly heavy 
demand for Swiss watches in Brazil. Watch- 
makers there receive about $3.30 per day 
when the rate of exchange is normal. 


* * * 


Referring to the markup on silverware, 
over which there has been considerable agi- 
tation, a large jeweler recently stated: 

“Tt has been our endeavor through ad- 
vertising and other means to build up a 
turnover which would permit of smaller 
profits. We believe that the sale of most 
of the merchandise in which we deal has 
been retarded by increasing prices to a pro- 
hibitive degree. For instance, while many 
jewelers have been urging a profit ranging 
from 60 to 80 per cent on silver, we have 
held out for a profit of 50 per cent, believ- 
ing that at the low price our business would 
increase and we could afford to sell at that 
markup. We are very strong for advertis- 
ing, especially for better advertising for 
jewelers. The whole trade in my mind has 
made a poor showing in advertising. This 


CIRCULAR 


103 


advertising inefficiency, 1 believe, is largely 
responsible for the low turnover complained 
of by so many retail jewelers.” 


ok 2% * 


The report published in 1921 by the Har- 
vard Bureau of Business Research shows 
that the average cost of doing business 
among the jewelers interrogated was 43 per 
cent. In commenting on this, one of the 
largest jewelers in this country said: 


“We think that the percentage given by 
Harvard is extraordinarily high, although 
it should be said that most of the jewelry 
houses were probably greatly disappointed 
in the volume of their business during 1921. 
It is also likely that many of them found 
themselves at the beginning of that year 
with an inventory which was extraordinarily 
high, It is the writer’s judgment that many 
jewelry houses lose sight of the importance 
of a turnover. Many houses, even the 
smaller ones, make the mistake of buying 
more expensive goods than their clientele 
warrants. A comparison of general operat- 
ing costs, particularly salaries and watches, 
shows that we have been unable to get much 
below the big rate in 1919 and 1920, al- 
though the volume.of business has probably 
dropped off in most cases very sharply. 
Like everybody else we make special effort 
to increase our volume.” 


* * * 


A jeweler says he is making a big suc- 
cess by pushing certain articles bearing his 
own name and with his own guarantee. He 
talks up personal responsibility with every 
sale and puts on a good profit, enough to 
cover his overhead and at the same time 
allow him sufficient net, over and above all 
expenses. 

In an interview he said: 


“If increased trade conditions would come, 
the greater volume would soon automatically 
reduce the overhead, but the turnover of any 
given article would only lessen the invested 
capital and save only the interest on a part 
of the investment. Such increase of volume 
is not only doubtful, but almost hopeless, 
and the only way to find relief is to look 
toward increased volume to conquer ‘Mr. 
Overhead.’ Turnover saves very little. In- 
creased volume is the big redeeming feature 
in the jewelry business.” 





Smile Awhile 





An angel of a girl generally plays the 
devil with a man.—Snapshots. 
x * * 
“A caller with a poem to see you, sir.” 
“The devil! What’s his name?” 
“It’s a young lady, sir, an’ she’s a peach.” 
“Ah! Show her in. I’ll be glad—ahem !— 
to look at her lines.”"—Kreolite News. 
* * 
“He made an unusually good afterdinner 
speech,” 
“What did he say?” 
“He said: ‘Waiter, give me the check,’ ” 
o°..4a, 4 
Preacher (solemnly): “Rastus, do yo’ 
take dis here woman for better or for 
worse?” 
Rastus (from the force of habit): “Pah- 
son, Ah shoots it all!”"—Wayside Tales. 
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S a lad I was continually being cau- 
tioned by my elders never to waste so 
much as a pin, “Remember,” they would 
say, “wilful waste makes woeful want.” 
Having been raised in an atmosphere of 
thrift it is only natural for me to deplore 
waste in any shape or form. 
Fault-finding is obnoxious 
while carping criticism is just so much 
wasted energy on the part of many who 
delight in finding fault with others. In 
writing this article, therefore, my one and 
only motive was to indulge in a bit of con- 
structive criticism for the benefit of well- 
meaning but over zealous manufacturers, 
jobbers, jewelry supply houses, and a host 
of others, who flood the mails from day to 
day with advertising, literature and circular 
matter of every conceivable variety. 
The postman who serves the route in 


to most of us, 


the business section of the community in’ 


which I reside is somewhat of a_ joker. 
Loaded down, as he invariably is with the 
first mail for the day, he generally greets me 
in this fashion: “Well, here is more stuff 
for your waste basket.” Of course not all 
he delivers in the way of mail is waste by 
any means, although far too much accord- 
ing to my way of reasoning ultimately finds 
its way there. If the average jeweler was 
to attempt to read, or even glance over 
every circular letter, house organ, pamphlet, 
catalog, or prospectus that comes to his 
desk with every mail delivery, he would 
have little time for anything else, 

I know of one jeweler in a Pennsylvania 
town who is seriously handicapped for 
storage room, but whose monthly accumula- 
tion of waste paper averages four or five 
bales. Waste paper dealers in this locality 
are loth to remove waste paper at any 
price, so that this particular jeweler is al- 
ways puzzled in finding a way out of this 
difficulty, Some months ago it happened 
that a lot of college boys were out scouring 
the town in search of. inflammable material 
with which to light a bonfire, and took away 
an auto truck load of baled paper and ex- 
celsior from our friend’s establishment. 


W ERE jewelers as a class to attempt to 
file or preserve for future reference 
every catalog or pamphlet that came their 
way, they would have very little space left 
for the display of their wares, Paper and 
printing charges in these days are not to 
be winked at, as most of us know from 
experience. Why, then, will well-meaning 
manufacturers and jobbers, whose enthus- 
jasm concerning their offerings sometimes 
runs riot, continue to pour into the mails 
tons of printed matter that in many instances 
is never read. 

I do not mean to insinuate that it is fool- 
ish or unwise for manufacturers and job- 
bers to bring to the attention of retail jewel- 
ers, via the mails, such messages regarding 


their wares as are timely and educational, 
howbeit I believe more can be accomplished 
for less money through the medium of well- 
displayed, dignified and truthful advertising 
in jewelers’ trade journals. If I am look- 
ing for the name and address of some 
concern that may be in a position to cater 
to my needs when ordering jewelry or re- 
pairs, I invariably turn to the advertising 
pages of my favorite trade journal, In so 
doing I have the assurance that I am dealing 
with a reliable house, because of the fact 
that their advertising is a sort of perpetual 
guarantee as to the dependability and worth 
of the merchandise they advertise for sale. 

Retail jewelers have their likes and dis- 
likes in the same ratio that men engaged 
in other pursuits have. Coercion or per- 
suasion will not always change their views 
with regard to their methods of buying and 
selling. An importunate manufacturer’s 
traveling salesman may endeavor to, and 
perhaps succeed, in persuading a retail 
jeweler to take on a line or invest in a 
proposition that later on proves to be a 
disappointment. After the salesman’s de- 
parture, the jeweler may nurse a feeling of 
resentment against the salesman or _ his 
house, which no amount of circularizing will 
overcome, I have in mind a certain jobber 
who receives periodically house organs, cir- 
cular letters, expensive window cards, and 
other forms of supplementary advertising, 
from a manufacturer whose line he does 
not, and cannot be persuaded, to handle, all 
of which goes into the waste basket with 
scarcely a glance from the manager 
himself. 


A> a youth [ recall working one sum- 

mer in the office of a large hardware 
concern in my home town, In those days 
the free distribution of advertising matter 
was nearly as prevalent and wasteful as it 
is today in comparison with the amount of 
business done. I remember distinctly a 
room on the top floor of the building which 
contained among other things a miscellan- 
eous assortment of printed matter, done up 
in bundles of various sizes, and thick with 
dust. Envelope stuffers they were for the 
most part, with a sprinkling of paint color 
cards, garden seed catalogs, handbooks of 
tools, farming implements, and the like. I 
do not recall ever seeing any of this ad- 
vertising matter mailed out to the store’s 
customers, nor was it ever put to any other 
use so far as I could see. Perhaps this 
accumulation of circular matter would still 
be hidden away in the dust were it not for 
the fact that the building was destroyed by 
fire some years ago. 

If a manufacturing jeweler or jobber is 
compelled to use up his advertising ap- 
propriation in occasional wasteful circular- 
izing regardless of the amount of money 
involved, all well and good. He might, 





December 27, 1922, 


however, take pity on the poor victim who 
is handicapped for waste paper storage room, 
There are times when retail jewelers can 
use envelope stuffers to good advantage, 
particularly if a considerable number of 
statements are mailed out from month to 
monta, It costs the jeweler no mcre in 
postage to enclose several small advertising 
circulars or folders with each statement 
mailed out, and he gets this added publicity 
in the bargain. 

My views on the subject of circularizing 
by mail are not so narrow or antiquated as 
to class all efforts in this direction as a 
foolish expenditure of time and money, 
Much waste, however, might be eliminated 
if advertisers were to exercise more care 
in the preparation of their mailing lists. In 
my opinion no mailing lists are quite so 
productive of results as the ones corapiled 
by the advertiser himself from among his 
own customers. From past experience in 
the filling of their orders he knows almost 
to a certainty what one customer will buy, 
and what another will not. 

Any jeweler who aims to keep abreast 
of the times is sure to at least glance 
over the advertising pages of his favorite 
trade journal during his leisure moments, 
If he finds therein an announcement to the 
effect that some manufacturer or jobber has 
brought out something new in the line of 
jewelry, silverware or findings, he is more 
likely to be impressed with its timeliness 
than he would were he to receive a lot of 
advertising circulars or cards in the =uail, 
much of which he doesn’t even look at, let 
alone read. I may be wrong, but that’s 
the viewpoint [ take of the situation. 


W HEN it comes to the promiscuous Jis- 

tribution of costly window display ‘na- 
terial, house-organs, and catalogs by mail, 
considerable money might be saved for the 
advertiser were the recipients given an op- 
portunity to say whether or not they ac- 
tually wanted to receive advertising nelps 
of this kind. In former days it was pretty 
generally the custom for manufacturers to 
end up their trade journal advertising copy 
with some such phrase as “Catalogs of 
display helps mailed upon request.” Of 
course among the better known and more 
conservative manufacturers this practice is 
followed today. In glancing over a jewelers’ 
trade journal of recent date, I found ina 
number of instances the concluding fpara- 
graphs of advertising copy belonging to rcp- 
resentative manufacturing jewelers to read 
something like this: 


“For advertising and sales helps 
write our Sales Promotion Departt- 
ment.” 

“T}lustrated booklet on watch 
crystals will be sent on request.” 

“We have a handsomely illustrated 
catalog filled with selling suggestions 
for making your store front the most 
attractive in your city. Send for your 
copy today.” 

“Our latest catalog—just off the 
press—will be free to you just as soo 
as your request reaches us, Write 
now.” 


If a jeweler is really desirous of obtain- 
ing information about some line he com 
templates taking on, he will not allow 4 
two-cent stamp to stand between him 
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Retail Advertising Department. 





the receipt of a catalog or prospectus. 
Furthermore he is more apt to value a 
catalog he has been obliged to ask for 
than one that has been thrust upon him. 


ANUFACTURERS that have gotten 

out beautiful and expensive editions of 
their catalog, or have originated some 
clever pieces of advertising matter are to 
be pardoned for entertaining a just sense 
of pride as a result of their accomplishments. 
But no degree of enthusiasm on their part 
will render effective any piece of printed 
matter that fails to impress the recipient. 
Nor can such use of printers’ ink be pro- 
ductive of satisfactory results from a dol- 
lars-and-cents viewpoint, if it is not taken 
seriously by the prospect who is being cir- 
cularized. 

The law of averages governs to a certain 
extent the percentage of replies to be ex- 
pected from circular inquiries sent out by 
mail. Whether or not the percentage of 
replies measures up to an advertiser’s ex- 
pectations depends upon circumstances pe- 
culiar to the product advertised; to the 
attractiveness of the advertising itself; and 
to the correctness of the mailing list. Even 
where the utmost care is exercised in lay- 
ing out a proposition in cold type, or in 
the preparation of mailing lists, the per- 
centage of returns is small enough at best. 
With some jobbers and manufacturers, how- 
ever, circularizing by mail has become al- 
most a mania. Regardless of financial 
returns, they imagine they must load up 
the mails regularly with advertising litera- 
ture, or they'll lose their standing in the 
commercial world. 


RADE journal advertising leaves its im- 

press upon the minds of retail jewelers 
in pretty much the same way that steady 
newspaper advertising gains the favorable 
attention of the general public, Suppose 
department stores concluded that the only 
way to induce people to buy was to fill the 
vestibules of their homes with handbills, 
circular letters, mailing cards and booklets. 
Would the goodwill fostered thereby equal 
that obtained through newspaper adver- 
tising? Personally, I think not. The 
throwing of circulars and handbills around 
on door steps has long since been outlawed 
in some localities, fines being imposed by 
the authorities on any merchant who dis- 
obeys the ordinance. 

I don’t imagine I am any more difficult 
to reach as a mail order prospect than my 
fellows, nor am I wilfully antagonistic to 
supplementary advertising by mail. I do 
know, however, that I am seldom suff- 
ciently impressed as the result of receiving 
mailing cards and circular letters to sit 
right down and acknowledge their receipt, 
or pin my check to an order blank. I have 
on several occasions in times past been 
foolish enough to so act under the spur of 
Momentary impulse, but usually regretted 
my haste later on. 

I do not suppose for one moment that 
manufacturers and jobbers who may chance 
to read this article will discontinue sending 
out announcements by mail, nor is it my 
intention to discourage them in this respect. 
My one and only motive in writing the 
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article at all was to give them a bit of 
friendly advice concerning the impracticabil- 
ity of overdoing a good thing—A, S. K. 





Letters That Won Business 





ETTERS properly written always get 

attention, if not immediate business. 
Ready-made letters are like ready-made 
clothes—not always. satisfactory, but the 
suggestions embodied in the accompanying 
letters may prove helpful and will allow 
the retailer to adapt them to his own par- 
ticular purpose in his own way. Someone 
wisely said that it isn’t how much you 
say, but what you say, that counts. The 
letter should be adapted to the individual 
to whom it is written, or at least well 
keyed up to the occasion. The letters ap- 
pended below will offer suggestions for ad- 
vertising wedding gifts, birthday gifts, 
graduation gifts, presentation gifts, wed- 
ding anniversaries, etc., etc. 


Letter to Advertise Presentation 
Gifts 
Dear Sir (or Madame): 

We understand that Mr. .......... 
of your organization has just rounded 
out a term of years and that you 
contemplate making a presentation in 
appreciatién of faithful services ren- 
dered. We shall be glad to assist you 
in every way in selecting something 
that will serve as a lasting keepsake, 
and assure you that our prices are 
very moderate, while the quality of 
our stock is of the highest grade. 

Merely as a_ suggestion, we _ will 
mention one of our 21 jewel 
watches in solid gold, 14 kt. case. A 
handsomely wrought monogram might 
be engraved on the back of the case. 
As you know, a watch is always ap- 
preciated and a most useful gift, being 
really a necessity rather than a lux- 
ury. Our watches are guaranteed and 
carefully adjusted by our own watch- 
makers so that you may feel assured 
of perfect satisfaction. Interest in our 
watches does not end with the sale 
of the watch for we request purchasers 
to come back to us at stated intervals 
so that we may make an inspection 
and regulate the watch when neces- 





sary. 
Yours very truly, 
* * * 
Letter to Advertise the Optical 
Department 


PROTECT the eyes of your child— 

aid, strengthen and add years of 
life to your own eyes by wearing the 
kind of glasses that you or your child 
should wear. 

Five million children in the United 
States today have poor eyesight. 
Many of them will grow up and have 
weak eyes all through life for the lack 
of timely and proper attention. 

Do not criticize your child for hold- 
ing his book too close to his eyes, 
but let it be a WARNING SIGNAL 
for you to have his eyes examined, 
and if necessary, properly fitted with 
glasses. 

Poor eyesight reveals itself in both 
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children and grown-ups im.qmany dif- 
ferent ways; headaches, dizziness, 
twitching of the eyelids, tired, sleepy 
feeling and in some cases it maniiests 
itself in a strained, irritated appear- 
ance of the eyes. 

The physical discomfort caused by 
eye strain is sufficiently annoying to 
discourage any child from concentrat- 
ing his or her best efforts in making 
the most of their opportunities in 
school. 

You can consult us and have your 
eyes or your children’s eyes scientifi- 
cally examined free, by a registered 
optical specialist, a man who knows 
his profession, 

Cordially yours, 





Getting the Most Out of His 
Advertising 





66] °VE been using newspaper advertising 

for a number of years,” said a middle 
western jeweler, “but it has only been within 
the past two or three years that I’ve felt 
that this advertising was doing me as much 
good as it should. And there’s a definite 
reason for this. 

“When I first started in to use newspaper 
space my idea was that it would be best for 
me to get this advertising at the lowest pos- 
sible rate. I figured that the less money I 
spent for newspaper advertising the better 
off I’d be. The consequence of this attitude 
was that I got my rate down to the lowest 
possible point, used changes of copy only 
infrequently because the papers wanted to 
charge me more for changing the ads, and 
let the papers run my ads wherever they 
saw fit, in obscure corners, at the bottoms 
of the pages and so on, 

“This advertising didn’t seem to get me 
anywhere, and I was just about determined 
to cut out newspaper advertising entirely 
when I read an article about advertising 
that made me sit up and take notice, As 
the result of reading this article I decided 
on a radical change. I paid enough more 
to get my ads at the top of the column, next 
to reading matter, on the society pages of 
the local papers, with daily changes of copy. 
And, right away this new advertising began 
to get results, just as the article I’d read 
said it would. 

“A jeweler, it seems to me, must acquire 
as much prestige for his business as possi- 
ble. He can’t acquire prestige by using ads 
that look old and sloppy and that are pushed 
off into out-of-the-way corners of the papers. 
He can acquire prestige by using ads that 
are changed frequently, that appear on the 
society pages of the papers where. they will 
be read by the leading women of the town 
and by making them stand out from other 
advertising by getting them next to reading 
matter.”—F. H. W. 








A teacher in a lower grade was instructing 
her pupils in the use of a hyphen. Among 
the examples given by the children was 
“bird-cage.” 

“That’s right,” encouragingly remarked 
the teacher. “Now, Paul, tell me why we 
put a hyphen in “bird-cage.” 

“Tt’s for the bird to sit on,” was the 
startling rejoinder. 
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VAST amount of time and energy has 

been expended, in years past, in bring- 
ing the hairspring to its present state of 
development. Therefore, any student in- 
clined to pass by the subject lightly is stor- 
ing up future trouble for himself—hairspring 
theory and practical work in truing and 
isochronizing should take every moment of 
the watchmaker’s spare time. 

So much has been written on the subject 
that the writer does not expect to add to the 
store of knowledge regarding the hairspring ; 
he hopes merely to make more understand- 
able some of the theory already known. 
The spiral form of the hairspring pre- 
cludes any possibility of bringing it to per- 
fect poise—there is always part of a coil 
more on one side than on the other. But, 
by means of proper pinning and adjusting, 
practical poise may be obtained. | 
The first thing to understand is that no 
two coils of the spring move at the same 
rate of speed, or have the same tension. 
For, when it is all said, a hairspring is 
nothing more or less than a bent lever with 
the weight at one end and the fulcrum at 
the other, and the power between these ex- 
tremes. The inner coils move more rapidly 
than the outer ones, and the power is con- 
stantly changing and reversing itself at each 
vibration of the balance. As the balance 
takes the turn which winds the hairspring 
up about the collet, the vibration extends 
witil the momentum of the balance is met 
by the resistance of the spring; then comes 
the instant when the balance is at a dead 
standstill until it begins its return journey. 
At this period the spring is on its outward 
development and the progression of force 
is from the collet toward the stud; but, 
inversely, the resistance is from the stud 
toward the collet. The momentum of the 
balance and the impulse from the escapement 
being sufficient to bring the hairspring to 
the right tension to overcome the momentum, 
it returns the balance. 

A rule that applies to all classes of springs 
(but one which we will apply to balance 
springs alone for the present) is: “As to 
the tension, so is the force.” 

Having agreed that the hairspring is a 
bent lever, one end being pinned to the collet 
and the other to the stud, we see that the 





stud is the real pinning point of the spring; 
but the virtual pinning point is the regulator 
pins, for they are the medium through which 
we adjust the tension. Each fraction ahead 
the regulator pins are moved, so much the 
hairspring is virtually shortened; and, fol- 
lowing the rule already laid down (as to 
the tension, so is the force), if the spring 
is shortened naturally the tension is greater 
and the force more. Let us always remem- 
ber that extreme care should be taken when 
handling the balance bridge so as not to 
bend the regulator pins because they have 
an enormous influence upon the proper ac- 
tion of the hairspring. 

The opening between the pins should not 
exceed twice the thickness of the spring, 
and the spring should be so adjusted at the 


stud that the overcoil will pass directly © 


through the center of the opening between 
the pins. You should be able to move the 
regulator from one side to the other with- 
out cramping or decentering the spring. If 
any favor is shown either pin, let the hair- 
spring rest closer to the inside pin than to 
the outer. 

To properly center and adjust the spring: 
Remove it from the balance, place the stud 
into position on the bridge, and screw the 
stud screw tight; now, by manipulating the 
overcoil at the elbows, center the spring so 
that the center of the collet is directly over 
the center of the balance hole jewel and 
adjust the overcoil at the stud so that it will 
pass through the center of the opening be- 
tween the pins. Try the regulator from 
side to side and, if it pulls the spring one 
way or the other, adjust the curve on the 
overcoil so that it will not touch at any 
point. The writer prefers to have the spring, 
when at rest, favoring the inside pin a trifle 
—hbut it must be a trifle in capital letters. 

If you will note that the action of that 
portion of the hairspring from the pins to 
the stud is, at each development, in the op- 
posite direction from the body of the spring, 
you will realize better the importance of the 
proper adjustment of the regulator pins and 
the necessity of careful handling when re- 
placing the jewels in the bridge, etc. 

We realize the importance of having the 
guard pin exactly upright, but it is fully as 
important to have the regulator pins parallel, 


especially at the point where they come in 
contact with the spring. 

The hairspring, being spiral, cannot be 
round. So, obviously, there is one portion 
of a coil more on the side where it is pinned 
to the stud than there is on the right quar- 
ter; and this short quarter will be the point 
of short development and it is there that 
the natural error in a hairspring arises. 

The fact that the hairspring is fastened 
at both ends and that it is spiral gives rise 
to a lateral or side-pull on the balance pivots 
at the time of coiling up about the collet, or 
inward development; and a lateral push at 
the time of outward development. The fact 
that the balance vibrates back and forth 
and does not complete its circle proves that, 
at the end of each vibration, it comes to a 
full stop before it begins its return journey, 
All of which brings us face to face with the 
condition of the balance pivots, the fit and 
the relative thickness of each jewel, and the 
various resistances involved—but we will 
take this up later. 


As the inner coils develop more rapidly 
than the outer ones, they are naturally the 
ones to give rise to the most trouble. As 
the force progresses from the collet to the 
stud, we realize that the energy stored up 
in the tension of the spring does not skip 
from coil to coil but must progress rhyth- 
matically from end to end. So, if the spring 
is not perfectly centered around the collet, 
this progression has a bad start at birth— 
not only is the progression interfered with, 
but, for every fraction of a millimeter the 
spring is decentered at the collet, the lateral 
pull on the pivots is multiplied at the stud 
on account of the length of the bent lever 
principle involved. Therefore, it is reason- 
able to assume that too much stress cannot 
be laid upon the importance of the spring 
being true in the round about the collet. 


In truing about the collet, do all the work 
on the first quarter turn from the point 
where the spring leaves the collet. The 
spring should rise naturally and freely from 
the hole in the collet, but if it is pinned in 
such a manner that it leaves the collet flat 
and crowds against the collet, take a fine 
needle and insert the point between the ex- 
treme ends of the spring and the collet and 
open it away from the collet; leaving the 
needle in this position, manipulate the first 
quarter turn about the collet so that the 
spring will start out in a perfect curve away 
from the pinning point. It is extremely im- 
portant that the pin be tight and that no 
part of the first turn touch the collet at any 
point in the development of the hairspring. 

In pinning a hairspring at the collet, use 
a steel mandrel which you can easily make 
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by taking a piece of thirty Stubbs steel wire 
and, turning it to a taper so that any size 
collet will fit some place on its length, draw 
file it, while soft, by pulling the file length- 
wise with the tapered portion; after these 
lengthwise grooves are cut, harden the man- 
drel. For use, set the large end up in a hole 
in your bench anvil and slip the collet on 
the mandrel tightly. This device will not 
only hold the hairspring level, but it will not 
slip when you push the pin in; it will give 
you both hands free to work with and get 
your work up where you can see it. 

In preparing the pin, file a brass wire to 
a slow taper so that it will go through the 
hole in the collet; cut off the pointed end 
even with the hole, mark the other end 
even with the hole, and remove the pin. 
Then, by rolling with a knife just ahead 
of the marked place, you will score the 
wire so that it will break easily at that 
spot. Place the end of the spring in the 
hole, being sure that the collet is right side 
up, and push the pin lightly into place. Now 
raise the spring up until it is flat with the 
collet and force the pin in tight and swing 
the wire around until it breaks off at the 
scored place. Then finish tightening the pin 
with a pair of stiff tweezers. 

In speaking of having the collet right side 
up, let me state that it is not advisable to 
pin a hairspring so that the first quarter 
turn passes the slot in the collet, for, if the 
collet is sprung open the least bit in forcing 
it on the staff, it affects the centering of 
the spring more rapidly than if the spring 
took a full turn around the collet before 
crossing the collet slot. 

Pinning should be done from the under 
side of the spring, not across the top. Push 
the pin through the hole straight across the 
under side so that the pin would not go 
through the coils if it were long enough. 

In hairspring pinning, do a workmanlike 
job, for in adjusting to position you may 
have to change the pinning points to the 
fast or slow side, and, to do this, the pin 
would have to be removed so it is to your 
credit and convenience that the job be done 
right. If you will devote thirty minutes a 
day to pinning and unpinning hairsprings for 
ten days, using the method described, you 
will be on speaking terms with any hair- 
spring. 

The trouble with most of us is that we 
are afraid to tackle a hairspring for fear 
of “jazzing” it; or, on the other hand, “fools 
rush in where angels fear to tread,” and 
irreparable damage is done through 
ignorant handling. If one is familiar with 
the rules, there is no need of injuring the 
finest spring. 

To begin with, a hairspring is handled 
from the quarters. If two coils of an Amer- 
Ican spring, which develops to the right, are 
too close together, do all the work on the 
coil outside—if the fourth coil from the out- 
side is too close to the fifth coil from the 
outside, consider the fifth coil out of the 
running for the bend will be in the fourth 
coil, just one-quarter of a turn back in the 
direction of the collet, and will be a sharp 
V-bend. By placing the tweezers directly 
over this bend and squeezing slightly, the 
spring will straighten out sufficiently to 





Spread the fourth coil away from the fifth 
and it will not be necessary to make any 
more bends. 

If two coils are too far apart, the bend 
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will be one-quarter of a turn in the opposite 
direction and will be in the shape of a 
straightening out of that coil. By using 
half-round or overcoil tweezers, this can be 
quickly corrected. 

Let us review this and get a thorough 
understanding of the principle because it 
will do away with the cut and try system 
which is rather hazardous and anything but 
good for the spring since every bend in a 
spring means that the interior construction 
is changed at that point and, in the case of 
over-bending and bending back, has a ten- 
dency to crystallize the steel at that point, 
making the construction more dense. This 
interferes with the progression of force, sets 


up variable tensions in the spring, and ruins: ’ 


any possible chance of attaining isochronism. 

Remember that the spring, no matter how 
you turn it, automatically divides itself into 
quarters. If two coils in the body are too 
close together, turn the spring so that the 
close place is to your right hand side; now, 
imagine you cannot see the rest of -the 
spring, only these two coils; with your eye 
follow the outside coil of these two down- 
ward one-quarter of the circumference and 
there will be the bend that is causing the 
trouble. If the coils are too widely sepa- 
rated at any given place, reverse the direc- 
tion and leave the inside coil, or coil near- 
est the collet, alone, for the bend is invari- 
ably on the outer coil. 

In examining the action of the spring be- 
tween the regulator pins, always look from 
the stud toward the pins. The real action 
is immediately apparent when observed from 
this point. 





The Punished Mr. Scrooge—A True 
Christmas Story 





ig was the day before Christmas. Mr. 

Pivot sat at his bench behind the win- 
dow of a fashionable jewelry store in Fifth 
Ave., gazing out at the wonderful thorough- 
fare and dreaming about the jolly good 
time he and his family will have on the 
morrow. He thought of his dear children. 
He had told them all about Santa Claus; 
how he would bring them all the pretty 
playthings they could wish for, if they 
would always pray to God and be nice to 
everybody. 

Mr. Pivot had just finished winding the 
watches on the watch repair rack and no- 
ticed with some satisfaction how the wrist 
watches, the repeaters and chronographs 
were all ticking on time, and prepared his 
bench and tools for more to come during 
the day. After giving another cursory 
glance at the watch rack, to make sure that 
everything was O. K., he settled down to 
his work on the bench. 

So he sat with his eyeglass screwed in 
the orbit of his eye, dreaming about the 
great time he, Mrs. Pivot and the little 
Pivots would have the next day. His pleas- 
ant reveries stopped suddenly and the eye- 
glass dropped from his eye, barely missing 
the balance and hairspring of a watch he 
was working on, as he saw Mr. Scrooge, a 
hard-headed customer, across the street. 

There he stood, holding his watch in hand, 
looking at the jeweler’s sidewalk clock. His 
countenance darkened perceptibly as the re- 
sult of his observation, and it was clear 
that his mind was perturbed. Wearing an 


109 


old-fashioned watch that should have been 
scrapped years ago, he could not be per- 
suaded to lay it aside and buy a modern 
one. Time and again Mr. Pivot repaired 
the fusee chain; the mainspring, too, broke 
now and then, and the movement was so 
worn that it was difficult to make it turn, 
let alone make it keep time. 

Another clerk in the store now noticed 
Mr. Scrooge, too, who, having now made 
up his mind, began to cross the street in 
the direction of the jewelry store. 

Said the clerk to the watchmaker: “You 
better get ready for him now, he has fire in 
his eye.” 

Mr. Scrooge quickened his steps the 
nearer he came to. the store, and Mr. Pivot’s 
heart began to sink as he saw his frowning 
countenance. Mer. Scrooge probably had a 
severe lecture in his mind for Mr. Pivot, 
but the best of intentions are often changed 
by circumstances. 

Hurrying towards the open store door, 
with the watch in his hand, he failed to no- 
tice an inch high step at the entrance and 
stubbed his toe violently against it. Then 
things happened. Through the impact Mr. 
Scrooge stumbled and the watch shot out 
of his hand, almost into the center of the 
store, where it rolled around until it hap- 
pened to come near the watchmaker, who 
picked it up and presented it to the owner 
with an affable smile of relief, while Mr. 
Scrooge did his utmost to preserve his dig- 
nity. The blunt method of his entrance 
knocked the well prepared lecture out of 
his head and in a peeved voice he said to 
the watchmaker: “Well, you better fix it 
now.” Mr. Pivot then got voluble, and re- 
minding Mr. Scrooge of the happy season, 
persuaded him to treat himself to a useful 
Chrisemas gift in the way of a modern 
watch:— Sirius. 


Watches for Athletic Events 


YArcaes of unusual design and for 
an unusual purpose have just been 
completed by a well-known manufacturer. 
Ten watches were made for Haller & 




















SPECIAL TROPHY WATCHES 


Fuller, Ann Arbor, Mich. These are to be 
presented by the alumni of the University 
of Michigan to the present and past 
members of the team who were selected 
for the All-America mythical football 
teams announced at the close of each season 
by Walter Camp, football writer. 

Each watch bears in relief work, the 
features of Yost, the famous Michigan 
coach, and the die shows a likeness that 
is really a masterpiece. The construction 
of the ten watches was under the super- 
vision of a graduate of Michigan, Carl 
Bieser. 
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REFINERS 


Sweeps, Polishings, Gold, Silver, octia aakb--ginten, wi 


; supply you with i 
and solders in 10Kt. MKt, a 


platinum plates, : 
alleen pak wives slao Platinum and Plated Scraps. nk. ile shite aokile and 
red golds |B) 2 San © 1 0) Ot Be) 


ium platinum. MANUFACTURERS OO | 
Platinum and White Gold Wedding a cn 0" pe nel 
Ring Blanks. Fancy White Gold 


: Mountings. Selections Sent on Request. ; 5 
Purchasing and Sales Dept.: Refining and Manufacturing Plant: 


5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 











Gold. Silver GRIMSHAW, BAXTER & J. J. ELLIOTT, Lt. 


29/37 Goswell Road, London, England 


Cablegrams, Grimbax, Barb, London. 


















and 
Manufacturers of the celebrated 
4 London made 
Platinum ” ELLIOT” 5 
Refiners and Assayers Chime Movements 


Will forward on receipt of business 
card a copy of their High Grade 
T. B. HAGSTOZ @®& SON English Clock Catalogue. 


| 709 Sansom St., Philadelphia | Movements only supplied or clocks complete in richly 














designed cases. 











Returns From Treatment Businesslike a L A T ' N 


that are Prompt that is Fair 
Accurate deans Gold—Silver— Platinum 
SILVERWARE REPAIRED 


Replated and restored like new 


MESH-BAGS REPAIRED 


Replated and Relined—Same as new 


By a concern that has been refining precious 
metals for the past twenty-two years. 
A consignment to us will speak for itself. 


Advance Estimate furnished if desired. 


Novo Smelting and Refining Company ERVICEE 133 N. state st 


Gold, Silver and Platinum Bullion Dealers CHIC AGO 
269 Peal St. REFINERS AND SMELTERS New York City WARTZ & CISK 


SEND US YOUR SPECIAL ORDERS FOR 


EMBLEMS ¢ 
2» BADGES 
C 2 School, College, MED AL Ss 


Fraternity Pins 
‘WwW YORK 






















Bakelite ana Galalith ¢ 


Earrings Pendants 
Necklaces La Vallieres 








The Delight of Your Christmas Trade 


ABSE BROS. 


155 Broadway Brooklyn, N. Y. 
Order Through Your Jobber 


INTERBORO MEDAL and eeoee Ge. 
J. JURGENSEN, Prop. 







123 Fifth Ave. 








KEITH~ LANDIS 
Electric Clock 


Insured For Homes, 
Accuracy Offices, Automobiles 
KEITH-LANDIS CORPORATION 
337 West Madison Street - Chicago 25 West 45th Street, NEW YORK 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 


>= 





UNITED STATES PATENTS 


Issue of Dec. 5, 1922 


1,437,705. CLOCK WITH STRIKING TRAINS 
FOR HOURS AND QUARTERS.  Tostas 
BAUERLE, St. Georgen, Germany. Filed Nov. 
22, 1920. Serial 425,933. 2 Claims. 

An improved clockwork with striking trains for 
hours and quarters comprising in combination with 
the usual clockwork an hour disc and a quarter 














disc mounted upon one and the same shaft and a 
differential change gear between said hour disc 
and quarter disc and the driving shaft of the 
clockwork for operating and alternately locking 
said discs, 


1,438,153. CLOCK DIAL. Joserpu T. WHALEN, 
Rhinelander, Wis. Filed Jan. 3, 1921. Serial 
434,524. 2 Claims. 

The combination with a clock mechanism, of a 
dial operatively associated therewith, hands of dif- 
ferent colors adapted to be rotated by the mech- 
anism around the dial, an annular row of figures 








designating hours upon the dial, and concentric 
rows of alphabetical characters, each characterized 
by a color identifying it with one of the hands. 


DESIGNS 


$1,703. SPOON OR SIMILAR’ ARTICLE. 
Henrik Hittzom, Wallingford, Conn., assignor 


pm ‘K_ 


"i 


to R. Wallace & Sons Mfg. Co., Wallingford, 
Conn. Filed May 2, 1922, Serial 2,037. Term 
of patent 7 years. 





UNITED STATES TRADE-MARKS 
[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 


1905, and are published in compliance with Section 
6 of said Act. ] 


Trade-Marks Registered Dec. 5, 1922 
159,032, (CLASS 2. RECEPTACLES.) Havser 


& Weit, New York. Filed Feb. 8, 1923. 
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Particular description of goods.—Glove and Veil 
Cases, Photo Cases, Sewing Boxes, Sewing Cases, 
Jewelry Cases. 


-_— 


Claims use since Nov. 4, 1915, 


163,370. (CLASS 14. METALS AND METAL 
CASTINGS AND FORGINGS.) AMERICAN 
PLatinum Works, Newark, N. J. Filed May 5, 


~ PALLADOR 


Particular description of goods.—Gold, Platinum, 
Palladium, and Silver Metals and Solder, and Gold, 
Platinum, Palladium, and Silver-Rolled Sheets and 
Plates. 

Claims use since the 12th day of April, 1921. 


166,539. (CLASS 4. ABRASIVE, DETERGENT, 
AND POLISHING MATERIALS.) Mission 
Beap Company, Los Angeles, Cal. Filed July 
6, 1922. 


E-Z-WAY 
Particular description of goods.—Silver-Cleaning 


Plates, 
Claims use since May, 1921. 











Birmingham, Ala. 


BUSINESS CONDITIONS 


Birmingham jewelers have enjoyed a good holi- 
day trade this year. In fact some of the leading 
jewelers say that business has been better with them 
this Christmas than for several years past. This 
year a joint Christmas advertising campaign has 
been conducted by Birmingham jewelers, and this 
campaign has been a great stimulent to business, 
some of the leading jewelers say. This advertising 
has consisted of well written, attractive adver- 
tisements in the daily newspapers, appealing to the 
public to buy jewelry for Christmas presents. Many 
of these advertisements have been run for the pur- 
pose of convincing the public that jewelry is the 
most useful, lasting and most appreciated of all 
gifts. This Christmas there has been more money 
in circulation in the Birmingham district than for 
several years. This is accounted for from the fact 
that the iron and steel industry is in better shape 
now than it has been at any time since the close 
of the war. Practically all of the iron and steel 
plants are being operated on full time, as are the 
other manufacturing plants of the Birmingham dis- 
trict. The farmers this year, too, are more pros- 
perous than they have been for several years. 
There was a good crop of cotton, and the price is 
better than for some years past. Jewelers say that 
more out-of-town shoppers have visited Birmingham 
and spent their money this year than for a number 
of years past. Birminghara jewelers say that the 
prospects for the year 1923 look brighter for busi- 
ness. Many local jewelers are predicting that next 
year will be one of the best business years the en- 
tire country has ever seen. 








The Birmingham Retail Jewelers’ Associa- 
tion has elected officers for the coming year 
as follows: P. H. Linnehan, of P. H. Linne- 
han Jewelry Co., president; Joseph J. 
Thompson, of Herzog-Thompson Jewelry 
Co., vice-president ; L. E. Burnett, of Burnett- 
Johnson Jewelry Co., secretary; Sam Meyer, 
of Sam Meyer Jewelry Co., treasurer. Pres- 
ident Linnehan succeeds Reid Lawson, of 
Reid Lawson, Inc., as president of the as- 
sociation. Mr. Lawson had been president 
of the association for some time and made a 
most popular official. He did not desire 
to hold the office longer and was therefore 
not a candidate for re-election. The new 
president, Mr. Linnehan, is one of the most 
prominent jewelers of Birmingham. A com- 
mittee of leading jewelers was named by 
the president to draft resolutions on the 
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death of Frank M. Lynch, one of the oldest 
and most prominent jewelers of Birming- 
ham, who died some few weeks ago. The 
committee named was as follows: Reid 
Lawson, chairman; Aaron Ash and Julius 
Jaffee. 

Roy Dickerson, noted jewelry thief and 
bank robber, who escaped from Kilby prison, 
is still at large, in spite of the fact that noted 
detectives have been scouring the entire 
country for him since Nov. 14, the day of 
his mysterious disappearance from prison. 
Dickerson escaped from prison in broad 
open daylight, while working on a building 
to be used as a cotton factory within the 
walls of the prison. Although more than 30 
days have elapsed since his escape, his pres- 
‘ent whereabouts are as puzzling to the de- 
tectives as was his escape to the prison of- 
ficials, At the time of his escape it was 
believed that he received assistance from the 
inside. But if this be true some of the 
shrewdest detectives have failed to learn 
where any assistance came from. Dicker- 
son’s parents reside in Mobile. Officers 
thought Dickerson would go there. The 
parental home has been guarded night and 
day, but Roy Dickerson has never entered 
the old home, so far as officers have been 
able to ascertain. Dickerson made the boast 
that he had broken out of over 40 prisons 
of various kinds in the United States, and 
that there was not a prison in the world that 
would hold him. On this account the warden 
at Kilby prison told a number of the guards 
in the presence of Dickerson, if Dickerson 
attempted to escape to shoot him to death. 
Dickerson merely smiled, and a few days 
later was at liberty, but where no one 
knows. Last February Dickerson was sur- 
prised in his room in Birmingham and ar- 
rested by detectives on the charge of steal- 
ing about $20,000 worth of diamonds from 
a New York traveling salesman in New 
Orleans. But he was never tried on this 
charge. He was tried on the charge of 
robbing the Phenix-Girard Bank, at Girard, 
Ala., of over $100,000 some months before. 
He was convicted in this case and given 25 
years. He was serving this sentence when 
he escaped. Photographs and descriptions 
of Roy Dickerson have been sent by the 
prison authorities to practically every city 
and large town in the United States, with 
the hope of landing him back in prison, but 
up to the present nothing has been heard 
of Dickerson. It is believed by some of- 
ficers that Dickerson is being aided by for- 
mer associates of the underworld, who are 
keeping him out of sight of the public at 
this time. 








Buffalo 


At the annual meeting of the Kiwanis 


(Club held on Dec. 19, Harry C. McCor- 


mack, manager of T. C. Tanke’s new store, 
557 Main St., was elected one of the vice- 


presidents. He had previously been a mem- 
ber of the board of directors of the 
club. 


The fire sale conducted by William J. 
Olson, 10 Main St., Jamestown, N. Y., ended 
on Dec. 23 and work has been started on 
alterations of a permanent character, made 
necessary by the recent big fire. The store 
will remain closed while improvements are 
being made. 
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LIBBEY OFFERS PROMPT SHIPMENTS ON 
NEW DESIGNS FOR THE HOLIDAY TRADE 


The “Wistaria,” the “Radiant,” the ‘Cherry 
Blossom’’—new designs in Libbey Crystal that 
have met with instant and tremendous success 
ever since their introduction. 


Dealers who desire their full quota of the Holiday 
trade in these beautiful patterns and the complete 
display features which accompany each shipment, 
will be given prompt attention. 


The instant response which greeted these splendid 
patterns made immediate shipment temporarily im- 
possible. Now Libbey is prepared to ship promptly. 
Dealers who secured exclusive rights on any one of 
these designs for their locality are sending in repeat 
orders in anticipation of the Christmas trade. 


Do your Christmas ordering now and be prepared 
with a complete line of this beautiful Crystal. 


Price Lists and full description will be mailed promptly upon request. 


THE LIBBEY GLASS MANUFACTURING COMPANY, TOLEDC, OHIO 


New York Salesrooms: 200 Fifth Ave. 








The World’s Best 
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